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In This Issue: 


Editorials 
Eliminating Useless Delay 


Triple Convention of Mill Supply Associations in 
Atlantic City, May 16, 17 and 18 


Convention of The National Pipe and Supplies 
Association in Cleveland, May 10 and 11 


Give It All the Gas You Have and Keep Going 


Oscar E. James 
Mill Supply House Activities are Extensive 


Seasoned Salesman 


**Aaron Steele—Chicago’’ 
Daniel L. Hanson 


Vacations Necessary for Hard Working Men 
Kenneth C. Cardwell 


Making Buyers Like You 


Frank Farrington 


Mill Supply Jobber Consumer’s Best Friend 
Ernest H. Smith 


Recent Activities in Supply House Circles 
Transmission Manufacturer Heads Town Board 
Pushing Seasonal Sales in Supply Business 


Timely Tips From the Field 


Ent 1 1d-c! matter August 3d, 1517, at the post Seed sa a. oo = 
Entcred as secor ‘lass a or sue = = os ps 537 Sor earborr Street, “ago, 
office “at Chicago, Hinois, under the act of Mareh 5d, 1879. 537 outh 7 


















A New “Genuine Detroit”’ 


Product 


Here is a new Detroit Force Feed Oiler, which 
provides automatic, positive and dependable lubri- 
cation for all types of steam engines, gas engines, 
pumps and air compressors. 

Direct drive, exact oil delivery, accurate regu- 
lations, simple mechanism, positive adjustment, 
better sight feed and convenient flushing device 
are some of the distinctive features incorporated 
in its design. 

The Model JTS is a standardized product, made 
in one feed and furnished complete with neces- 
sary fittings for easy and substantial lubrication. 

It is a ready seller and profitably carried in 
stock by jobbers and dealers in Mill Supplies. 
Write for our Special Dealer’s Prices. 


DETROIT LUBRICATOR COMPANY; 
DETROIT.U.S.A., 























Sell 
Themselves 


Chicago Branch 
105-9 South Jefferson Street 











SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 


Design 
Material 
Workmanship 
“Finish 
Reputation | 
Service | -, 





New York Branch 
88 Warren Street 
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tue Belting of Steeland Leather, “sx: 


OME years ago a belt they can be worn until they are thin without impairing 
was invented that was their strength to a noticeable degree. 


a sensation in the field ™ 
of power transmission for it A Stron Belt that as 


promised to combine in one 


belt the strength of steel with Practic Y Stretchless 


the gripping qualities of oak- 








tanned leather. The belt was HITE Strip belting is practically stretchless. There 
of three plies—the two outer UW is just enough elasticity under loads to give life 
being leather and the center to the belt without appreciable permanent stretch. 
tJ ply a thin strip of soft flex- For the hardest drives, where a belt must withstand a lot 
| ible steel. In theory the belt of punishment and where other belting wears out quickly, 
was perfect, but in practice White Strip is the ideal belt. 
it was a failure. The prin- = 
ciple was right but the mate- WHITE STRIP IS MADE 
7 White Strip ve? a rials were wrong, for the 


Mill in Cement Plant- heat developed by the con- TO ORDER ONLY. 

tact of the belt with the 
pulley was retained by the thin strip of steel which in HITE Strip belts are made to order only and all 
turn burned the leather and the steel crystalized. WV installations are first approved by our Engincer- 
ing Department. For many cold saws, centrifu- 
And so we develo ed our gals, Fuller mills, Griffin mills, roll drives, Rankin mills, 
attrition mills, Jordan drives, etc., there is no other 
White Stri Beltinos. belting that will last as long. If you have any of these 
p drives in your plant or if you have any hard drives that 
S steel could not be used it was obvious that if a are belt killers, send us a blue print, sketch, or description 
A substitute could be found that had approximately of the drive and we will tell you if White Strip will solve 

the strength and pliability of steel and that would your difficulties. 
not retain heat, the ideal superstrong belt could success- 


ie ee Chicago Helting Company 








transmission of power. The center ply alone (White oe Manulacturers of Leather Belting = 
Strip is a 3-ply belt) has three times the tensile strength "PITTSBURG 119 NortH GREEN STREET SAN FRANCISCC 
: - ; ai a CLEVELAND ORT 1.01 
of single leather and White Strip belts are so strong that MuLwAauKes CHICAGO, US.A. Sechran Wasnt! 
| 





Pageant of Progress Exposition at Chicago’s $5,000,000 Municipal Pier, July 30 to August 14. 




















—dealers! Now 
| is the time when qual- 


daeeciiain ity counts most. Those 


ryt dealers who have stocked Seo eeeee’ 


7 BRUSHES & and sold high grade brushes 
4 YEAR” and brooms—who are known for 


the quality of the goods they sell— 
are now getting the orders. 


CAPITAL Brushes and Brooms 
are “repeaters.” They serve and 
satisfy the user. Having longer life 
they build constant demand — are 
cheaper in the end. You can build 
permanently with these products. Users A 
like them. Write for catalog 17. aD kate ai 

r 


XY 


















Indianapolis 


Note bamboo mixture in center. 


It stiffens wear--builds satisfac- ; Brush & Broom Mfg. Co. 


tion for users and repeat orders 
for dealers. 


Indiananolis. Indiana 








CAPITAL So 
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“SATISFIED” 


That Is What You Will Say After Trying 


C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS Write for Catalogue 





Made of Heavy Pattern Air 
Furnace Matleable Iron 
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The Highest 
Grade File Made 


**The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 

















uname"  W.O. Davey & Sons ha tate Bovey 
Friction Board and Oakum 


of time-tested, time-proven 
70 Years QUALITY are back of 
every piece of goods bearing the DAVEY stamp 






Davey’s 
guarantee 
means 
satisfaction 
or your 
money 


back. 





You are assured you are giving your customers the BEST when you sell them DAVEY’S 
goods. You protect yourself, at the same time, against “kicks” and “‘sore,”’ dissatisfied trade. 
Try us with a sample order—your others will follow. 


W. O. DAVEY & SONS, 164 Laidlaw Ave., Jersey City, N. J. 


LEIGH H. DAVEY, Presiden. E. S. DAVEY, Secretary Wm. O. DAVEY, Treasurer 
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WILLIAMS’ SCREW WRENCHES 


will stand anextraordinary 
amount of abuse. They are rug- 
ged, sturdy tools with clean cut, 
accurately formed jaws, solid steel 
adjusting screw and_ hardened 
working parts. Easy to adjust, 
well balanced, with ample lever- 
age for difficult work, even when 
the jaw is opened to maximum 
capacity. 


Three models—seven sizes—6 to 
21 inches. 


Williams’ Superior Drop-forged 
Wrenches are made in 40 different 
patterns and about 1,000 sizes, 
with openings from 3/16 to 75% 
inches—something standard for 
every wrench service. 


New Wrench Book on request. 


DROP —FORGINGS 


often cheaper than castings 
— always far superior — 


J. H. WILLIAMS & CO. 
‘“‘The Wrench People’’ 


BROOKLYN BUFFALO CHICAGO 
42 Richards St. 42 Vulcan St. 1042 W. 120th St. 


St. Catharines, Ontario 





























Big Contractors 
Endorse “‘Toledo’’ Drives 


IG heating, electrical and plumbing contrac 

tors—concerns that use nothing but the 
best and most approved equipment—heartily en- 
dorse “Toledo” Electric Power Drives. They 
say— 


Be advised that these Power Drives have 
proven eminently satisfactory to us for our 
pipe threading and cutting work, as we find 
they not only do the work well, but are very 
flexible and easily handled.” 

(Signed) Lord Construction Company, 

Construction Engineers, 
New York City 


Your Power Drives have given us very 
good satisfaction, and we believe they are a 
distinct improvement to the trade, and we 
recommend their use as an all-around drive 
tor pipe tools 

(Signed) Lasette & Murphy, 

Plumbers and Sanitary Engineers, 


New York City. 


It is, in our estimation, about the hest tool 
we have had the pleasure of using in a long 
while, and we have no hesitation in giving 
vou the above recommendation from our ex- 
perience with your Power Drive.” 

(Signed) Kenny Moran Co., 

Plumbing Contractors, 
New York City 


In your territory there are hundreds of places where 
“Toledo” Power Drives are needed—and can be easily 


sold. 


Send for “Toledo” Drive Bulletin 


The Toledo Pipe Threading Machine Co. 
Toledo, Ohio 


New York Office: 50 Church Street, New York City 
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HE steady advance of industrial con- 

struction finds the twist drill and the 
reamer playing parts of growing impor- 
tance. Added production capacity, cus- 
tomarily obtained by increasing the size, 
scope, and strength of existing mechanical 
appliances—naturally entails a greater 
number of holes of greater accuracy. 


To pare production costs to an absolute 
minimum, new service requirements are 
being made upon drills and reamers today. 
The perfect drill must cut a generous 
quota of perfect holes without frequent 
re-grinding. 


And because Detroit Twist Drills have 
repeatedly proved their ability to give 
more accurate holes with less re-grinding, 
purchasing agents, master mechanics, 
and good workmen specify Detroit Twist 
Drills and Reamers when ordering. 


Detroit Twist Drill Company 


Detroit, Michigan 
Wew York Sales Office: 45 Warren St. 


Travelling electro- 
magnetic crane used to 
handle large tonnage 
ofironard steel. With 
one operator, this 
crane replaces 56 men, 





ST DRILLS 


REAMERS ,CUTTERS anp SPECIAL TOOLS 
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»MEDART 
Plane? 


Ml 


LINE 
SHAFTING 
EQUIPMENT 











type 1 and 2, with Medart Steel- 








TU 
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Medart V-Groove Friction Clutch, = 





rim Pulley attached to remov- = 
able extended sleeve. E 


TOUT 











V-Groove Friction Clutches 





great mechanical strength. Hard maple grip blocks 
and the specially machined V-groove insure large 
starting capacity without shock or jar. 

Easy to install—economical to maintain. Built either 
solid or split, with removable, extended sleeve. 

More than 50,000 in constant daily use. 

Send for booklet, ‘‘The Clutch that Clutches’’—a treatise 


on friction clutches and their economical application to 
industry. 


MEDART PATENT PULLEY COMPANY 
General Offices and Works: St. Louis, U. S. A. 


Ottice and Warehouse: Cincinnati Offices: Chicago and Philadelphia 


S| IMPLE, rugged construction gives Medart Clutches 



































50-in. face. ment 

















Male ead Female Fiange 


Cast-iron Pulley. Sizes Coupling. Pressed on 
range from 3-in. to 150- shaft ends and faced to 
in. diameter, and up to insure accurate align- 



































e 
Mitre Gearing. Ww hatever 
fours way adjustment your needs, we can Sup 
Drop Heavy, ply them. Gears eut up 
strc cor a0 self lubric acings” » 72-in, diameter. 
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“UNITED 
WE STAND” 











Put that man in charge of a Yale Chain Blockand Trolley 
Send the hand truck to the salvage department 








Jobbers should fi ly b i 

sere Boye onthe And you can put the other 
factory managers and super- 

intendents habitually order three men to work 


4 , 1 ye AND trucking costs too much money to 
“OFZ Wood Split H have a place in the modern plant. You 
WG Pulley know that you can’t afford to squander needless 
: physical effort when muscle costs so much more 
Te gs oe than mechanism. 

iY % Yale Chain Blocks and I-beam Trolleys are 
justifiable investments at any time—but espe- 
cially at this time when it is so necessary to cut 

the costs of manufacturing down to the bone. 








Why? 


BECAUSE of its united or 
amalgamated construction 
whereby the arms and rim are 
made a single unit and practi- 
cally inseparable and unbreak- 
able,— it will ' 
Carry heavier loads, run at 
higher speed, withstand more 
severe jerks and jars of inter- 
mittent or unsteady drives, 
endure greater strain and hard- 
ships than any other pulley. 
“THE REEVES” Pulley has no 
rivets to shear, work loose or 
rust out; “THE REEVES” 
arms will not crystallize and 
break. 





STOCKS carried til 
] 


all large) cities 





Reeves Pulley Co.. 
Columbus, Ind. Yale hoisting and conveying systems include 
also electric hoists, and electric industrial trucks 


and tractor and trailer units. They are sold by 
a la md Br machinery supply houses practically everywhere. 
RIVET ED Ask your secretary to write us today for descrip- 


— es tive bulletins on such items as fit your needs. 
WE FAIL 


The Yale & Towne Mfg. Co. 


Makers of Yale Products: Locks, Hoists and Electric 
Industrial Trucks 


Stamford, Conn., U.S. A. 


Yale Made is Yale Marked 


eed Yale Hoisting & Conveying Systems >—— 
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- American Injector Co. 










DETROIT ,;:, MICH. 


AUTH 
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Get Our Prices 
Before Putting in 


Your Stock Order 
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0-B Globe Valve J. D. 
Type 

For Service up to 150 
Ibs. 


Engineers’ 
Red Book 
Free for 


Asking 
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CALDWELL 


Elevating, Conveying and Power 
Transmitting Machinery | 


Has Been Recognized as Standard 
for Years by the Majority of Users ” oO e a ves 


**Helicoid’’ Conveyors 
Elevator Boots 
Heads and Casings | 














ee | On this installation of O-B Globe 
Shafting 
Shaft Bearings | x 

close them once a day, finding them re- 
Pulleys and Gears ‘ ‘ 99 
Sgeevlet Whee liable at all times. 


Buckets and Bolts . i ' 

Valves, the engineer says, “I open and 
Couplings and Collars 
Sheaves 


Complete Rope Transmissions | 
Car Loaders | 
Car Pullers 
Belt Conveyors | 
Power Grain Shovels 

Bag Fillers and Trucks 


H. W. CALDWELL | 


& SON COMPANY THE OHIO BRASS COMPANY 


Reliability is consistent in O-B 
Valves. 


17th STREET and 
WESTERN AVE. CHICAGO MANSFIELD, OHIO 
New York, 50 Church Street 
Dallas, Texas, 709 Main St. 50 Church St. 343 S. Dearborn St. 





} New York Chicago 

. Wm. P. Horn Co., Pacific Coast Agents 
| gems compagnie San Francisco Los Angeles 
' Portland Seattle 
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| THE OO LINE 
| SONS CO. 
h OF POWER TRANSMISSION MACHINERY 
| 
is the most modern and complete line made 
| The Pillow Blocks shown above are only a few 
il of the many designs we have to offer. All of 
|| our products can be furnished in the same wide 
| range of styles, making THIS LINE of par- 
i" ticular interest and value to dealers. 
| | We are putting into our appliances the knowl- 
| edge of sixty-four years of actual experience 
|| in building transmission machinery for every 
: known service. 
| SHAFTING 
i] COUPLINGS 
i} SET COLLARS 
HH PULLEYS 
i HANGERS 
| FRICTION 
\ CLUTCHES 
| T. B. WOOD'S SONS CO. 
i BY INVITATION 
| MEMBER OF 
| 
} 
| 
| 
yy Se 
a =m : = — —— 
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Hi 
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| 
SERVICE H 
EO CO. 4 
TO THEIR DEALERS i} 
is NOT concluded upon the sale of a stock of i 
Power ‘Transmission Machinery. That is i 
where the service begins. And it does not it 
mean simply advertising helps, but extends | 
further—personal helps and engineering assist- H 
ance on any installation out of the ordinary— 
and although this service is given for the ask- | 
ing, its value to you and your customer can- | 
not be estimated in dollars and cents. I 
It may be that your territory is open for our ( 
representation—write for Catalog No. 55. | 
BASE PLATES | 
FLOOR STANDS i 
PILLOW BLOCKS 4 
WALL BRACKETS lh 
ROPE SHEAVES i 
BELLE: +=» | 
TIGHTENERS 
CHAMBERSBURG, PA. ‘ 
BY INVITATION | 
MEMBER OF } | 
ae 
| 
| 
| 
Fi 
—S= &=— ane a == =e = 
caer 
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Mechanical and Molded 
Rubber Goods 


Send us your specifications and we will gladly quote you prices 
and delivery dates on mechanica! and molded rubber goods. 


In our great factory at Willoughby, Ohio, we are preparing 


to manufacture a full line of mechanical and molded rubber 
goods of the highest grade. 


We are now ready to receive orders on belting, hose, tape, pack- 
ing, matting and molded rubber specialties. 


Your inquiry will 
be promptly answered 


The Buckeye Rubber Products Company 


Willoughby, Cleveland, Ohio 


New York Office, 527 W. 23d St. Chicago Office, 35 S. Dearborn St. 
Mechanical and molded rubber goods and Polack 
Solid Truck Tyres—“Since 1899—IV orld’s Standard.” 
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REASONS FOR 


EVEREADY DEMAND 


Welding 
Steel 
Wrought Iron 
Cast Iron 
Aluminum 
Copper 
Brass 
Bronze 


Cutting 


Steel Risers 
Steel Plates 
Wrought Iron 
Malleable Iron 
Cast Iron 


Lead Burning 
Decarbonizing 


Repairing 


All sorts of metal 


pa rts 


Producing 


Metal articles 





Every smokestack marks a prospect 


Are you getting your share of Eveready business ? 
/ < J ’ 


HERE is no manufacturing industry in which 

oxy-acetylene welding and cutting cannot be ap- 
plied to advantage either in production or reclama- 
tion or both. 


The strength, lightness and perfect balance of 
Eveready Apparatus make it a general favorite 
among manufacturers of all classes. 


And Eveready Blowpipes—with their accurately 
ground, solderless joints and interchangeable parts— 
are splendid tools for every welding and cutting 
operation. 


Special torches for lead burning, decarbonizing and 
radiator repairing make the Eveready line of par- 
ticular interest to automobile and general repair shops. 


Are You Getting Your Share of Eveready Business ? 


A few desirable territories are open to distributors 
—write us for further information. 


OXWELD ACETYLENE COMPANY 


(Eveready Apparatus Department) 
3644 Jasper Place Chicago, Iil. 
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Geo. W. Pyott Co. 


Power Transmission 
Products 


are 


Built for Efficiency 


Both as to sales and 
Production 








PULLEYS GEARS 
CLUTCHES 
TAKE-UPS SPROCKETS pe 
Engineering SHEAVES Complete Line of 
Department Line Shaft Equipment 
is at your service Elevating and 
without obligation Conveying Machinery 























GEO. W. PYOTT CO., 


North Ave. & Noble Sts., CHICAGO 






































Efficient and 
Economical 





Manufacturing plants and wood- 
workers seeking the most effi- 
cient and economical method of 
glue handling should investigate 


“INTERNATIONAL”’ 


Electric Glue Heaters 


Constructed of heavy spun cop- 
per, no seams. Portable—fit any 
lamp socket. Give uniform work- 
ing temperature. Operate on less 
current than any other electric 
glue heater. 


Write for illustrated folder, 
“Economical Glue Handling,” 
and quotations on International 
Heater sizes, one pint to 50 gal- 
lons. 


CRE y, 


INTERNATIONAL“ ELECTRIC COMPANY 
™ —o Po 





MANUFACTURERS 


ELECTRICAL HEATING APPLIANCES 


INDIANAPOLIS. U.S.A. 


“International Electric Heaters are better” 

















AZAK 


Not a Substitute for Leather Belt- 
ing, but a Better Belt for Many 
Kinds of Service and as Good a 
Belt for the More Common Re- 
quirements — at a Saving of 25% 
in the Initial Cost. 





“That was a good belt,”’ is what your cus- 
tomers will tell you after you have sold 
them AZAK. For AZAK develops no 
cracks, it hugs the pulley without slippage, 
it stands abuse, and improves with age. 





AZAK 
WON’T SLIP 


It is not affected by oil, steam, water or condi- 
tions of extreme temperature. In dirt and dust; 
in the heat of Mexico and the cold of the 
North; in the dry airs of the chemical plant and 
the damp airs of the mines; it is turning the 
wheels of industry with satisfaction and 
economy. 











Protected Agency Proposition 


Send for a sample of AZAK belt, our 
trade literature and an outline of 
our “Protected Agency” Proposition. 


CARTON BELTING COMPANY 


ESTABLISHED 1899 


52 Everett St., Allston District, 
BOSTON, MASS. 
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Strength and Service 


STRIENGTH is the first thing you look for in 
a wrench. m 

Scientific tests have proved the PEXTO 
\Vrenches to be one of the strongest wrenches 
on the market. 

When you need a wrench that is strong, 
adaptable and husky enough for the toughest 
kind of work, that’s the time that you need 
PINTO Wrench. 

The head, bar and handle of the PEX'TO Solid Steel 
\Wrench are forged solid from one piece of steel. 

The PEX’TO Solid Handle Wrench, like the Solid 
Steel Wrench is made up of but three parts, plus the 
wood handle scales. 

There is no getting away from the hardened stecl 
jaws, the vise like grip of a PEXTO Pipe Wrench, 
yet a slight touch on the slide screw gives ready ad 
justment. 

Phe PEXTO Adjustable Angle Wrench is a rug- 
ged, adaptable tool that will “replace several solid 
wrenches. 


If your dealer doesn’t carry PEXTO Tools, write us for the 
name of the nearest dealer who does. 


We want to make it easy for you to get PEXTO Worth While 








Tools. 
WORTH WHILE TOOLS 
yy ~ WW mois - 2 — r¢ ™ 
¥ ~) o j pA 
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Business Builders 
for JONES Dealers 


Transmission machinery 
dealers are beginning to 
realize the importance of 
being prepared to supply 
all demands of their trade. 


Jones dealers furnish complete transmission equipment. They 
have only one source of supply — our complete organization, 
with over 30 years’ experience and a large, modernly equipped 
factory, devoted to the manufacture of power transmitting ma- 
chinery exclusively. 


Get in on the ground floor. Write for exclusive sales proposi- 
tion, and samples of latest direct-mail folders. 


WAwJones Foundry & Machine Co. 
4411 West Roosevelt Road, Chicago. 


New York, 20 Murray Street 
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Make the Same Power 
Produce % More 























SELLS Roller 
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Take the total volume of your production, say 
for a month. Add 20%—the average saving 
when Sells Roller Bearings are used on line, 
counter and jack shafts. It wouldn’t take this 
increased production long to pay for the installa 
tion of Sells Roller Bearings. 

—Then there is the saving on belts and gears 
through the reduction of strain and _ friction. 
This amounts to considerable in a year. 

And Sells Roller Bearings are so easily in- 
stalled—overnight if you want. They’re split 
throughout. No need to take down or strip any 
of the shafting. 

Their exclusive split steel sleeve feature is 
reason enough for preferring Sells Roller Bear- 
ings. It absolutely protects the shaft from wear. 


Let the Sells man call—also ask us for letters 
from concerns near you who have installed Sells 


Roller Bearings.* 
Wee, 
Manager 
Royersford Foundry & Machine Co. 
43 N. 5th St., Phila., Pa. 


*Among the thousands who have installed Sells 
Roller Bearings are 








Millers Milling Co \merican Agricultural Chem 
\unt Jemima Mills Co ical Co 

French, Shriner & Urner Newberry Cotton Mills 
United Shoe Machinery Co Babcock & Wilcox Mfg. Co 
Gillette Safety Razor Co Borden Condensed Milk Co 
\merican Car & Foundry Co Dodge Brothers 
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BACK YOUR JOBBER 





| “Ovalhole” High Pressure 





\ hollow center packing for high 
pressure steam and high heat con- 
ditions that is easy to sell 


There is very little difference be- 
tween the ordinary standard high 
pressure packings sold by job- 
be rs today. T hey are all com- 
structed of asbestos and they all 
have about the same faults and 
become hard in service. 





| “Ovalhole’ HIGH PRESSURE is a 
specialty that sells on sight. It is the 
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but it lasts three or four times as long 
as the ordinary high pressure packings. 


You can sell specialties now when stand- 
ard materials don’t move very fast. If 
you are not handling ‘“Ovalhole.”’ get 
in touch with us immediately as ‘‘Oval- 


in each city. 


a eee 


is sold through only one jobber | 


CAMPAIGN 


Mill supply jobbers all over the 
United States are voicing their ap- 
proval of this carnpaign to bring 
the jobber and the consumer closer 
together. The jobber needs the 
consumers. backing now just as 
much as the consumer needed the 
jobbers’ support during the past 
two years. Nation-wide publicity 
will be given this campaign. You 
can help the cause along in your 
territory by using the ‘‘BACK 
YOUR JOBBER” stickers on your 


mail and package shipments. 


Write us for a supply of stickers 
today. 


“BACK YOUR JOBBER” Campaign Headquarters 


THE HOLLOW CENTER PACKING Co. 


J}276 West THIRD STREET 
CLEVELAND,OHIO. 














When writing to Advertisers please mention Mitt Suppvies 


























5o ‘ Arg, TWTAac 
FULL QuPPLIBS : 


Our output is larg 








because A. 
we serve 





ae us Set into this ta’, question with you 
and show you the wonderful things that 
taps are doing, for business today. 


Talk it over with us at the factory or with 
our representative. Find out how big, bus- 
ness is using, tags in the shop and factory 
to make cost and accountin?, systems 100% 
perfect; how taps have eliminated’ lost mo- 
tions in plant. operations; how they have 
straightened out interdepartmental tangles; 
how they have speeded up production; how 
Duo-Safety Tags, our exclusive product, 
have insured hundreds of big, firms against 
lost shipments. 






Duo-Safety Tags 


The Duo-Safety Ship- 
ping, Tag, with identifi- 
cation stvb that cannot 
be destroyed, insuring, 
you against lost ship- 
ments. 


We offer the ideas and experience leaned 
from almost two decades of ta}, specializing. 
We offer it freely, in conference which does 
not obligate you. We will show you what 












Coupon Tags | is. successful firms have done with tags; 
Coupon Tags for every what Tag Service means, as distinct from 
purpose, which we de- ordinary, old-fashioned ta%, printing, 


sign specially to fit 
customers’ needs. & ; ‘ 
This service feature of our business has 


pushed it up to its lar%e capacity of millions 
of tags a day. Naturally we make tags 
cheaper, value for value; because we make 
so many, with such highly developed special 


| | Ss le, machinery. 
Work Tags ™@ —-—} 
Work Tags of every Y é ' 
type, which can “a (7? Ask for Our Advice on Tags 


developed to a point y 





of efficiency equal to, 


and part of, your ae wae 
cost system. ee 4 








Main Office and Factory 
Chicago, Illinois, U. S. A. 


Sales Offices 
New York City Rochester, N. Y. 
St. Louis, Mo. Milwaukee, Wis. 
Cleveland, Ohio Denver, Colo. 
Kansas City, Mo. _ Detroit, Mich. 
Boston, Mass. Los Angeles, Cal. 





ice—Whipple Street 
and Carroll Avenue, 
Chicago 


[INTERNATIONAL TAG COMPANY 








TAG SERVICE 











When writing to Advertisers please mention Mitt Swuppties 21 











PULL QUPPLUES 











NORTH 
DAKOTA 


SOUTH 
DAKOTA, 





® 4 


+ 


U5 





TO LEATHER 
FOR LESS 
MONEY.”’ 
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DAVENPORT 
DES MOINES 
DUBUQUE 


RIRMINGHAM 
MONTGOMERY 


PHOENIX 

TUCSON FORT DODGE 
FORT SMITH FORT MADISON 
HELENA SIOUX CITY 


WATERLOO 
TOPEKA 
LOUISVILLE 
SHREVEPORT 
BALTIMORE 
BOSTON 
FITCHBURG 
SPRINGFIELD 
DETROIT 
GRAND RAPIDS 
MENOMINEE 
MUSKEGON 
SAGINAW 
MINNEAPOLIS 
SAINT PAUL 
SAINT JOSEPH 
SAINT LOUIS 
GREAT FALLS 
BEATRICE 
LINCOLN 
RENO 
JERSEY CITY 
PATERSON 
TRENTON 
ALBANY 
BINGHAMTON 
BROOKLYN 
BUFFALO 
ELMIRA 
ILION 
JAMESTOWN 
NEW YORK 


LOS ANGELES 
SAN FRANCISCO 
DENVER 
BRIDGEPORT 
HARTFORD 

NEW HAVEN 
WILMINGTON 
JACKSONVILLE 
ATLANTA 











BOISE 
CHICAGO 
DANVILLE 
JOLIET 
ANDERSON 
EVANSVILLE 
FORT WAYNE 
INDIANAPOLIS 
CEDAR RAPIDS 








































BURMALINE DISTRIBUTORS 
in the following cities: 


PLATTSBURG 
ROCHESTER 
SYRACUSE 
WATERTOWN 
FARGO 


V 
sUMBUS 
UBENVILLF 
E 

i 


WARREN 
WILKES BARRE 
WILLIAMSPORT 
YORK 
PROVIDENCE 
COLUMBIA 
ORANGEBURG 
SIOUX FALLS 
DALLAS 

FORT WORTH 
HOUSTON 
NASHVILLE 
SALT LAKE CITY 
RUTLAND 
RICHMOND 
SEATTLE 
SPOKANE 
HUNTINGTON 


CITY MILWAUKEE 
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What our Muskegon 
Distributor thinks of 
Burmaline Belting 
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HEATING AND PLUMBING SUPPLIES. 
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} Burrell Belting Oo., 
i #413 &. Hermitage Ave., 
Chicago, Ill. 
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Gentlemen: 
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Feeling that you would like to know what 
success BURMALINE belting has had in this territory, would 
state that the demand is increasing from month to month. 3 
We feel very free in advising our customers to use BURMALINE 

4 
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when they inquire as to a eabdstitute for leather belting. 
From such recomm ndations we have been later on informed 
that BURMALINE, as a substitute for leather belting, has 


“te - 
Yes 
Barocas 
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a & 
Soy no equal on the market today. 
We have sold BURMALINE to a varied list 7 
LA 
% 
Pe 


of customers and for a general all around belting BURMALINE , 
has no superior. We have by experience found that one piece es 
sells another, and our books show satisfied customers with e 
no loss of any account, due to the guarantee which the : 
Burrell Belting Oo. give on the belting of their manufacture. 


| 
We feel perfectly free to recommend your 
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{ belting at any time. 

y 7 
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415-419 South Hermitage Ave. 
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We Have Solved the Problem 
of a Small Inserted Tooth 
Metal Cutting Saw 


It is a saw made along the general lines of our other 
well known Inserted Tooth Metal Saw, containing the 
same grade of High Speed Steel cutting points, but 
with the teeth spaced much closer. The illustration at 
the upper left of this page shows the design and method 
of tooth arrangement. Through this method, the teeth, 
although closer together, are firmly fastened into the 
plate. 


This saw is being operated in many large plants and is 
being successfully sold by supply dealers in all metal 
working sections. 


Write us for our terms and selling proposition. 


Simonds Manufacturing Co. 


“The Saw Makers” 
Fitchburg, Mass. Chicago, Ill. 


SIMMONDS 
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PARKER 


AMERICA’S OLDEST AND HIGHEST GRADE VISES 


Pioneers in 1842—Leaders Ever Since . 


THE PRODUCT OF MASTER MAKERS 
Reasons Why: | (4 


1. Semi-Steel Casting made in 
our own foundries. 








2. Patented swivel base. 


3. Solid Steel-Bar Slide 
Strengthener. 


4. Renewable, milled and fitted 
tool steel jaws. 


5. Saddle, taking up lost mo- 
tion and allowing screw to 
be easily removed for lubri- 
cation. 


6. Set screw and spring ten- /} 
sion in handle, holding same 
in position. 





7. Extra strong screw and nut. 
PARKER ECLIPSE PARKER WOOD WORKER 


BACKED BY 79 YEARS OF SATISFACTORY SERVICE 


Can You Afford to Be Without Them ? 


THE CHARLES PARKER CO. 


Meriden, Conn. a RS Se uu. 6. A. 
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Deep into the heart of the industrial world 
“Cocheco” has wended its way because of its C He 
superior merits and “year after year” service qual (@) Ce 


ities. Some “Cocheco” Belting sold more than 20 & TRADE MARK oO 


years ago is still rendering consistent service. This 
fact alone proves the actual value of obtaining qual BE( TING 
ity belting and proves the economy ot “Cocheco.” 
“Cocheco” Belting is made of carefully selected 
leather. It is taken from the center part of the butt 


a strip recognized as the toughest and most 
durable. It is pure oak tanned. 


Quality belting cannot be obtained at the same 
price as cheap belting. That is why the initial cost 
of “Cocheco” Belting is slightly higher than for 
ordinary belting. You pay for quality and you get it. 








“Cocheco” Belting, in the long run, will be found 


the most economical belting obtainable. BELTING 
livrite us today We will gladly 


advise upon your belting problems 


I B. WILLIAMS & SONS 
Dover, New Hampshire U.S.A. 


BOSTON, MASS, 157 Summer St. NEW YORK, N. Y., 71-73 Murray St. 
CHICAGO, ILL., 14-16 N. Franklin St. 


Quality Belting 
Since 1842 
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MARVEL 
Steel Hanger 


Rigid, Light, Strong, 
Unbreakable 


One Third the Weight 


of Cast Iron 


Feet level with each other 







<— Double angle legs 


i 


Assuring Maximum Rigidity 


; 


Nuts level on straight shoulders ——> gy Heavy flange 


Adjustable screws never cocked 


is the CHICAGO LINE represented in your city? 
Take advantage-— exclusive territories now being allotted. 


Chicago Pulley & Shafting Co. 


Main Office: Factory: 
40 South Clinton St., Menomonee Falls, 
Chicago, Ill. Wisconsin 
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Finding the valve user 
and sending him to you 





The nation-wide publicity given Jenkins Valves not only 
serves as a constant reminder for the hundreds of thousand 
Jenkins users, but continually finds new users everywhere. 


By a liberal use of space in trade, technical, engineering, 
plumbing, heating, architectural, home owner and general mag- 
azines, the story of Jenkins superiority is being told to all who 
use or have to do with the choice of valves. 


The benefits of this publicity are mutual—it cannot help us 
without helping you, for the buyer is directed to “his supply 
man” for the purchase of Jenkins Valves. 

There is a demand for genuine Jenkins “Diamond Marked” 
Valves—can you supply it? 


JENKINS BROS. 


New York Chicago Philadelphia Pittsburgh 
St. Louis Boston San Francisco Washington 
Montreal London Havana 





s s Bros: Bridgeport rt Factory 
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FOUNDED 1870 





TRADE MARK 


Making GOoopD 


Above is a belt leaving our factory— 
you can bank on it that it will make 
good. Last year millions of feet of belt- 
ing left our factory.Our goal,of course, 
was periection—100%. W e practically 
achieved it.On all these millions of 
feet, adjustments on imperfect belts 
amounted to 765 of 1%. Our record of 
perfect goods was 99.86% PERFECT. 
Mighty good belt to push, isn’t it? 


THE B. F. GOODRICH RUBBER COMPANY, Akron, OHIO 


Good rich 
Belting 
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Threads 1, 144, 14 and 2-Inch Pipe 


We have developed a new Easy Cutting Beaver Die Stock for the 
Pipe Fitter who is now using a Solid Die. 


Beaver “23” looks like a Solid Die Stock and is equally sturdy—but 
a 2-inch thread can be cut with one hand. 


Mr. Jobber—You can test the selling qualities of this new Beaver 
without investing a cent. Just ask us to send you a quantity of envelope 
inserts with your imprint and ours omitted. They’re ready—just drop us 
a line today. 


Of course you should sell the complete line of Beaver Die Stocks and 
Beaver Pipe Cutters because— 


‘““There’s more money and greater 





satisfaction in the sale of Beavers” 











99 


May we send you our complete catalog and new discount sheet? 


THE BORDEN COMPANY 


WARREN, OHIO 
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‘NATIONAL’ 


IMPROVED MATERIAL 


In addition to being made by pro- 
cesses which make it exceptionally 
uniform and ideal for welding, the 
metal for “NATIONAL” Butt-weld 
Pipe is reheated and drawn through 
the dies by men who are experts in 
the art of welding. 


These features, the most approved 
mill practice throughout, and espe- 
cially designed welding and rolling 
equipment, result in a finished prod- 
uct that is soundly welded, clean and 
smooth—in general, an 


IMPROVED PIPE 


, PITTSBURGH, PA. 


ABBA wm Swoon taal 


i 
4 
4 
; 
‘ 
i 
j 
' 
| 
i 
i 
; 
: 
5 
| 


LOOK FOR 


NATIONAL 


THE NAME 
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ALEXANDER 
HYDRAULIC PACKINGS 


EXPLANATION OF PHOTOGRAPH 


Top Lower valve leathers and gaskets. 

Center Large disc in background, U pack- 
ings, oil mill crimps, and cup packings of 
various dimensions. 

Bottom Cross-sections of cup, flange and 
LU packing, small U cups and flange pack- 
ings. 


ALEXANDER { Cy BROTHERS 





PHILADELPHIA 





Leather Belting, Hydraulic Packings, Leather Specialties, 
Belt Dressing and Belt Cement 











LIMESTONE Special Motor PULLEYS 


Model G 
for 


Motors, Dynamos, Trip Hammers 


and other work requiring pulleys of unusual 
mechanical accuracy, strength and durability. 


IMMEDIATE SHIPMENT 


May we send descriptive price list and discount 
sheet? 





16 to 24-Inch Diameter Inclusive 


THE OHIO VALLEY PULLEY WORKS, Inc. 


Maysville, Kentucky 
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“the journal of quality ” 
















AN INDEPENDENT MONTHLY JOURNAL 
JOBBERS AND MANUFACTURERS OF MILL. STEAM, MINE AND MACHINERY SUPPLIES 


FOUNDED IN 1910 BY ELMER CRAWFORD 


DEVOTED TO THE INTERESTS OF THE 



























Vol. XI. CHICAGO, MAY, 1921 a No. 5 
Published on the first ef each month b) business, while the ladies are well cared for under 
THE CRAWFORD PUBLISHING COMPANY the guidance of an energetic committee, well 
Building, 37) South Dearborn Street, Chicago, Mlinois ~ sypplied with funds. 
I jephone Harrison 7312 . - is 
Member Audit Bureau of Circulations In these davs ot deflation and reconstruction, 
Member Associated Business Papers, Inc. . = . ’ 
Member Chicago Trade Press Association co-operation among all sections and branches of 
or the trade is vital, and the convention this vear 
E. AJ CRAWFORD, B. H. CRAWFORD-McNASH, Sag aah . 
President and 1 Vice-Pr Atlantic City on May 16, 17 and 18 promises 
CLAY C. COOPER CARL W. MILLER, to be one of the best attended and most pro- 
Vanage Secretar = ‘ . a : 
—_—___— $$ $ $—$____—_— . ductive in the history of the three great mill 
CAE, SS Oe supply associations. Pending legislation, cover- 
EDWARD J, McOSKER, CARL W. MILLER, E. 0, KLEIN ; . 
ssociate Editors ing 


SPECIAL REPRESENTATIVES 
NEW YORK—Hfoward Francis Weeks, 298 Jay St., Brooklyn, New Yor! 
re ephone al $866 
BOSTON—F. k. Kretschmar, Room 512, Publicity Building, 44 Broo 
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CLEVELAND--M. A 
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, ADV rE RI ‘ISING-—Advertising forms containing two-color 
close on the 18th of each month preceding date 
cclor forms close on the 20th. Rates on 


advertisements 
of publication. Singh 
application. 


SUBSCRIPTION RATES-—United States, $1 a year; to all other coun 
tries, $1.50 a year. 

DISCONTINUANCES—RBefore expiration of subscription, notice is sent 
to the subscriber The majority of our subscribers prefer to hav« 
their file of Mitt Suppiies unbroken, so the publisher earnestly 


requests an early renewal of subscriptions. 
ALL RE MITTANCES should be made payable to the order of The Craw 
ford Publishing Company. 
econd-class matter, August 3d, 1917, at the post 
Chica Iilinots, under Act March 3, 1879. 
Edit 1 ges going to press April 28 


Copyright, 1921, by The Crawford Publishing Co. 


TEAM WORK AT ATLANTIC CITY 
In no field we know of have energy, initiative 
and constructive team work been more splendidly 
illustrated than in the mill supply field, where 
associations representing manufacturers and job- 
hers plan and earry out annual joint 
(lose personal contact once a year 


meetings. 
points the 


Way to securing results, and vear after year the 
Southern and National associations of dealers 
Jom with the American association of manufac 


turers in staging a three day program that stead 
ily grows in interest and importance. Each asso- 
ciation arranges its own executive but, 
in addition, joint meetings are held for addresses 
and discussions covering subjects of mutual inter 
est. Ample time is also allowed for individual 


SeSSLONS, 


conferences. Purely entertainment features are 
so arranged that they do not interfere with 


taxation, immigration and the tariff, is of 
paramount interest, while questions of inventory 


mark down, overhead expense and salesmen’s 
compensation are pushing to the front and 


demanding solution. In no branch of industrial 
life in this country have greater ability and cour- 
age been shown in meeting complex and rapidly 
shifting problems confronting the country than 
in the mill supply field. Financial integrity, 
hacked by ability, has carried mill supply manu- 
facturers and distributors through decidedly try- 
ing times without serious wounds, be it said to 
their everlasting credit. Mitt Suppiies feels it 
an honor to have been associated for so many 
years with a body of men of such high character, 
acknowledges a very full appreciation of the 
hearty support given our efforts to be of service, 
and promises the fullest co-operation in the 
future. The coming meetings are looked forward 
to as mile posts marking the progress of the 
associations and the industries represented, which 
will result in the formulation of policies that may 
safely guide us all in our attitude toward many 
pending problems. The increase in the member- 
ship of all the mill supply associations has been 
very marked during the past vear, clearly demon 
strating their value to the trade. 

As it is conceded that it is not well for man 
to live alone, it naturally follows that. it is folly 
to work alone, so the best thing possible is to 
unite with the erowd doing our work and solve 
our business problems, thus making possible per- 
feet team work and securing results with the 
least expenditure of time and money. 

Without much doubt, the man vou want to see 
will be in Atlantie City at the convention, but to 
make sure of it suppose you arrange the meeting 
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with him now. That will show your business 
friend that vou value his acquaintance and desire 
to continue it, and if you really have definite 
business matters to arrange the effort will prove 
profitable. 





SELLING THE CONSUMER 

Krnest H. Smith, in the series of articles he is 
now writing for Mitt Suppuies on the relation 
which should exist between the mill supply dis- 
tributor and the consumer, should strike a 
responsive chord in the heart of every dealer who 
is interested in his own welfare in particular and 
that of mill supply distributors in general. Mr. 
Smith candidly states that the consumer needs 
jobber propaganda, that it is up to dealers to sell 
eustomers and prospective customers on the 
important role the distributor plays in the sue- 
cessful operation of their plants. 

Some mill supply houses have already seen 
the light and are exerting every effort to make 
the consumer see the jobber as he really is, and 
to make him realize his utter dependability on 
the dealer. But too many have been content to 
let well enough alone. <As a result, there is a 
feeling among many consumers of mill supplies, 
machinery and tools that the jobber is all right 
for the small stuff, for emergency orders, but 
that when they need anything big, well, they’d 
rather deal directly with the manufacturer. 

You know, Mr. Mill Supply Distributor, why 
you are necessary. You know why the mills and 
factories in your district would be absolutely up 
against it were it not for the complete stocks, 
ready for immediate delivery, carried by dis- 
tributing houses in that district. But do your 
customers and prospective customers know it? 
[f not, why not? Have vou been content to sim- 
ply solicit business, with references to the qual- 
itv and prices of goods you handle and the prom- 
ise of prompt delivery? If vou have, you have 
been doing vourself an injustice. Those to whom 
you endeavor to sell should know why you are 
important to them. They should be made to 
realize the extent of your stock and the quality 
of your service. If vou can’t get them inside your 
house, then you should take your house to them 
by means of consistent, effective advertising and 
energetic sales propaganda. We venture to say 
there are many mill supply houses of which many 
prospective customers know practically nothing, 
simply because they haven’t been sold on what 
those houses really have to offer. If these pros 
pects really knew the organization of such houses 
and the quality and extent of their stocks, there 
might be a different story to relate, for they 
might then take full advantage of the opportuni- 
ties offered by the jobbing houses, located almost 
at their doors, and co-operate with them in every 
way. 

It is up to the individual jobber to sell him- 
self to the consumer. This may be done by direct 
or indirect advertising, by educational sales talk. 


During the recent boom period, many manu- 
facturing companies resorted to institutional 
advertising. Now they are using sales-getting 
advertising copy and sales-getting sales efforts. 
They have advertised their plants and_ their 
organizations far and wide, and it is up to them 
now to go after business straight from the 
shoulder. But many mill supply jobbers have 
not done enough institutional advertising—some 
have done none at all. While they, too, must go 
after sales directly and hard, they can well afford 
to mix institutional publicity with their direct 
sales efforts. There is no time like the present 
to educate the consumer. 





BUSINESS ON A BUSINESS BASIS 

Susiness in this country, after vears of fever- 
ishness which in many eases carried hallucina- 
tions to the point of temporary insanity, is slowly 
but surely approaching a condition that by early 
fall ought to register a temperature not far from 
normal. This does not mean a return to nor- 
maley as registered in 1914, but based on world 
conditions as they are today after the destruction 
of man power and material wealth on an unpre- 
cedented seale. 

The last month has carried us along swiftly 
toward that ultimate deflation so long talked of. 
The cut in iron and steel prices by the leading 
interest is resulting in price reductions in nearly 
all manufactured products in which these mate- 
rials play a leading part, but particularly agri- 
cultural implements. These reductions were most 
necessary owing to the drastie fall in the value 
of all farm products. Cotton, wool, leather, 
copper, lead and lumber prices have tumbled 
precipitately, while organized labor alone has 
failed to respond to ealls for assistance in 
deflating war prices, to the end that transporta- 
tion and building might be resumed. Until it 
does the country’s attempt to put industry on its 
feet will be futile. 

The battle with labor is yet to come. Before 
July 1 the railways of the country will have at 
least partially overcome the wasteful and extrava- 
gant operating conditions inherited from the 
government’s war time policies. Workers in our 
iron and steel mills will have accepted wages in 
line with the cheaper cost of living, and the 
allied building trades workers will have aecepted 
eight dollars a day for eight hours’ work, and be 
at work, instead of as now (April 28) demanding 
ten dollars a day and standing around in idle- 
ness. It’s a good guess that wage deflation will 
come quickly when once left to the idle worker 
himself for decision. instead of to labor’s business 
agents and leaders higher up. The effect of non- 
production and unemployment cannot be long 
postponed. The working of the law of supply 
and demand is inexorable, and while organized 
labor has made a stubborn fight, it cannot much 
longer maintain en attitude that is manifestly 
self-destructive. Labor itself is suffering more 
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today from the conditions it is creating than any 
other class, and has only to realize that fact to 
rectify 

The notable increase in activities in the auto- 
motive industry, which has characterized the last 
several weeks, is one of the most encouraging 
business indicators. 

Frozen bank credits are rapidly liquifying, 
money is bound to be cheaper and in better sup- 
ply, retail merchants will finally see the light, the 
United States will experience a building boom 
that will be without parallel, industries generally 
will be busy and prosperous, and all will be right 
with us again, but never in the same old way. 
All of us have profited by the lessons of the past 
few years, and ‘‘business as usual’’ will never 
again mean just what it did in 1917. We are 
from now on going to do business on a business 
basis, thank our lucky stars that we live in free 
America, and will so far as is humanly possible 
follow Washington’s advice and keep free from 
entangling foreign alliances. 





BUSINESS MANAGER HOOVER 
Secretary of Commerce Hoover starts out with 
high ideals, unusual energy and great ability to 
guide the business interests of this country into 
aggressive and constructive channels, with the 
brightest prospects and the most tremendous 
responsibilities ever falling to the lot of a national 


manager of business in the United States. The 
country is fortunate in having a man of such 
outstanding and proven ability on the job. Dur 


ing the great war his remarkable executive force 
and fearlessness in meeting the unexpected 
marked him as a man of unusual attainments. 
The country expects much of him, and demands 
results as great as his boundless opportunities 
afford. The breadth and depth of the great field 
covered by mill supply manufacturers is not 
realized by the average citizen. Thousands of 
corporations are at work with an output valued 
at billions of dollars annually. Few industrial 
lines are more vitally interested in the policies 
and activities of the secretary of commerce and 
the national government, especially as relates to 
the regulation of our foreign trade, than is the 
mill supply line. 
Secretary Hoover could not possibly be a 
conventional cabinet officer, so we must be pre- 
pared for some surprises and some radical 
changes, not only in the rules that govern his 
department, but in the relationship between his 
department and our industries, and the industries 
of our competitors abroad. It is not possible for 
him to proceed as a complete unit, self-propelled 
and self-contained, for after all he is but a cog in 
the nation’s machine, but there is every indica 
tion that he will be the greatest constructive 
force ever at work in the commerce department. 
This was clearly indicated his statement pub- 
liely made when the position was first offered to 


him. His bold Pre, was somewhat of shock 


‘to politicians and bureaucrats, but did not 


pre 
vent President Harding from securing this man 


of vital force for his cabinet. With Hoover, 
Hughes, Coolidge, Denby, Weeks, Haves and 


Daugherty in the game, we are bound to have a 
lot of old time precedents thrown into the waste 
basket, but with the country in its present mood, 
the administration will be backed to the limit. 





FOREIGN TRADE AND THE TARIFF 


The members of congress before whom will 
come for consideration a new tariff bill ought 
to bear in mind that the best interests of the 


United States can only be served by measures 
that must also benefit the best interests of the 
world at large. We are not an isolated nation 
capable of being surrounded by a tariff wall that 


is designed to cut off all intercourse with for 


eign nations. Congress should realize that the 
United States can be prosperous only as the 


average of its individual units is) prosperous. 
Its individual units cannot be prosperous if over 
seas markets for American goods are cut off. If 
we impair the ability of European and other 
nations to buy American products by reason of 
their inability to sell their own products, what 
henefit comes in the end from the fact that we have 
imposed tariff and kept out their goods? = In 
the final analysis it will probably be found that 
the tariff has failed to do anything except to raise 
prices to the domestic consumer and make the 
cost of production so high in this country that 
even in free, competitive markets overseas the 
manufacturers of this country will find them 
underbid) by manufacturers of nations 
having production costs below our own. 

The thing to keep in mind is that we must 
not handicap our industries that depend on sell 
ing part of their product overseas and we must 
not affront the European and other peoples now 
indebted to us and starving for raw materials 
and food. A prudent creditor is one who makes 
it as easy as possible for his debtor to pay him. 
It is a manifest absurdity to expect payment i 
gold of the ten billions owed to this country by 
foreign governments and the five billions (prob 


selves 


ably) owed on floating trade balances. This 
debt must be paid, if at all, in goods, and how 


are the goods to be got in if a high prohibitive 
tariff law is enacted? It is not true that we are 
in danger of a flood of foreign goods. In the 
first place, the foreign countries haven’t the goods 
to send us; if they had, this flood would already 
have taken place. The fact is that the shelves 
of all European countries are bare of goods and 
it is domestic demand in those countries that is 
in direst need. Export trade, in’ general, is 
sought by a nation after its manufacturing capac 
itv attains such a volume of production that 
domestic requirements are exceeded. That is 
just the point we have reached in this country 
since 1914. George EB. Roberts, Vice-Preside nt, 
The National c ity Bank of New York. 
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Eliminating Useless Delay 


Effective Method Used to Speed Up Shipments and Billing 


In view of the fact that one of the subjects sched- 
uled for discussion at the executive the 
Southern Supply and Machinery Dealers’ \ssociation 
on Tuesday morning, May 17, is, “What is the best 
means of handling orders, from receipt in mail to final 
disposition in ledger?” the methods used by the 
Badger-Packard Machinery Co., Milwaukee, to insure 
promptness in filling supply orders and getting out 
bills are of considerable interest. 

C. &. the company, 
states that methods in vogue for handling orders and 


session of 


Schuman, vice-president of 


billing were studied by company officials, who were 
both good accountants and men with much experience 
in practical office detail. “he cause of the investiga 
tion the fact that while a month’s orders were 
billed and shipped in 30 days, under the old system 
the last few days’ orders in each month were carried 
over into the next month. 


Was 


Operations of each depart 

ment through which an order passed were carefully 
considered. The investigation started with the order 
clerks, then reached successively the checking depart 
ment, shipping department, back order, listing, pricing, 
billing and beokkeeping departments. Members of 
each department were then impressed with the fact 
that when a sales order reached their hands it should 
never be laid for any reason—that there was 
always some way in which the individual could attend 
at once to his duties in connection with an order. As 
a result, a system was soon developed whereby invoi 


aside 


ing on orders was done the day following receipt of 
the orders. 

“The principal causes for delay in getting invoices 
to the bill clerk had been the holding up of sales 
orders, awaiting invoices from competing houses for 
goods ‘picked up,’ invoices from manufacturers on 
direct shipments to customers and the holding of sales 
orders, waiting for confirmation purchase orders to be 
sent in by customers, in order to obtain customers’ 
order numbers to be placed on invoices and similar 
items,” states Mr. Schuman. “Every one of these 
factors of delay was overcome in our business after 
we had thoroughly convinced all employes who hand 
led sales orders, that, in spite of what they thought 
on the subject, they actually handled as many orders 
every day as were received each day, on the average.” 

The whole procedure involved in the handling of an 
order from the time it was received until the invoice 
was mailed was written up, and every possible condi- 
tion that could arise was dealt with in this write-up. 
\ copy of this set of instructions was cut into para- 
graphs, each paragraph dealing entirely with the duties 
of some one individual. These paragraphs were then 
distributed the employes affected. When 
employes commenced following the new instructions, 
the company was able to reduce its force in one 
department by three employes who had formerly been 
kept busy at all times. In the course of a few days 
bills were going out regularly to customers the day 
after an order had been filled. 

Mr. Schuman believes that much of the success of 
a supply business depends on prompt filling of orders 
and submission of bills. The house which fills its 


among 


orders without delay and does not keep the buyer 
waiting for bills, will, other things being equal, soon 
win a warm place in the heart of the purchasing 
agent, in Mr. Schuman’s opinion. 

—~<+or 


DISTRICT MANAGERS NAMED 
Leather & 
Announces Appointments to Its Sales Staff 


VicLeod Belting Company, Greensboro, N. C., 


Phree important appointments to the sales force of 
the Mcl.eod Leather & Belting Company, Greensboro, 
N. C.. manufacturer of leather belting and leather 
specialties, have recently been announced. 

G. Hi, formerly with the Charlotte 
Leather Belting Co., has been appointed district sales 


Garberson, 





M LEOD 


We... 


manager, with headquarters in Cleveland. He 1s an 
experienced salesman and has attained success in stim- 
M. McClure has been 
placed in charge of sales in the textile districts of the 
Carolinas. He is a former mill operator, and his ex- 
perience in this line will aid him to assist dealers in 
the textile districts. Mr. McClure was also formerly 
with the Charlotte Leather Belting Co. James .\. 
West, Jr., formerly with the Baltimore Belting Com- 
pany, has been placed in charge of sales in the Middle 
\tlantic district. He has had wide experience in the 
leather belting business. The company is distributing 
its products through dealers exclusively. Operations 
were begun March 15. 

The equipment is new and modern. In addition to 
leather belting, all kinds of strapping and_ leather 
specialties will be manufactured. The present quar- 
ters of the company have 20,000 square feet of floor 
space. Officials plan to house the company’s plant in 
its own building in the near future. W. T. McLeod 
is president of the company, and J. A. Schachner 


secretary-treasurer and production manager. 


ulating dealers’ business. C. 
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Stage All Set For Big Triple 
Convention In Atlantic City 


Hlundreds of Distributors and Manufacturers of Jill) Supplies, Machinery and 
Tools will Gather in Annual Meeting in Eastern Resort May 16, 17 and 18—E.xcel- 
lent Programs Arranged for Business Sessions, While Plenty of Good Entertainment 
will be Provided for Delegates and Their Wives—AMany Conferences Planned 


Members of the three great mill supply associations 

The National Supply and Machinery Dealers’ 
\ssociation, Southern Supply and Machinery Dealers’ 
\ssociation and American Supply and Machinery 
Manufacturers’ Association—will gather in Atlantic 
City May 16, 17 and 18 for what is expected to be one 
of the best meetings in triple convention history. Head- 
quarters will be in the Marlborough-Blenheim hotel. 

Herkimer & Jones, down in Vir- 
ginia, may have a plan of running 
their business that would save you 


Rates im_ the 


Marlborough-Blenheim 


for discussion show that those in attendance at the 
convention will have an opportunity to enlighten them- 
selves on many matters which are of vital moment to 
them at the present time. 

This year’s convention should be one of the most 
important in the experience of mill supply associations. 
Many new problems have arisen since the period of 
readjustment set in, and other new ones are being 
contronted daily and will be met 
continually until industry is back 


to a normal basis. Consequently 
‘i Hotel, convention headquarters, have : | - 
hundreds of dollars every year, and been announced as follows: Single the addresses and = discussions 
are probally willing to tell you all rooms without bath, American plan, $8 which will feature the meetings. 
about it. Harrison & Smith, up in or $9 per day; same, European plan, and the opportunities that will be 
ORs mas i aul F $5 or $6; single rooms with bath, Aimer- Reealead P 1 deal 
: > > Ss <4 PV : } ‘ r » < ‘ 5 < Tac rers < x * if 
Maine, iy be pursuing a policy ican plan, $11, $12 or $14 per day; ifforded manutacturers and dealers 
that would boost your sales enor- same, European plan, $8 $0 or $11; to exchange opinions in formal or 
mously were you to follow it. and double rooms without bath, American informal conferences should bring 
. -~ : 1 $14 p lay for two rsOns, : - . 
being good fellows, they are not re. tee ee ee persons; many benefits to members of the 
pee 2 : , - same, European plan, $7; double rooms 2 Panis 
afraid of letting you in on the plan. with bath, American plan, $16, $18, $21 associations. 
he trouble is that you may to $25 per day for two persons; same, lhe three associations have been 


never have occasion to corresp ond European 
with either firm. Why, you may 
not even know them. But there'll 
be a good chance to meet them this 
month. All of them will be at the 


plan, 
ith 
ican plan, $26 01 


{wo rOOMS TW 


y 


The 


$0, I 

intervening bath, Amer 
$34 
samc, European plan, $16 or $24 
Marlborough-Blenheimn 
a hotel of the highest class, but there 


§ Sra fo Sis “ a ai. : 

PIT, S14 lo glo, even more active during the last 
year than in previous years, thor 
oughly proving their value to mem 


bers, particularly during such a 


for three persons, 


rates as 


her period of business uncertainty as 
“ee ti é \tl ~ Ci are numerous other excellent hotels in 3 ‘ttn ahi’ thee 4 : | 
. “e ‘ ~ r “ S ¢ ste y » ‘ wer: 
1g conven 10n in , tlantic ity, Atlantic City, some on the board walk as €xX ed du Ing the ast severa 
and so will hundreds of other fel- and near the larlborough-Blenhetim. months. \ll of the organizations 
lows from various sections of the The following board walk hotels are have had standing committees at 
country. The men you are buying near the Marlborough-Blenheim: Trax work, and the reports of these com 
. Da ie Wd | ae. more, Dennis and Shelburne Side wits i sandix aecaiied, 4 
FONE BOOES OM WHE DE THCIE,. OF, avenue hotels near the Marlborough- nee S Sener wii BS 
if you are a manufacturer, the Rlenheim are the  Glaslyn-Chatham, members. 
dealers to whom you are selling. Pennhurst and Arlington QOtheers ot the organizations 
rra * ° = . e > = g lanes A — — | th 
This big triple convention will Becaus j the large number whe have been working hard to make 
t : ¢ : wall attend the conventions, it 1s urgent : F aa 
be a real clearing house for the mill tliat yee oh a t : es heir this years convention a huge suc 
= : Aal THOSE fa ng O QO MarRC The - a ‘ 
supply and machinery trade. You hotel reservations immediatel cess, and they anticipate a large 


can’t afford to miss it. The meet- 
ings will be interesting and instruc- 
tive. Your chances of meeting other men and learn- 
ing how they are handling present conditions will be 
manifold. The entertainment features will be excellent. 
setter make up your mind now to go. Atlantic 
City is a great convention place. You will enjoy the 
ocean breezes, the excellent hotel accommodations and 
valuable conferences. Take your wife along. There 
will be plenty of entertainment for her, and she will 
enjoy the outing. Make your hotel reservations 
immediately, and be there when the bell rings. 
Tentative programs announced by officers of the 
three associations indicate that this year’s convention 
will fully measure up to those of the past in the quality 
of its business meetings and entertainment. Although 
the lists of speakers have not been completed, those 
already selected are men of prominence and authority 
in their respective lines. Subjects that will come up 


attendance, not only of members 

but of others who are interested. 

The associations welcome outsiders to the convention. 

Numerous delegates, especially these making the 

longer trips, will make the convention journey a part 

of their annual vacations, for Atlantic City is an ideal 
vacation resort. 

Two triple sessions will be held this year, instead 

of one as in the past. The first of the two sessions 


will be held Monday afternoon at 2:30 o'clock. The 
second will be held Wednesday morning at 11:30 
o'clock. The latter will be an innovation. At this 


session new officers of the three associations will be 
presented, and members will call it get-away hour, 
and bid each other farewell. 
Executive sessions will be held by all three associa- 
tions on Monday, Tuesday and Wednesday mornings. 
Scheduled entertainment features of the convention 
will include a refined vaudeville program in the Blen- 
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heim I:xchange Monday evening, May 16, at 8:45 
o'clock, followed by an informal dance in the Blenheim 
ball room. On Tuesday evening, May 17, at 9 o’clock, 
will be a formal dance in the Blenheim ball room. 
The Clef Quintette will furnish the music for both 
dances, and will entertain dances at the 
informal Monday songs and 
lancing 

Phe National Machine Tool Builders’ Association 
vill hold its semi-annual meeting in Atlantic City May 
19 and 20, the two days immediately following the 
triple convention, so manufacturers and dealers desir- 
ing to attend this convention will find it convenient 


there 


between 


evening with eccentric 


hose who attended last year’s convention in Atlan 
tic City were highly pleased with the convention 
ictivities and surroundings. Atlantic City is an ideal 
onvention city. Hotel accommodations are excellent, 


ind while there are plenty of good entertainment 
features, they are not of the type to detract from 
interest in the business meetings of the associations. 


»y means of the triple convention, manufacturers and 
listributors are in a position to get together in a way 
that would be impossible were the conventions held 
separately. 

Following are interesting statements from well 
known officials of the three associations regarding the 
coming convention: 

From Crannell Morgan, President, The National 
Supply and Machinery Dealers’ Association—It is cer 
tainly gratifying for the officers of The National Sup- 
ply and Machinery Dealers’ Association to hear that 
the attendance at our coming convention in Atlantic 
City in all probability will be larger than ever before. 
his only emphasizes the fact that men are very much 
in earnest in trying to adjust their activities to a new 
rrder of things. 

We are told that conditions after our Civil War 
vere similar in a degree to conditions existing today. 
It is my impression, however, that the problems 
demanding solution at that time were only as a pink 
tea, compared with the economic and industrial prob 
lems we are facing in this post-war period. These 
problems will be solved, and we will come out of this 
situation bigger and better for having had the experi 
ence, but it seems to me that it was never so essential 
is now for the bone and sinew of our membership to 
get together, lay every card on the table and try to 
issist cach other. 

It is my sincere hope that every member house of 
lhe National Supply and Machinery Dealers’ Asso 
ciation will be represented at the convention, appre- 
ciating that there will be many interesting subjects 
discussed and a great deal of light shed on some of 
the issues. 

From Thomas A. Fernley, Secretary-Treasurer, The 
Vational Supply and Machinery Dealers’ Association 
lhe sixteenth annual convention of The National Supply 
ind Machinery Dealers’ Association will be of a con- 
structive and optimistic nature. 

Following the decreased activity in practically every 
line of manufacture, supply houses have been doing a 
smaller volume of business. 

While many representative supply men saw the hand- 
writing on the wall as early as May, 1920, they realized 
that if they were to sharply cut their stocks, it would 
interfere materially with the volume of sales and, there- 
fore, they gave service and supplied merchandise right 
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through the remainder of 1920, even though they knew 
that if they disregarded their duty of. service to the cus- 
tomer, they could close the year with a ridiculously small 
inventory and thus diminish their loss through deprecia- 
tion on goods on hand. 

During the first three months of 1921 the volume of 
business was small. One of the important matters to 
be considered at the Atlantic City convention will be the 
readjustment of 1921 and future business on the new 
basis both of overhead expense and of values. There 
will be presented at the convention information with 
respect to the events of the past year tending to 
strengthen the position of the supply house as a factor 
in distribution. Members will learn of the abandonment 
of several efforts on the part of manufacturers to 
open their own branch stores because of the excessively 
high expense entailed as soon as the abnormal volume of 
business dropped off. 

The association has collected a great deal of informa- 
tion regarding the overhead expense account, and this 
will be tabulated and prepared for the members at the 
time of the convention. 

\rrangement has been made for talks by representa- 
tive manufacturers on conditions of supply and demand 
in their lines, involving information regarding raw mate- 
rial and labor conditions as well as price tendencies on 
the finished product. 

Names of delegates from the supply houses indicate 
a number far in excess of any previous convention, and 
even members who have felt the necessity for extreme 
economy in operation write that they realize what 1s to 
be gained by attendance at the convention in a strictly 
business way will far more than compensate them for 
the time and expense involved in attending the conven- 
tion, and that this is the time when they want to get 
information both from the manufacturer and from their 
fellow dealers concerning plans for the future and 
means of meeting the present situation. 

The officers of this association are looking forward 
to a convention of real accomplishment, and they have 
authorized an invitation to be extended to supply men 
who are not now members to attend and gain the benefit 
of conferences with their friendly competitors. 

The membership of the association has increased 
materially during the past year, and some 260 houses 
will now be found on the membership roll of this 
organization. 

From Charles IV’. Beaver, President, -lmerican Sup- 
ply and Machinery Manufacturers’ Association—The 
latest information from Southern dealers, Northern 
dealers and manufacturers everywhere indicates that the 
\tlantic City convention will be one of the largest in 
point of attendance ever held. A large majority of the 
dealers have already signified their intention of being 
present, and the manufacturers’ association has_ regis- 
tered for attendance not only a large majority of the old 
membership, but thirty new members. 

Plans haye been completed for an interesting and 
instructive program, providing for joint sessions of the 
dealers’ and manufacturers’ association, and individual 
meetings of the three associations for attending to 
matters pertaining to each division. A number of prom- 
inent speakers will appear on the program, and timely 
subjects will be dealt with in the greatest frankness. 

While association work of this nature has always been 
beneficial, opportunity for the closest co-operation 
between manufacturers and dealers did not exist during 
the war period and the period immediately following, 
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because of the unprecedented volume of business. The 
situation at this time is quite different, for both manu 
facturers and dealers have considerable stocks of goods 


g 
on hand which are shrinking in value. Buying has 


improved a little over the early part of the year, but a 
great deal of uncertainty remains in the minds of both 
dealers and manufacturers. The Atlantic City conven- 
tion this year should be of more importance to dealers 
and manufacturers than any convention held since the 
organization of the three associations. Now is the time 
to get together and information with the 

frankness. The shaping and conduct of sales 
policies during the next two or three years will be far 
reaching in effect. 

From Alvan M. Smith, Secretary-Treasurer, South 
ern Supply and Machinery Dealers’ Association—We 
are glad to state that the members of our association 
are rapidly sending in names of their delegates, and 
indications point to an attendance considerably in 
excess of 50 percent of our membership. 

We are of the opinion that the coming convention 
will be a most important one, as the many _ price 
adjustments, state of the market and the financial 
situation are such that close co-operation between 
manufacturers and distributors is needed at this time. 
We have many questions in common to discuss, and 
we know of no better place to do this than at the 
annual conventions. 


exchange 
greatest 


We have arranged a very attractive program, par- 
ticular attention being paid to entertainment for the 
ladies. The addresses to be read at the general meet 
ing should prove of considerable value, and_ the 
arrangement for the joint conference with the man- 
ufacturers will result in increased 
between them and our membership. 


co operatic yn 


TENTATIVE PROGRAM FOR TRIPLE SESSIONS 


Monday, May 16, 2:30 P. M. 
Invocation Robert A. 
Church, Atlantic City. 
\ddress: “Motor Truck Transportation”—S. N. 
Thompson, chief of transportation engineering depart 
ment, The White Company, Cleveland, Ohio. 


Rev. Elwood, Boardwalk 


\ddress: “Business Conditions”’— Melville W. Mix, 
president, Dodge Manufacturing Company, Misha- 
waka, Ind. 

Address: “Some Phases of the Industry in the South” 


W. P. Simpson, president, C. T. 
Ltd., New Orleans. 

Address: “Federal Taxation’—Fayette R. Plumb, 
President, Fayette R. Plumb, Inc., Philadelphia, Chair 
man, Committee on Federal Taxation, American Supply 
and Machinery Manufacturers’ Association. 
Wednesday, May 18, 11:30 Al. M 

The three associations will meet in triple session for 
presentation of new officers and an “Au Revoir” 
gathering of the three organizations. Final adjourn- 
ment. . 


Patterson Company, 


Tuesday afternoon will be left open by the Southern 
and American associations to afford opportunity for 
dealers and manufacturers to hold pre-arranged business 
conferences. 


NATIONAL SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 
A.M 


Address of President Crannell Morgan and discussion 
of it. 


Monday, May 16, 10:00 


Report of Secretary-Treasurer Thomas .\. 
and discussion of report. 

Appointment of nominating committee; inter-change 
of information concerning the business situation, dealing 
with condition of inventory, activity of industries and 


lernley 


prospect of resolutions com 


mittee. 


activity ; appointment of 
Tuesday, May 17, 10:00 «1. M 

Talks by manufacturers of important lines, giving 
information with respect to the conditions in their lines, 
including supply and demand, raw material, labor con 
Bolts, 
H. Chapin, vice-president, Bourne 
Fuller Co., Cleveland ; H. FF. Seymour, Columbian 
Hardware Division, Cleveland; chucks—S. I. Horton, 
president and treasurer, The E. Horton & Son Co 
Windsor Locks, Conn. ; steel pulleys—Wilham IP 
son, American Pulley Co., Philadelphia. 
Tuesday, May 17, 2:30 P.M 

Discussion of overhead cost and the following sub 


ditions, price tendencies in finished products, ete.: 
nuts and rivets—F. 


vises 


Siunp 


jects: “How may the fact of true cost be impressed on 


those supply houses which show an overhead of 15 per 
cent, and sel! at 5 per cent 
charge be made for local deliveries ¢ 


“Can a nominal 


gross 2” 
* “How may our 
trade papers be convinced of the importance of omitting 
the publication of net mill prices?” 

Discussion of ways and means of developing more 
constructive competition among supply houses by W. J] 
Radcliffe, FE. A. Kinsey Co., Cincinnati; L. D. Gray, 
Irving D. Booth, Inc., Elmira, N. Y., and W. A. Griffin, 
Ward Supply Co, South Brownsville, Pa. 

Il ednesday, May 18, OND 

Report of resolutions committee, expression of pretel 

ence regarding place of next convention, report of nomi 


LTOL00 


nating committee, election of officers and adjournment 


SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 
Vonday, May 10, 10:00 .1, M 

Executive 
guests only. 


SOUTILERN 


session, open to members and invited 
Roll call, and reading of minutes of last convention 
Report of President \W. Marshall Turner. 
Report of Secretary-Treasurer .\lvin M. Smith 
Reports of standing committees. 

business situation. 
resolutions, 


Discussion of the 


Presentation of consideration of new 
business, appointment of committees, discussion ot 


reports, and adjournment. 
10:00 Al. M. 


open to 


Tuesday, May 17, 
executive 


cuests only. 


SeSSION, members and invited 
Subjects for discussion will be as follows: 
Cancellation of orders and contracts. 

The present credit situation. 

What changes, if any, have been made in working 
rules and regulations of house and traveling employes’ 
since the close of the so-called war period ? 

How many members are using perpetual inventory 
system and keeping it up-to-date, and of what value 
have they found it in comparison with its cost of 
maintenance? 

What is the best means of handling orders, from 
receipt in mail to final disposition in ledger? 

local taxation. 

Il ednesday, May 18, 10:00 A. M. 
Informal with 

\merican Machinery 


members of the 
Manufacturers’ 


sessit nm 


executive 
Supply and 
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537 South Dearborn Street 


The One Convention of Importance to You 


is covered by the joint annual meeting of the three big mill supply associations: 


AMERICAN SUPPLY AND MACHINERY MANUFACTURERS’ ASSOCIATION 
NATIONAL SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 
SOUTHERN SUPPLY AND MACHINERY DEALERS’ ASSOCIATION 





Time and Place 


The 1921 convention will be held in Atlantic City, N. J.. May 16, 17 and 18, with head- 
quarters at the Marlborough-Blenheim Hotel. 


The Convention Report 


The full report of the convention is naturally of great interest to the entire mill supply trade—job- 
bers and manufacturers alike. MILL SUPPLIES covers this field intensively. It has since 1911 pub- 
lished a practically complete report of the convention, including all addresses and discussions of 
importance. Many individual and group photographs of jobbers and manufacturers who attend dress 
up our convention issue. 


The Convention Issue 


MILL SUPPLIES each month contains the advertising of the best known and most energetic supply 
manufacturers in this country. Many of these advertisers annually increase their space in the issue 
following the convention—this year the June number, and many other manufacturers, who do not 
use space regularly, realize the extra value of this issue and take space. 


The June issue will be read by every man who attends the convention as well as by all other wide- 
awake mill supply men unable to attend, who will want an authoritative report of the proceedings. 


Circulation 


The total number of copies to be printed of the June issue will be 3,500. In addition to our regular 
circulation, a sample copy will be sent to practically every important mill supply distributor not 
now a permanent reader. This is as comprehensive a distribution to the mill supply trade as we 
know how to make. In addition, the magazine will reach many important mill supply manufacturers 
of the country who are heavy buyesr of supplie>. The circulation of MILL SUPPLIES is and will be 


verified by the Audit Bureau of Circulations. 


What Space Costs 


Single insertions necessarily cost more than the same space used continuously. but single insertions 
in the convention issue, despite added advertising value, will be held to usual card rates. The rates 
are: Two pages, $144.00; one page, $81.00; half page, $44.00. 


\nnual contract rates for same spaces, $125.00, $57.10 and $38.33, respectively. These rates are 
but 15% above those prevailing in 1911. 


Inserts on S ecial Stock—Rates on a slication. Please act rom tl y, as rush jobs are fre uently 
poorly aone. 


Two-Color Advertisements 


Two-color printing is usually expensive, but we have brought the cost to the advertiser down to a 
minimum. Add but 15 per cent to the above prices for two-color work. Service on art work and cut 
making at actual cost. 


Closing Dates 


The regular closing date for the advertising forms of MILL SUPPLIES is the 18th of the month 
previous to publication, on two color publicity, and the 20th for single color advertisements, on 
which date all advertisements must be: in type and approved. 


MILL SUPPLIES is a member of the Audit Bureau of Circulations, The 
Associated Business Papers, Inc., and the Chicago Trade Press Association 
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Association 

interest. 
Unfinished business, new 

officers, and adjournment. 


for discussion of subjects of mutual 


business, 


AMERICAN SUPPLY AND MACHINERY MANUFACTURERS’ 
ASSOCIATION 
Monday, May 16, 10:00 A. M 

Executive Session. 

Address of President Charles W. Beaver. 

Report of Secretary-Treasurer F. D. Mitchell. 

Reports of standing committees. 

Address—(Speaker to be selected). 

Tuesday, May 17, 10:00 A. M. 

Executive Session. 

Address: “Present Problems in Our Industry from 
the Dealer’s Viewpoint.” (Speakers to be selected by 
the Southern Supply and Machinery Dealers’ Associa 
tion and The National Supply and Machinery Dealers’ 
Association). 


MULL QGUP PLIES 


election of 


Address: “Factors Affecting Wage and 
Movements.” (Speaker to be selected). 
Il ednesday, May 18, 10:00 A. M. 

I:xecutive Session—action upon resolutions, election 
of officers, ete. 


Price 


” 


ENTERTAIN MENT 

Monday, May 16, 8:45 P. M. 

Refined vaudeville in the Blenheim Exchange, fol- 
lowed by an informal dance in the Blenheim ball room. 

“Star Spangled Banner”—Audience. 

Selections by the Manhattan Male Quartette. 

“Maurice” 

Selections 


PROGRAM 


comedy magician. 
Miss Edith Helena, soprano 

Irish dialect stories—Robert Willis, 

The music for the informal dance will be provided 
by the Clef Quintette, which will entertain with songs 
and eccentric dancing between dances. 

Tuesday, May 17, 9:00 P. M. 

Formal dance in Blenheim ball room—music by Clef 

Quintette. 


—tor 


Good Program is Arranged 


National Pipe and Supplies Convention will be Interesting 


\n excellent program has been arranged by Secre 
tary Mellvaine for the twelfth annual 
convention of The National Pipe and Supplies Asso- 
ciation, which will be held in the Hotel, 
Cleveland, May 10 and 11. 

The opening session of the convention, on Tuesday 
morning, May 10, at 10 o'clock, will be open to all 
manufacturers, jobbers and friends. 


( 1eorTge | is 


| lollenden 


President George 
\. Denny, vice-president, Georgia Supply Co., Savan- 
nah, Ga., will welcome members and guests, following 
which W. M. Pattison, president, The W. M. Pattison 
Supply Co., Cleveland, will welcome them to Cleve 
land. There will then follow a review of the business 
situation, with brief expressions of opinion on present 
conditions and the outlook by manufacturers. The 
forenoon sesson will close with an address by Rabbi 
Abba Hillel Silver. 

At the executive session in the afternoon at 2:30 
o'clock, President Denny will deliver his annual 
address, followed by the presentation of new members 
and action on the work of the executive committee. 
Then will follow the appointment of nominating and 
resolutions committees, and reports of the treasurer 
and secretary. The report of the pipe committe will 
be given by Chairman W. M. Pattison, followed by a 
discussion of the same. The territorial committee will 
give territorial reports, and Chairman W. H. Shurtleff, 
secretary, Brown-Wales Co., Boston, will read the 
report of the transportation committce. This will be 
followed by the report on the cost of doing business 
in 1920, based on information submitted by members, 
and a discussion of that report. There will then be 
reports on the volume of business done in 1920, as 
compared with 1919; volume of business done during 
the first four months of 1921, as compared with cor- 
responding periods in 1920 and 1919; average per 
centage of net sales in 1920 represented by the income 
and excess profits taxes paid by members, and the 
average percentage of net profits represented by the 
income and excess profits taxes. The association will 
then select by ballot the place for holding the next 


annual meeting, following which there will be an 
address by Archer Wall Douglas, vice-president, 
Simmons Hardware Co., St. Louis, and chairman of 
the committee of statistics and standards of the Cham- 
ber of Commerce of the United States. 

The report of the fittings committee will be made 
by Chairman W. E. Clow, Jr., vice-president, Jas. B. 
Clow & Sons, Chicago, at the opening of the executive 
session at 10 o’clock Wednesday morning, May 11. 
The report will then be discussed, following which 
the report of the plumbing supply committee will be 
made by Chairman H. W. Thorndike, president, F. W. 
Webb Mfg. Co., Boston. This report will be open for 
The national councillor will deliver his 
report on the annual meeting of the Chamber of Com- 
merce of the United States, following which the sub- 
ject, “Compensation of Salesmen and Profit-Sharing,” 
will be discussed, results of a recent investigation 
being given. At 11:30 o’clock Charles Coolidge Parlin, 
manager, commercial research, The Curtis Publishing 
Company, will deliver an address on “The Effect of 
Changing Business Conditions on Sales and Advertis 
ing Policies.” 

On Wednesday afternoon at 2:30 o’clock the final 
executive session will be held. This mecting will be 
opened by a discussion of questions placed in the ques- 
ton box. W. J. Woolley will then discuss the National 
Trade Extension Bureau. Discussions will follow on 
“Do Members Find Parcel Post Shipments Unprofit 
able?” and “Should All Manufacturers’ 
Delivered, Including Full Freight?” The report of the 
nominating committee will then be read, officers 
elected and installed and the report of the resolutions 
committee read and acted upon. 

tor 


Eastern Supply to Meet 
The Eastern Supply Association will hold its June 
meeting in Washington, D. C., June 8 Arrangements 
have been completed by James A. Messer and Claude 
W. Owen of Washington for headquarters in the New 


Willard Hotel. 


discussion. 


Prices be 
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MILL SUPPLY DEALERS! 


Read the above and then 


trade and technical papers of the United States. 


& Supply Company and Brown Bros. Company, it is a’ “good seller.” 


1 , ° . 
is himself taking a hand in the campaign. 


Thirty-six per cent of the members of 


# BAR BELT DRESSING 








“Hello fellows! 
“Did you think I couldn't talk? 


“You have seen me hundreds of times in vur Stephenson trade mark 
but you have never HEARD me. 

“Probably you don't even know my name. My correct name is Stephen 
Stephenson but the boys all call me ‘Steve’. 

“Well, now that we're introduced and you find that |] CAN talk, believe 
me | have something important to say. 1 have been absolutely MUM for 
33 years. | have been attending strictly to dressing belts and making 
observations. 

(lwo paragraphs omitted here to save space) 

“Before waiting for my Talk No. 2 why not write for a FREE !'y lb. 
sample bar? You'll appreciate my TALK No. 2 all the more after giving 
me a trial. 


“So long fellows, see you later.” 








april © | 
z . = = “aa ¥ we 
read these two letters=—=> i 
The above is a sample of the advertising we are now running In 2 « 2 ae a ° 
STEPHENSON is already very well known. It is a high grade cute . 
product. It sells at a good profit and as stated by the lowa Machinery Preece es 
We are going to make it even BETTER known. “Steve,” the “Man - _ y 
with the cog wheel face,’ in our famous trade mark, has come out and 
the National Supply & a | 


Machinery Dealers’ Association and 51 per cent of the members of the 
Southern Supply & Machinery Dealers Association now distribute 


STEPHENSON BAR BELT DRESSING 





5 Summer St., 








Stephenson Mfg. Co. ee. 


Albany, N. Y. | ee ail 





LADO we 














When writing to Advertisers please mention Mitt Supp igs. 













ee re RS a EI 


newton 


CAD eee ke 


war 


SAS ar RMON AN RL NN PO ARN NN 2? 














~ 


ee ie 


RAR AO ATE Y 


Ata 


ROAR AN ran AACN 88 NE 


ak NR ie 





60 er AN A NAD i 


JINULL, GUPPLUES 








Give It All the Gas You Have and Keep Going 


Use Every Bit of Driving Powe 
You can Shift Back tmto “High” 


OSCAR 


Friend wife was learning to drive the car. At least, 
she was still somewhat inexperienced in handling it 
under unusual conditions. 

We were going over a soggy, country, dirt road, 
and a particularly muddy stretch made it necessary to 
shift into second speed. In spite of the shift, however, 
we kept slowing down, and an expanse of regular 
gumbo ahead gave me a vision of our car stuck fast 
and the two of us wading ashore. Wifie was doing 
the best she knew how, but she wasn’t giving it power 
enough to pull through. 

“Step on the gas!” | said. “Give her all you've got. 
Keep going!” 

It was a case where the only way to keep going was 
to keep going good and plenty. ‘To hesitate in that 
clay was to stay there. She held the accelerator down 
to the foot-board and the wheels spun in the mud, but 
we kept moving. At the most critical point, where the 
mud was deepest and where we were either to stick 
or pull out, I reached over and retarded the spark for 
her, and we got by. 

We used power, more power, all we had, and got 
back on more solid ground. That is what power ts 
The last 10 or 15 or 20 H. P. in the engine of 
your automobile is there to use in emergency. You 
don’t need full power in ordinary driving, but when 
you want it, you want it badly, and if you don’t know 
how to use it, and if you don’t use it, you stick fast. 

There probably are business men so well supplied 
with capital and brains and foresight that they never 
get into any tight, sticky places, where there is a ques 
tion about their ability to drive right through on 
“high.” Dull times, buyers’ strikes, heavy financial 
going, conditions like those of the past winter might 
not worry them. They might not even have to shift 
their business gears. But, much as we would like to 
be, we are not all in that fortunate class. 

There are few who do not have sufficient horse 
power, enough driving energy, enough gas, to push 


for. 


through if they will use everything they have. Men 
seldom fail for lack of sufficient reserve force. They 


fail because they lack energy and determination to 
use that force. They step on the gas a little, but they 
don’t open the throttle up wide. They shift into lower 
speed and more force, but they wait too long before 
doing so. Now that you think of it in that way, can’t 
you pick out business men who have got into financial 
difficulties in the last few months just because they 
have tried to stick to boom period high speed too long? 

Of course there are some men in business who are 
not business men. They are foredoomed to, failure. 
To continue our automobile driving figure of speech, 
as a chauffeur such a man might be a good barber. 
We have to count those men out of any kind of busi 
ness talk because they have no business to be in busi 
ness. : 

How about your business? Has it slowed down? 
Is business slow in coming back after the big slump 
that is now passing into history? What are you going 
to do about it? 


I have seen some business men who, when business 


r There ts in Your Business so 


and Sail along on Solid Ground 


JAMES 


slumped, have concluded trade was dead, reduced their 
expenses to a minimum, stopped trying to get busi 
ness, and settled down to wait until things changed. 

You know what that means. It means that those 
men felt able to mark time for a while, and_ they 
planned to leave it to somebody else to bring condi- 
tions back to normal. They thought that when busi 
ness came back, they would step in and profit by its 
return, but they planned to do nothing to help bring 
about that return. If everybody followed that plan, 
business would never get back to normal. Business 
returns to normal because ambitious, energetic, alive 
business men, good citizens, go after it and bring it 
back. The fellow who will do nothing to help is like 
the fellow who did nothing to help win the war, but 
has been telling since November 11, 1918, how 
licked the Germans. 

Some time in the fall or winter you probably shifted 
into second, or perhaps into low gear. That is, you 
eliminated certain expenses that contributed only to 
show, including personal and family expenses, and you 
put your energy into keeping your business going 
strongly, rather than into spectacular bursts of speed 
Now you are looking ahead. You have pulled through 
the hardest plugging, and you want to get out of the 
mud and on solid going where you can shift back into 
“high” and speed along again. 

Well, what do you do before you shift into “high?” 
You give her the gas, don’t you’ You speed up in 
second, and make sure you have enough momentum 
so you can hold your speed after you shift. 

It’s time now to step on the gas. Put 
every business producing force available. 


“we” 


into effect 
Shake the 
lethargy out of your own system and organization. 
Get the whole crew livened up and into a fighting 
mood. This year, 1921, will not reward the fighters 
who do not fight. Being in full view of a good road 
ahead, and having 70 or 80 H. P. in your engine will 
not do anything for you if you do not step on the gas 
and put the power to work. Half an effort will only 
leave you stuck in the mud. 

You may have had to reduce your force of employes. 
You may be contemplating reducing it further. It is 
just possible that, before discharging any more help, 
it might be worth while to see whether some of those 
you might let go can be used to produce business. Per 
haps there are men in the plant or offices who might 
be willing to try selling or demonstrating or advertis 
ing or other business getting work, in order to retain 
their jobs. With the number of unemploved increas- 
ing, there is a good chance that your employes will be 
willing to make some temporary sacrifices to help get 
the business back into high speed again. Employes 
are not going to be so fussy about what they do as 
they have been for the last few years. 

These are days for putting more punch into sales 
manship. If it 1s harder than usual to make sales, 
salesmen ought to be in a frame of mind to be willing 
to listen to any selling suggestions you can make to 
them. Take advantage of their need of help to give 

(Continued on Page 47) 
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Capillary Bearing 








Fig. 1. 
easily be demonstrated by stand- 


Capillary attraction can 


ing two glass plates close together 
and parallel in a tray of oil. As 
shown in the photograph, the oil 
will rise between the plates to a 
distance above the level of the oil 
in the tray proportionate to the 
distance between the plates. 


Self Oiling 


i == 


== 














Fig. 2. If the plates are brought 
together at one end, the oil will 
rise at that end to the top of the 
plates. If a third plate is laid 
across the top of the vertical 
plates, the oil will endeavor to 
spread along the under surface of 
the third plate. The same action 
takes place on a shaft in a Dodge 
Capillary Bearing. 








Fig. 3. If a spoon is held above 
the surface of the oil and brought 
down until the bowl touches the 
surface and withdrawn an eighth 
of an inch, the oil will follow and 
cling to the spoon. In a Dodge 
Capillary Bearing the same action 
will take place as long as the oil 
in the reservoir is in contact with 
the capillary device. 
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A bearing 
that has to work properly 


A Dodge Self Oiling Capillary Bearing cannot fail to function properly as long 
as it contains a drop of oil, because its basic principle is an unfailing natural law. 


~ 


The law of capillary attraction is as certain as the law of gravity. It is obvious 
that a bearing in which oil is conveyed from a reservoir to a shaft through the 
use of that law is certain to operate with uniform success. 


An advantage of the Dodge Capillary Bearing is the absence of moving parts 
that wear and cause wear, and that keep sediment and grit stirred up and in 
contact with moving parts. The oil in a capillary bearing is kept undisturbed 
and clean. All sediment or impurities stay at the bottom of the reservoir, be- 
cause the capillary bearing uses only the oil on the surface. 


This feature is of great importance where shafts are running at high speed, 
which in other types of bearings may result in a churning of the oil and the 
carrying of excessive amounts to the shaft, where it runs out the sides of the 
bearing and is wasted. The Dodge Capillary Bearing uses no more oil than is 
necessary for proper lubrication. 


The Dodge Capillary Bearing is neither a novelty nor an experiment. Its power 
consumption is so absurdly low that it represents a friction factor almost too 
negligible for consideration. 


Dealers will make no mistake in making this the featured bearing in their stock. 


Write us today for further particulars and prices. 





Dodge Sales & Engineering Company, distributor of the products of the Dodge Mfg. Co. and the Dodge 
Steel Pulley Corporation. General Offices: Mishawaka, Ind. Works: Mishawaka, Ind., and Oneida, N. Y. 
Canadian Plant: Dodge Mfg. Co. of Canada, Ltd., Toronto and Montreal. 


Philadelphia Cincinnati New York Chicago St. Louis Boston Atlanta Pittsburgh 


Minneapolis Houston Providence Seattle Newark 
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HE quality of COMBER Waterproof Leather Belting is so firmly 

established as to need no further exposition. However there is an- 
other attribute attached to COMBER products commending itself to 
favorably consideration and that is the property of “SERVICE.” 


Oftentimes quality belting is urgently 
needed and that need may exist at 
a point remote from supply sources. 
Here is where the HOUSE of RAH- 
MANN offers the combination of 
two essentialk—QUALITY AND 
SERVICE — each indispensable. 
RAHMANN “SERVICE” means 


that an order is on its way from fac- 
tory to customer the day it reaches 
New York. This feature of 
“SERVICE” is sincerely of- 
fered to MILL SUPPLY 
DEALERS who are so often 
confronted with emergency 
demands. 





























Geo RahmanniéCo. | 
351 Spruce Street New York 
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(Continued from Page 43) 

them help. You have sometimes found salesmen 
inclined to ignore appeals to them to better their sell- 
ing work, to study out the scientific side of it, to take 
more pains and work harder. Come right out with 
evidence to the salesmen that the success of the busi 
ness and their actual jobs depend upon their being 
able to sell, calling attention to the fact that the old 
methods no longer are sufficiently effective. 

This is a time when all the reserve talent for selling, 
for promoting interest, for advertising, ought to be 
brought to the front and used. Unless you are differ- 
ent from most of us, you have back in your brain 
ability you have not used. You have not done your 
best, though you have done very well. It is the same 
with all your force. 

Doing fairly well, doing as well as the average, 
doing as well as you ever did 
not if you can do still better. This applies particularly 
to advertising, and advertising is the real gas that 
drives your business motor. Now is the time to step 
on the advertising gas. Business is coming back, and 
it is advertising that is bringing it back 
backed by hard work. 


all that is not enough, 


advertising, 


You know some houses whose business is not com- 
ing back. It is still sagging, with no real reason as 
far the actual condition of their market is con 
cerned. The reason why business is not coming back 
for those houses is that they are waiting for business 
to get better, to provide them with the money for 
advertising. They are going to step on the gas just 
as soon as they get to going faster. i 


as 


There IS a For rd 
chance of their sticking fast in the mud. 

There are plenty of buyers in your line, and you can 
increase the number by constructive work. Whateve 
the reasons for buyers not buying, you ought to deter- 
mine what they are, and consider how advertising may 
overcome them. There are some buyers who have 
slowed down on buying simply because sellers have 
shown they expected it. 

Good advertising right now all along the line, just 
when the wheels of business are getting out of the 
deepest of the mud hole and taking hold on solid 
ground, will produce results. The house that goes in 
strongly for suitable advertising at this point is going 
to get the jump on its competitors. It will be out of 
the hard pulling and into “high” and speeding away 
while the other fellows are still struggling through 
the mud. 

It is mighty slow waiting for the mud to dry up, 
and the driver satisfied to take that method of getting 
out of it might die in his tracks. 
worse off from loss of time and 
through standing still than he could 
through spending money for advertising. 


He certainly would 
be depreciation 


possibly be 
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DEATH OF WALTER DEMING 
President of The Deming Company, Salem, Ohio, had been Active 
in the Pump Business for 41 Years 


Walter Fenn Deming, president and treasurer of 
The Deming Company, Salem, Ohio, manufacturers 
of pumps and hydraulic machinery, died at his home 
in Salem, Saturday evening, March 19. He had been 
in poor health for several months. 

Mr. Deming was born in Salem August 26, 1853, 
and was graduated from the high school in that city 
in 1872. In 1874 
with the Silver & 


he commenced his business career 
Deming Manufacturing Co., which 





had been founded by his father, John Deming, in 
1854, ané within a comparatively short time he was 
made secretary and general manager of the company 
In 1890 a division of the business was effected, 
The Deming Company was organized and took over 
the pump business, which had been started in 1880, 
six years after Mr. Deming joined the Silver & 
ing Manufacturing Co. Upon the organization of 
The Deming Company, Mr. 


and 


| Jem 


Deming was made treas 





WALTER F. DEMING 
urer. He succeeded to the presidency upon the death 
of his father in 1894. 


Deceased had been identified with the pump busi 
ness almost from the start of his business career, and 
was well known in trade circles. He was also promi 
nent in Salem civic, educational and lodge affairs. H« 
was vice president and a director of the Farmers’ 
National Bank of Salem,-had been a member of the 
board of education, and was president of the city hos 
pital from the time of its organization until he w 
forced to resign recently because of ill health, 

Mr. Deming is survived by his widow, who until 
her marriage to him in 1884 was Miss Mary Ramsden 
of Liverpool, England; a son, G 


as 


Ramsden Deming, 
assistant secretary and treasurer of The Deming Com 
pany, a daughter, Mrs. Albert R. Silver, two brothers 


and three sisters. The funeral was held Tuesday 
afternooa, March 22, at the residence. 
o> 
; a ; ‘ 
Plans Sales Tax Campaign 
Phe Tax League of America, Inc., New York City 


has announced plans for a campaign of education in 
every district in behalf of a 
tax, similar to that in operation in 
the Philippines, France and elsewhere, as a substitute 
for present taxation burdens. Hazen J]. Burton, Min- 
neapolis, is president of the league, and Maj. Henry 
G. Opdycke is executive vice-president. According t 
President Burton, the league has united the individu 
als and trade associations urging enactment of a gen 


congressional 
turnover 


general 


sales or 


eral sales tax in support of a measure soon to be pri 
sented to The executive committee, of 
which Judge Lebbeus R. Wilfley, New York, formerly 
attorney general of the Philippines, is chairman, has 
authorized the opening of offices in Washington, 1D 

the 


congress. 


C., and approved plans for organizing branches of 
league in every congressional district. 
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“Hercules Collar Oil- 
ine” Hangers are with- 


Hercules 
Collar Oiling 





out exception the heaviest 
and strongest of the type 
on the market today, and 
stand as the peer of all 
others. Their quality and 
price cannot but appeal to 
those users of Shafting 
Appurtenances desiring 
the best in the Hanger 
line. 


Hangers 


FOUR-WAY 
ADJUSTABLE 


Hercules Collar Oiling Boxes 

The Hercules Collar Oiling Bearings, in- 
stead of depending upon a wick, loose rings 
or chains for conveying oil to the journal, 
fixed collars are employed. 

Oil stored in large reservoirs in the bot- 
tom of bearing is continuously and pos- 
itively elevated to the top reservoirs by the 
means of Split Collars clamped to the Shaft. 
From the upper reservoirs it flows by gravity over the entire bearing surface. 
The bottom reservoirs are provided with partitions, which insure settlement of 
any dirt or grit, and the oil can be drained off by removal of screw plugs. 

Three or four revolutions of the Shaft and the Bearings are flooded. With cther 


types of line shaft bearings it is necessary for the shaft to be in operation for some 
length of time before enough oil is conveyed to the journal to lubricate it. 

It is not only by the positive and copious means of oiling that the Collar Oiling Bearings 
gain in efficiency, for the Collars also serve as thrust collars and operate in a bath of oil 
and thrust against babbitted seats 





As long as any oil remains in reservoir or oil chamber (one filling of which should 
admit of Shaft running from six to twelve months), there is absolutely no possibility 
of insufficient lubrication 


Write for Complete Catalogue 110 


VALLEY IRON WORKS, Williamsport, Pa. 
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Mill Supply House Activities are Extensive 


Tremendous Scope of Distributing Business not Realized by Some 
Manufacturers and Consumers—licld is Constantly Broadening 


SEASONED SALESMAN 


Do all manufacturers and consumers of mill supplies 
realize the tremendous scope of mill supply houses? 
\re they familiar with the enormous and varied stocks 
carried by the larger houses, the big and efficient 
organizations handling the operations of these houses 
and the thorough service furnished? Hardly, for a 
true realization is gained only through a compre 
hensive study of mill supply houses in all sections of 
the country. The government itself had a very faint 
idea of their importance in our industrial life until 
supplies were mobilized for war purposes. Then came 
true appreciation of the vital necessity for the dis- 
tributor of factory supplies and machinery. 

“Superior Supplies and Specialties for all Indus- 
tries’ is the way one big mill supply house in a large 
eastern city business. The statement 
means exactly what it implics—that every article of 
supplies needed by the plants in the territory covered 
by that house can be procured there. In this 
and in hundreds o this statement means 
more. It means that every article required in the 
industries, from the smallest washer to machine tools 
and machinery, is stocked in that house, and that an 
order from the consumer under ordinary circum 
stances will be followed by immediate delivery. 

\n idea of the size and variety of goods stocked 
by the larger houses may be gained by a brief analysis 
of the The Pittsburgh Gage « 
Supply Company, Pittsburgh, jobbers of mill, mine, 
machinists’ and railroad supplies, and manufacturers 
and electrical specialties, has 2,012 
pages in the body of its catalog, and its index alone 
consists of 5] pages. The catalog of the Frick & 
Pittsburgh, has 1,338 pages in the body 
and 34 pages in its index. The body of the catalog 
of Geo. B. Carpenter & Co., Chicago, contains 1,047 
pages, the index 37 pages. The Cameron & Barkley 
Company, Charleston, S. C., and Tampa, Fla., has 42 
pages in the index of its catalog and 1,143 pages in 
the body. 

\ctivities of mill supply houses vary in accordance 
with the size of the house and its territory. Some 
of the smaller houses carry limited stocks, and devote 
most of their energies to certain lines. Others carry 
complete stocks of supplies and the lighter machine 


describes its 


cast, 


other cases, 


catalogs of few. 


of engineering 


Lindsay Co., 


tools. but also sell the heavier machine tools and 
machinery, shipments in these latter lines going 
directly from the manufacturer to the consumer. 


Many carry complete lines of supplies, machinery and 
machine tools, the stocks of machinery and machine 
tools alone in many instances running into the hun- 
dreds of thousands of dollars. 

Mill supplies common to all industries, machinery 
and machine tools are carried by the majority of the 
larger houses, and, in addition, each house carries 
supplies, equipment and machinery needed in the 
industries peculiar to its territory. In the lumber 
regions of the South and Northwest, for instance, 
many houses carry saw mill and logging machinery 
and supplies. In the textile mill districts of the East 


and South many houses 


machinery and supplies. 


specialize in textile mill 
In the mining districts, sup 
ply houses carry large stocks of mining equipment. 
Houses in cities on the oceans, lakes and navigable 
rivers have large stocks of marine equipment. In the 
oil and gas well districts supply houses specialize in 
oil and gas well equipment. = 

These are but a few examples of sectional indus 
tries to which mill supply houses cater. The Cameron 
& Barkley Company carries machinery and supplies 
for “saw mills, phosphate mines, fertilizer factories, 
oil mills, railroads, contractors, machinists, plumbers, 
etc.” Geo. B. Carpenter & Co. are “manufacturers 
and distributors of general supplies and equipment 
for railroads, steamships, contractors, mills, mines, 
power plants, machine shops and all forms of indus 
trialactivity.” The Frick & Lindsay Co. handles sup 
plies and specialties for “mills, mines, contractors, 
machinists, oi] railroads, foundries, quarries, 
plants, brick yards, lumbermen, 
blacksmiths, marine trade, glass houses, paper mills.” 
The Pittsburgh Gage & Supply Company is a manu 
facturing jobber of “mill, mine, machinists’, and rail 
road supplies.” In Wisconsin numerous supply houses 
cater to the canning factory trade, 


wells, 


engineers, power 


carrying consider 
able stocks of canning factory equipment. 

To list the articles carried by the larger mill supply 
hotses would require days of compilation and many 
pages of space. Suffice to say they carry practically 
everything for industrial plants, large and small, from 
such small articles as,nails, abrasive paper and smallei 
mechanics’ tools to the heaviest machinery and equip 
ment. One house does tens of thousands of dollars of 
business annually in papers alone. The 
stocks of many houses are so large and varied that 
the business is divided into departments, each in 
charge of a manager, with his corps of assistants. 

The Somers, Fitler & Vodd Co., Pittsburgh, is a 
striking example of a house which carries complete 
and varied stocks and is thoroughly departmentized. 
This big house is divided into sections, among which 
are the machinery, twist drill and cutter, small tools, 
standardized stock gear, steel-split pulley and bush- 
ing, brass valve and engineering specialties, belting, 
shovel and grinding wheel sections. This house car 
ries thousands of shovels of various sizes alone. Like 
numerous other supply houses, the Somers, Fitler & 
Todd Co. has its own pipe warehouse and machine 
shop. Several houses have their own pipe fabricating 
plants. 

Numbers of smaller articles carried in stock by sup- 
ply houses run into the thousands, in many instances. 
\n idea of the enormous stocks of smaller items car- 
ried by supply houses may be gathered from the fact 
that one washer manufacturer recently offered to quote 
prices to supply houses on lots running into the millions. 

The mill supply houses of the country are con 
stantly branching out and adding new lines of goods. 
Paints, oils, electrical, automotive, garage supplies, 
rubber goods and hose are among the so-called “out 
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MECHANICAL 
RUBBER GOODS 
FACTORY THAT DELIV- 
ERS ONLY WHAT THE 
CUSTOMER BUYS: : 


ANYBODY CAN 
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side” items which some of the larger and, in some 
smaller supply houses, have long carried suc- 
cessfully, and which numerous other houses are adding 
to their lines. 


cases, 


Many of the supply houses carry hard 
ware, steam, plumbing and heating supplies. 

When one the extent of stocks carried 
by supply houses, the splendid homes many of them 
have, the wonderful sales organizations that have been 
built up, the unexcelled service they render, he cannot 
but realize that the manufacturer of industrial machin- 
ery and supplies can secure no better outlet for his 
goods than the mill supply houses of the country, and 
that the consumer of mill supplies can find his best 
sources of supply in the mill supply houses in his 
territory. 


C¢ msiders 


Manufacturers and consumers generally are coming 
more and more to see the mill supply house in its true 
light, and as a result the mill supply distributing busi 
ness is constantly growing and expanding. The mill 
supply distributor has a part to play in industry that 
can be played by no other agency, and he ts playing 
his part in a big way. 

tor 


SHIPPING LOSSES ARE HEAVY 


Useless Expenditures and Unnecessary Trouble are Caused by 


Failure to Mark Goods Properly 
A. M. KENNING 
Vice-President, International Tag Company, Chicago 
The claim department of any railroad can testify 
to the fact that the shippers of America are paying 
an enormous price every year for goods lost in transit 
because of improper marking. 


The term “improper 
marking” 


simply means that the address on the ship 
ment has been obliterated or destroyed. 

When a shipment is lost, the shipper puts in a claim 
which may or may not be paid. Such claims are cost 
ing the railroads millions of dollars per year, but any 
business man can see that the sum paid out in loss 
claims has to be charged by the carriers against the 
cost of doing business. It is a factor in rates, so the 
man who actually carries the burden of lost shipments 
is the shipper himself. 

In ultimately paying for shipments lost because of 
improper marking, the shipper is carrying an unnec 
essary tax, generally estimated at three percent, but 
this is only part of his loss. When shipments fail to 
arrive, the customer is without goods he expected to 
receive and which he had planned for in his merchan 
dising, either to use himself or resell. The failure of 
goods to arrive promptly is a distinct deterrent to good 
will in trade. The lost shipment can always be 
explained by letter or wire, but the check to the free 
flow of trade cannot be overcome, and there 1s an addi- 
tional loss in commercial readjustments, the making 
of new connections and continual commercial 
ping around.” 

\ tag has been invented that definitely protects the 
shipment from loss. 


“she yp 


It is a device of great simplicity 
and is already in such wide use by large shippers that 


it may safely be called a fundamental necessity in 
shipping. This patented tag has an identification 


stub, a small tag in itself, joined to the main tag at 
the top and provided with its own reinforced eyelet. 
The cord of wire, by which the tag is fastened to the 
shipment, passes through the eyelet of the main tag 
itself as well as through the eyelet of the stub. This 


VOD LOGS 


device allows plain marking on the tag proper, while 
the stub carries the shipper’s imprint and address. 
Exhaustive tests have shown that the identification 
stub is never destroyed. Even when the tag itself is 
chewed off by friction, pulled off by freight handlers 
or pinched otf when boxes or articles come together in 
the freight house or box car, the tough little stub 
always remains. And it identifies the shipment so 
that the goods do not have to go to the 


“no mark” 
department to be sold for salvage. 


From the informa 
tion on this stub tag it is very easy for transportation 
employes to notify shippers and obtain the correct 
forwarding address. 

o> 


TOOL MAKERS ADD NEW LINE 


Lovejoy Tool Works, Chicago, Now Makes and Distributes Drill 
Sockets and Sleeves Under Own Name 
“Use-Em-Up” drill sockets and sleeves, formerly 
manufactured by The American Specialty Company, 
Chicago, are now being made and distributed by the 
Lovejoy ‘Tool Works, 328 West Ohio street, Chicago, 
manufacturers of railroad and boiler maker’s supplies. 

The American Specialty Company was formerly 
owned and operated by H. L. Mills. Some time ago 
the Lovejoy Tool Works purchased the business of 
The American Specialty Company, and Mr. Mills 
entered another field. For five years previous to its 
purchase of The American Specialty Company, the 
Lovejoy Tool Works manufactured the specialty com 
pany’s products. The Lovejoy company now manu- 
factures and distributes this line under its own name. 

Sockets and sleeves manufactured by the Lovejoy 
Tool Works are used for extending the life of twist 
drills after tangs are twisted or shanks broken. By 
grinding a flat on the taper shank of the drill, the 
drill may be used in one of these sockets or sleeves 
until it is entirely worn out. According to company 
officials, a full stock of all sizes is carried, ready for 
shipment. The company is offering a special proposi- 
tion to jobbers. 
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LOOK OUT FOR THIS MAN 


“Mr. Gary” Used Names of Detroit Supply Dealers in an Unsuce- 
cessful Attempt to Cash Worthless Check 

Supply and machinery dealers will do well to guard 
against the activities of a “Mr. Gary,” who is said to 
have used the names of well known Detroit supply 
house men to forward an 
cashing worthless checks. 

\ccording to a letter received by The National 
Supply and = Machinery Association from 
Charles IE. Allinger, secretary and treasurer of The 
Chas. A. Strelinger Co., Detroit, Joseph Kramer, Day- 
ton, Ohio, recently received a letter from Baird and 
Strelinger, written on a letter head of that corpora- 
tion, bearing the names of Charles A. Strelinger as 
president, Charles T. Bush and others, and which 
instructed Mr. Kramer to find a factory site for the 
enterprise, and informed him that a Mr. Gary would 
call on him personally. “Mr. Gary” called a few days 
later, was satisfied with the site selected and deposited 
a New York draft for $15,000 with the Dayton Sav 
ings & Trust Co., Dayton. On the following day, he 
attempted to cash a personal check for $700, but the 
bank refused to accept it. The draft later proved to 
be worthless. 
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Strongest 
|, BeltLacing 


Present! 
At Atlantic City, May 16, 17 and 18 


Mr. H. L. Coats will represent us and will carry our 
best wishes to our indusirial associates attending The 
Triple Convention and all members of: 


The National Supply & Machinery Dealers Assn. 
The Southern Supply & Machinery Dealers Assn. 
The American Supply & Machinery Mfrs. Assn. 


FLEXIBLE STEEL LACING CO. 
4633 Lexington Street, Chicago, U.S. A. 135 Finsbury Pavement E. C., London 
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“Come right in, Peter!” exclaimed Aaron Stcele 
his sales manager appeared in the doorway. 
“Ah. that you, Grantham? 
No one can ever 
early bird, 
juicy 


as 
Then: 
Glad to see you so early. 
Grantham of not being the 

I imagine he brought some 


accuse 
can he, Peter? 
orders in with him?” 

He gave a welcoming hand to the short and swarthy 
Grantham, whom both race had 
browned to berry color. 

“Glad to see you, my boy,” he said. “You look like 
a worker, and workers are scarce in these degenerate 
days. I am not going to ask you how things are, for 
you will answer, ‘finer than dandy.’ 

“T can truthfully say they are improving, Mr. 
Steele,” replied Grantham. “That sort of spineless 
optimism that was content to sit still and say ‘Oh, 
is coming out all right in the long run’ is giving way 
to a working optimism that is out making things come 
right.” 


and outdcor exercise 


Good news, Grantham, and put into good language, 
too. | am thinking, Peter, that Grantham here would 
make a good advertising manager for us.” 

“Hate to lose him from my staff, Aaron, but I will 
cast all my votes for him for advertising manager if 
that’s your program,” said Peter Monet with enthusi- 


asm. 
Aaron Steele hesitated a moment, then said: “I 
want to get some mail started, Peter; and there are 


some plans of the new pipe mill that may interest you 
and Grantham. Some mill that.” 

Turning from the men bent over his desk where the 
blueprints lay, Aaron Steele walked to the window 
and looked at the towering bulk of the grain elevators, 
which always gave him inspiraticn. 
thing more than mere brick and weod, those eleva 
tors. They were monuments to the far-sighted vision 
of another Chicagoan, a vision which had enabled 


They were some 
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son to play a decisive part in the great war just 
finished. Therefore, they were an inspiration to 
Aaron Steele, and he was big enough to know that 


and to draw frequently on that source. 
Then he turned to his stenographer: 
The Robert Merivale Company, 
consin, please.” 
\aron Steele 
it was a 


“A letter to 
Scarborough, Wis- 
generally dictated to the 
moment or two before Miss Myrick had 
paper and carbons in place, every letter having a 
copy for salesmen in the territory in which the recipi- 
ent of the communication was situated. 

“Gentlemen:” dictated Aaron. Steele. 
remittance from a good customer such you are 
always deserves a note of thanks, I feel that such a 
letter the accompanying your check particu- 
larly demands an answer. Failure to reply might indi- 
cate my agreement with your views. I do not agree, 
and for the good of our industry I am going to give 
you my views of the present situation. 

“These are not the worst times this country has 
ever known. What about 1907, which had more fail- 
ures than we are having, and during which our banks 
were harder hit?) What about the period from 1893 to 
1897, when soup kitchens and bread lines were to be 
seen in all our cities, when wages were lower than 
we would even venture to think about now? During 
the latter period we were suffering from over-produc 
tion. (ur warehouses were full. We had more places 
for people to live in than there were people, so build 
ing was out of the question. Over-production was our 
trouble then. Under-production is our present dif- 
ficulty. I might call it laziness—” 

“T just want to say ‘Amen!’ to that, Aaron,” inter- 
rupted Peter Monet. “Under-production is akin to 
calling the Devil ‘an evil influence.’ It is entirely tox 


mild. Den’t be afraid cf using plain English, Aaro:. 


machine, so 


“While a 


as 


as one 
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STITCHED 
COTTON 


N the cotton belting field, the 
word ORIGINAL belongs to 
Gandy. 


More than forty years ago the Gandy 
Stitched Cotton Duck Belt introduced to 
the world a hitherto unthought of medium 
of transmission—a medium of tremendous 
importance where staunchness, endurance 


——unlimited strength is required. 


The standard of that belt was high— 
has been kept high through the years; and 
the Gandy belt, with the Gandy engineering 
department back of it, has come to mean 
BELTING SERVICE SATISFACTORY to 
thousands of users of Power and Conveyor 


Belts in many industries. 


To insure users of Gandy Belts getting 
original Gandy Belts, and not spurious imi- 
tations that look like Gandy, ALL GANDY 
BELTING IS PAINTED WITH A 
BRIGHT GREEN EDGE. 


THE GANDY BELTING COMPANY 


Main Office and Factory, 757 West Pratt Street 
Baltimore, Md. 


Branches: 
36 Warren Street, 749 W Washington St., 


New York City Chicago, Il. 


a 
4 





Look for the Green Ed 

















106-110 Lafayette St. 












SATISFACTION 


We have been making vises for 
53 years with never a dissatis- 
fied customer. PRENTISS 
VISES are guaranteed against 
all faults in construction or 
workmanship — they can’t fall 
down. 


Properly handled the PREN- 
TISS VISE should last in- 
definitely. Many of the first 
vises we made are still in ac- 
tive use. 


PRENTISS — “The Third 
Hand with the Mighty Grip” 


\|—is made of grey iron and 
! steel, the best known vise com 


position. 


Ask your dealer. 


Or write— 
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“On the Bench Since 1868” 


New York City 
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Many of our present troubles come from mincing 
words. The naked truth is what we need.” 

“I was coming to that, Peter,” Steele replied, then 
turned again to Miss Myrick, 


“but plain language 
takes away from 


the merit of an idea. 
In 1893 we were suffering from under-consumption. 
Asa people we had failed to lift ourselves to a higher 
plane of living by 
and wide. In 


sometimes 


advertising our products far 
1893. we were confronted with a 
highly organized and thoroughly efficient Europe 
—the hardest competition conceivable. We 
without a flexible system of banking—no 
Banks, no great national credit associations. Our 
people had not as yet learned to dig into the 
balance sheets of corporations, looking for weak spots 


were 


Reserve 


one of the greatest safeguards any country can have. 
And we had no long period of inflated wages and 
balloon salaries to permit our bank deposits to pile up 
against a rainy day. So the storm that started in 
India through the demonitization of silver caught us 
unprotected. We had no cyclone cellars in which to 
take refuge.” 

Out of the corner of his eye Aaron Steele saw that 
the men at the desk were less interested in the blue 
prints than in his dictation. 

“Today our 
fabulous sums. 
Our railroads 
should have 


saving deposits amount to almost 
Weare four years behind on housing. 
not only equipment, but 
additional besides relaying 
present lines. We are practically free from European 
competition. We are the financial balance wheel of 
the world, a creditor nation. I belheve you will agree 
that it is hardly short of assininity to speak of the 
present readjustment period as being of the low level 
of 1893, or even of that financial whirlwind of 1907. | 
hope you will assist us in building up among your 
customers a realization of the fact that there is no 
reason for pessimism, that the man who isn't filled 
with constructive optimism is a sere spot in our eco 
nomic life.” 


need new 


trackage, 


Aaron Steele turned to his companions at the desk. 
“| hope, gentlemen, that letter will act as T. N. T 
on the Scarborough group,” he said. 
but | 
short’ on 


‘I hope so, sir, 
pany is ‘sold 
Grantham. 
can in 


am afraid the Merivale Com 
the United States,” 
“Although a hundred per cent 


pre yfessions 


said 
\meri 
-and honestly so, as its officers 
it is actually, because of its pessimism, help 
that ‘Down with America!’ propaganda, 
which is supposed to come from ,certain parts of 
Europe is 


believe 


ing out 


“And which is damning [urope, that it is supposed 
to help, just as much as it is damning the United 
States—damning the United Stdtes to financial perdi 
tion!” exploded Aaron Steele, pacing rapidly from 
door to window and back again, as was his wont when 
unusually stirred up. 

“No man, Grantham, is a hundred per cent 
can—or anywhere near it—-who does not feel the same 
loyalty to the business policy and institutions of 
America that he has for the flag. If he does not feel 
that loyalty he is merely a sentimentalist indulging 
in a lot of pathos. He doesn’t back his empty words 
with constructive deeds that will keep that flag some 
thing more than a bit of fabric woven in three colors. 


\meri 


No man loves his flag or works for the perpetuation 
of what it means in business, if he slashes it with a 


two-edged pessimism. I am not worrying about the 
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imported brand of so-called pessimism. It is 
thought of the ‘made in the U. S.’ variety that keeps 
me awake nights. And we are getting an increasing 
amount of it of late.” 

“Define 


the 


what ‘made in the U. S.’ Bolshevism is, 
\aron,” requested Peter Monet from his perch on the 
radiator. 


“Being ‘sold short’ on the United States—to 


use 
Girantham’s expression—is what | mean by the ‘made 
in the UU. S.. Bolshevism, Peter. The business man 


who can’t get out and boost business generally at the 
present time is a Bolshevist of the home-made type. 
He is scuttling the ship of commerce!” 

“Why don’t you say that in your letters, Aaron? 
Why don’t you print that in your ~advertisements ? 
Why don’t vou shout it from the housetops, Aaron? 
You are right, horribly right, Aaron. Now get busy 
and counteract that propaganda.” 


The sales manager 
in his excitement approached 


\aron Steele and stood 
directly before him, emphasizing every word with a 
vigorous gesture. “Do know that the highest 
priced employes we have, and probably the most 
intelligent-—our salesmen shot through and 
through with this doctrine and are preaching it right 

? | don’t believe Grantham here is as far gon¢ 


ale moe 


vou 


are 


as some, but he has touches of it 

“That isn’t quite fair, Mr. Monet,” protested the 
salesman. “I insist that | have not a bit of that virus, 
though | know it is prevalent enough in my 
tory. 


terri 


“What are you passing out as an antidote to your 
customers, Grantham?” demanded the sales manager, 
turning his attention to him. 

“Well, I don’t 


ham. 


know as to that,” hesitated Grant 


“If vou are doing nothing to counteract it among 
your customers, then you are tainted with it, Grant 


ham. What have you said to the Robert Merivale 


Company in the way of prosperity building, Grant 
ham ?” persisted Peter Monet. 

“T have talked our goods, of course. [ have held 
out mv belief that we are on the eve of a business 
boom a 


“What have vou said to the Robert Merivale Com 
pany, Grantham, in justification of your prophecy of 
this business 
talk to get an order?” 

“Naturally I said it to get an order 

“But that isn't \aron Steel 
“You have got to do more than tickle the buyer's 
sense of cupidity to buy in a low market, that the goods 
may be sold in a high market. You have got to build 
up with vour customer such a firm belief on his part 
that the business boom is coming, that he will go out 
and preach 


“That is easier said than done, Mr. Steele,” 


boom? Or was that just salesman’s 


enough,” broke in 


replied 


the young salesman, who was commencing to show 
signs of anger. 

“Tt can be done. It must be done, Grantham! You 
only did part of the job over there in France. You 


have got to help finish it here with us in the United 
States, my boy. We | have been to blame. I have 
been so thoroughly and continually sold on the United 
States as an economic proposition that I supposed you 
salesmen all were. I— Peter and I—couldn’t have built 
up a business of this size unless we had been sold on 
the United States proposition. That the 
foundation which all big this 


has been 


stone on business in 
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Pump Your Leader | ' 


Many jobbers and dealers have centralized their al 
sales efforts on the Hart Oil Pump because it is 


































distinguished by out-of-ordinary, individual fea- P 
tures and is constructed to maintain the high 
standard of reliable service characterizing all P 
Sherwood Engineering Specialties. ” 
Because of the increased demand for Sherwood : 
Specialties we are enlarging our distributing 
organization and offer an unusual opportunity to Td: 
jobbers of power plant specialties—a connection fr 
which should prove a most valuable asset. sa 
Oo! 
We gladly supply catalog pages to jobbers— coy ofthe ‘Sherwood n 
support them with effective advertising — and reading. It describes all me 
refer to them all inquiries which are received in cluding injectors, eject- te 
large numbers from steam power plants Se nt 
everywhere. ment ranging from fusi- af 
ble plugs to grease cups. 
Write for Complete Information Write your name and ad- al 
Regarding Our Dealer Proposition Gees ——— -” a 
Rrrocd Monk ox vee ' 
SHERWOOD MANUFACTURING COMPANY ip he f 
BRASS FOUNDERS AND FINISHERS ™ 
Sole Manufacturers of Sherwood Engineering Specialties D } SI 
BUFFALO, N° Y. > ; - 
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country has been built 
mind | say ‘constructive’ 
sibilities 


that of constructive belief 

in this country and its pos- 
probabilities, if all of us work under that flag. 
And if that was necessary in past years, it is doubly 
so now, when principles and precedents have but little, 
if any, value. Principles have been proved in too many 
cases to be mere makeshifts, while precedents have 
been sucked into that commercial conflagration that 
still threatens our civilization.” 

“In short, Aaron, you insist that salesmanship is 
something more than the mere unloading of goods on 
a hypnotized buyer,” said Peter Monet. “You define 
it as ‘business building.’ 

“Salesmanship must be business building, else it is 
mere peddling, and not selling. We talked glibly 
about ‘service’ before the war. ‘Vhat was the lipstick 
and the eyebrow pencil age of so-called salesmanship. 


When the wear and tear came, we found only a 
mummy without hie.” 
“Tell him about Percival, Aaron,” suggested Peter 


Monet. 

“T will, and you take it down, Ella, for Percival and 
his methods must be ‘sold’ to our salesmen,” said 
Steele. soth of you sit down. | want to walk about, 
and the office is none too big.” 

“First, Grantham, since you haven’t seen Percival, 
I must describe him to you,” he began. “Without that 
photograph in your mind, you couldn’t understand his 
methods. He is five feet, ten, weighs 162 pounds, and 
is 51 years old, light-haired, smooth of face and ruddy, 
always dressed like a business man, which means that 
I don’t know how his clothes look. That’s Robert 
Percival.” 

“He is the Chicago representative of the Atlanto 
Pacifico Steel Company, from which we buy pipe and 
material for shafting,” explained Peter Monet. 

“In short, a man,” \aron Steel from where he 
then stood—at the window looking again at the grain 
elevators. 


said 


“He had made an appointment with me for yester 
day, for I always do the buying of pipe and shafting 
from Percival. I at times need contact 
salesman—the infection of real ability. 
on hand promptly. 


with a real 
Percival 
His approach is different. He 
neither ‘breezes in’ nor ‘blows in,’ as so many sales 
men do. Percival’s approach is more like the progress 
of that Hardanger glacier you and I saw up in Norway 
last year, Peter. He seems slow when one first meets 
him—the first time, | mean——-but before long, and ever 
after, one realizes he never stands still, but is continu- 
ally progressing; and that he—still comparing him 
with the Hardanger glacier, Peter—is changing the 
aspect of things. He is building.” 

‘Business building, Aaron,” put in Monet. 
forget to say that.” 

“Yes, taking that fertile soil from the mountain 
side where none can work it, and building the farms 
in the valleys, Grantham. Why. my boy, if that firm 
Percival works for had ere ether such salesman it 
would have to double its mills.” 

“T hope they pay him a good salary, sir,” 
suggested mildly. 

“Salary? Men like Percival don’t pull down salaries, 
Grantham; they get dividends,” he replied, then con- 
tinued: 

“Well, I was wondering as nine o’clock drew around 
what new development Percival would bring with 
him on this trip, for Percival is an educational course 
to me; and he always is far ahead of where he was 


Was 


“Don't 


Grantham 


on yesterday. We shook hands in greeting, as do sane 
business men—the friendly, co-operative hand clasp, 
not the convulsive grab used by prize fighters just 
before punching one another's faces. 
were friends, not antagonists.” 

“That's the way it should be,” commented the sales 
manager from his chair in the corner, out of the way 
of Aaron Steele’s line of march. 

“After we were seated and had exchanged the usual 
conventionalities about the weather, Percival took out 
an envelope. 

“*T had a few hours on the sleeper from New York, 
so had time to dig through some magazines and 


Buyer and seller 


papers, he said. ‘I am going to leave them with vou 
for your leisure. This one, however, is short and 


~ 


bears on the present situation.’ 

“It did bear on the present situation. It was the 
lirst optimistic report I had seen of European condi- 
tions. 
New York banker and manufacturer just returned 
from that afflicted continent. It bore on me particu- 
larly for, though an optimist on the United States, | 
have been of late discouraged by conditions on the 


And it was based on facts and figures from a 


other side. Just look that over, Peter, and see if | 
Was not justified 

“In placing that order 1] suppose, \aron? Pete: 
Monet asked, as he took the clipping. “It was a 


pretty big order at that, you know.” 

“Now if Percival had not had that constructive stuff 
with him, he would have gotten only a handout order, 
one of the ‘sorting up’ variety. The other clippings 
cover various phases of the commercial field and sim 
ply bolster up the case presented in the one Peter is 
reading.” 

Monet handed back the paper. 

“Good stuff, Aaron,” he said. “If it is only 50 per 
cent justified you were all right in giving him the 
order. But this is a case of a manufacturer building 
business. We reach the retailer and the mill owner. 
low do we pass along the ‘uplift of business’ word?” 

“That’s exactly what I] am getting at. There is a 
method that Percival and I outlined yesterday, while 
at lunch. We are going to have him here to talk about 
it tomorrow. It is a method of giving the men we 


sell something to work on in building business. It 1s 
a big idea, and is going to prove a winner. It will 


make the dealer so good a salesman that our business 
will grow, that new business will be built up, more 
markets opened, and the competitive price will become 
less and less of a determining element in getting busi 
ness.” 

“Then you don’t agree with Louis Liggett’s latest 
pronouncement that the best business is that gotten 
away from one’s competitors?” asked Peter Monet. 

“T read it, Peter. I don’t believe Liggett realized 
how that would look in print. As a matter of fact, he 
isn’t pirating in his own line, and he would surely be 
the last man to suggest pirating to others.” 

‘Then your idea, sir?’ asked Grantham. 

“T’'ll let Percival enlarge on it tomorrow. In short, 
it will increase the sales efficiency—how I hate that 
word ‘efficiency’—the sales gumption of the trade in 
various ways, building business, and in increasing the 
demand of the public. Take that in connection with 
the actual shortage in material that exists and I can’t 
see why I wasn’t justified in placing that order for pipe 
and shafting with Percival.” 

“Maybe you made it too small, Aaron,” said Monet. 
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NLL QUPPLUES 


POWELL VALVES 


FOR GASOLINE ENGINES 
New “Adjusto” Generator Valve 


Throttling Lever 
for Control of Engine at All Speeds 


Needle Valve 
for Regulating Flow of Gasoline 











The Powell “ADJUSTO" Generator Valve is especially 
adapted for Marine Engines, either two or four cycle type, 
and is very economical in the use of gasoline. 


When ordering Powell “ADJUSTO” Generator Valves 


state size of connection to engine. 


We manufacture gasoline cocks, strainers, priming cups and 


brass fittings. Lypyy 
Write for circular SU My 


Ss <7) Made in sizes 3g to 


2” inclusive. 


THE WM. POWELL CO. Write for “Adjusto” 


CINCINNATI, OHIO Circular. 























The Plant Behind the Product 





We Manufacture 
“V.B” (Victor Balata) Belting 
and 
Canvas Stitched Belting 
Rolls, Tractor and Thresher Endless 


We Carry. Ready for Immediate Shipme nt, Large and ( omplete Stocks at Our 


New York Store, 38 Murray St. Chicago Store, 167 N. Market St. 
Boston Store, 85 Purchase St. Factory, Easton, Pa. 


Victor Balata & Textile Belting Company 


Main Sales Office: 38 Murray Street, New York, N. Y. 
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MILL QUPPILUES 








Steele 


looked at his sales manager, 
smiled. 


Turning to Grantham, he said: 

“There is the proof of the value of Percival’s cam 
paign. Iven Peter is seeing the sun behind the 
clouds. Boys, hypodermic this faith in the United 
States into our salesmen so they not only try to sell 
goods, but sell this country and its future to their 
customers, and we will enter upon an era of prosper- 
ity such as the world never has seen before— one that 
will have no sunset for many years, and will spread 
outside of this country over into Europe. 
That's the 


then almost 


That’s what 


we owe to [-urope. League of Nations 


Vacations Necessary fo 


reduced to concrete and practical workings- business 
building for the world.” 

“The League of World Prosperity,” 
summed up. 


Peter Monet 
“Peter, we business men of the United States can do 
it. Will vou help?” 
“Yes, Aaron, and at 
own fortunes.” 
Outside, the glow of the noonday sun fell full on 
the grain elevators, until they appeared as if of burn 
ished gold. 


the same time build up our 


- 


y Hard Working Men 


A Few Weeks’ Rest Each Year will Make the energetic Busi- 


ness Man Alore I: fheient and Py 


KENNETH C 


Not long ago—within the past year, to be exact—a 
manufacturing house which makes a certain specialty 
sold by a large number of mill supply dealers con 
cluded arrangements with an extremely able man to 
take charge of its selling work. This man had made 
good in a similar capacity with a much smaller firm, 
and the head of the big company had every reason to 
believe he would make good with a larger house. 
Everything was apparently settled. The salary and 
commission agreed upon as fair had been worked out 
and the new sales manager had even looked over the 
various residence districts in the city to which he was 
to move in order to be at the company’s main plant 
and offices. The new sales manager, sitting at his 
ease in the fine office of the president and general 
manager, his new boss, with the boss himself and the 
company’s attorney present, glanced over the contract. 
He missed no clause of its provisions, paying particu 
lar attention, naturally, to the one covering his com 
pensation. Then, satisfied, he tossed it on the table. 
“Ts it all right?’ asked the president, with a smile, 
as he passed the cigars. 
“Entirely all right 


with just one 


answered the new sales manager. 

The attorney looked up, with a slight frown. There 
might be work him if any argument came 
The president also appeared somewhat surprised. 

“What is the trouble?” he inquired. 

“It may seem like a small thing, and it is probably 
one which we needn't put into the contract, so long as 
our friend here has it all drawn up so nicely,” said 
the sales manager, good naturedly. “It is something, 
though, that I want to have clearly understood, and 
Ill tell you just why. 


exception,” 


for up. 


It is that, every year, ‘regard 
less of hell or high water,’ as old Marse Henry Watter 
son says, I shall take a full vacation of two weeks, 
whether I want it or not. Maybe there will be times 
when I'll feel that I simply can’t do it, but I want it 


understood that I’m going to take the vacation 
anyhow. 
“That sounds queer, maybe. I know that a few 


vears ago it wouldn’t have sounded just right to me; 
but I'll tell you about it. I was a youngster not very 
long ago, and I was hooked up with a house which 
had a good line, but which needed selling work; and 
I furnished the selling work. I was fifty per cent of 
the sales force, the entire advertising department and 


Him for a Longer Career 


. CARDWELL 


a large proportion of several other departments. I 
stuck to the job just about seven days in the week, 
and I didn’t keep union hours. As to a vacation, | 
would have laughed at the idea that I either needed 
one or could take one. 

“Well, after a couple of years of that sort of thing, 
with the house coming along in fine style, but with 
even more need for the stiffest sort of work on my 
part, | happened to feel the advisability of having some 
life insurance. the life insurance 
business had sold me on the idea, and I was willing 
cnough. Then | shock. The examining 
physician turned me down cold, and told me why. He 
told me that I was seriously underweight, that [ had 
developed a bad heart, and that there were a number 
of things that could very easily happen to me; but 
he told me that these things were the result of over- 
work and too much worry, and that J could get into 
good shape if J would act like a sane man. That is 
the way he put it. 

“Well, I took stock of the situation and decided that 
it certainly wasn’t the part of sanity to work myself 
into a decidedly early grave, and that it wouldn’t do 
my wife and kids any good either, no matter how 
successful I might be in helping the company. So | 
talked matters over with my family doctor and then 
with a physical culture expert, and doped out a pro 
vram of exercises for myself. I’ve made it a particular 
business of mine to keep right physically ever since, 
and I put a vacation of reasonable length high in the 
column 6f things that a business man should have to 
keep himself fit for his business. 

“So, you see, it is not only for my own sake, but 
for the sake of this company tor which I am to work, 
that I stipulate an annual vacation. It is necessary, 
[ believe, in order to enable me to keep absolutely fit, 
and T am going to do that and everything else which 
will tend to keep me just as close as possible to 100 
per cent efficient for my work. I can’t do good work, 
or at least my best work, unless I am in good condi- 
tion, and I intend to do my best work right along. 
Incidentally, I intend to be here a long time. Do I 
get the vacation ?” 

Of he the vacation. The president 
assured him that there wasn’t any question about it. 
and never had been, and that, in fact, he himself 
usually got away for about a month at some time 
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Watch Your Costs 


Less Per Foot—Less Per Year 
Constant Saving in Power 


We recommend Stanley Solid Woven 
Cotton Belting to you for certain in- 
stallations as we have done in the past 
to thousands of others who now pre- 
fer it. In these installations, it is 
superior to any other belting made, 
having less slip and rendering better 
service at less cost. 


In transmission and conveyor instal- 
lations of unusual, as well as average 
requirements, Stanley Solid Woven 
Belting has proven its superiority. Safe 
to say, 50% of the users of Stanley 
Belting started using it on their most 
difficult drives. 


Stanley Has Made Good 
In Your Industry 


You will find Stanley Belting in 
transmission and conveying service in 
steel, textile, brick and clay and other 
mills, and in sugar and oil refineries 
and factories of many descriptions. In 
some it has entirely replaced all other 
belting. In others it is just installed 
and making good in the hard drive 
or carry. 


What it is doing for others it will do 
for you in the way of reducing costs 
and increasing efficiency. 


Send Now for Details 


We offer you excellent delivery facilities, 
Wire rush inquiries and orders. Investigate 
today. This coupon is for your convenience. 
However, explanation of special conditions in 
Original inquiry may save correspondence, 


Stanley Belting Corporation 
32 So. Clinton St., Chicago 


Jobbers— Dealers are invited to 
write us for details on carrying 
a stock of Stanley Belting to our 
fast increasing trade in every 
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STANLEY 


Solid Woven Cotton 
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AA Corporation 


32 So. Clinton 
St., Chicago, Illinois 


Gentlemen: 


price list, sample of 


inch 0 Single 


Send me 


O Double 


0 Triple Stanley Belting and 


your book, “A Saving 
fe User of Belting.” 


4 Name of Organization 
f Address 
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YOUR 
RATCHET DRILL PROBLEM 


Why not concentrate on the Armstrong line 
of Ratchets which covers the field com- 
pletely and is the only one that does. We 
offer our trade a Ratchet to meet the pecu- 
liar needs of any kind or condition of work. 


PACKER RATCHET 
For Hard, Rough Service 


STANDARD RATCHET 


For General Service 


UNIVERSAL RATCHET 


For Awkward Corners and Confined Spaces 


SHORT RATCHET 
For Use Where a Short Head and Long Feed 


Are Essential 


WESTON RATCHET 
For Extra Heavy Work 


Armstrong Ratchets Are All Steel 





They are hardened ALL OVER 
and each Ratchet is packed in 
a strong box properly labeled 


Concentrating on one good, complete line 
means less investment and larger profit 





| Write for free catalog (new) B-20 


“THE TOOL HOLDER PEOPLE” 
| 305 Si Bay Ulabiaey.\ aed id -\i tie ee 
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during the year. What is more, he made it plain that 
he was thoroughly sold on the idea of a good rest 
for a good man, and that he thought rather more than 
less of his new sales manager for his emphatic views 
on the subject of the desirability of keeping in tip-top 
condition. 

It is true there are still business men who never 
apply this rule to themselves, in spite of the fact that 
for the ordinary employe the annual summer vaca- 
tion, usually two weeks, has come to be a matter of 
course. It is a mixture of conscientiousness and a 
sort of vanity that leads them to believe that things 
will simply go to the bad if they absent themselves 
from their desks for so long as a week or so, although 
they get away for that long on business quite fre 
quently, without any perceptible damage to things. 

But when it comes to a deliberate vacation, involv- 
ing a complete let-up in activity so far as business is 
concerned, they balk. They would no more think of 
taking the old fishing outfit and going off for a couple 
of weeks at a lake, or of packing their golf clothes 
and clubs for a period of unalloyed bliss at a good 
course far from the city than of taking up aviation 
as a sport. And yet it is just that sort of treatment 
which that sort of man needs. The more and the 
longer he has been tied down to his desk, especially 
during the strenuous times of the last few years, the 
more he needs just that sort of let-up. 

The time of the year doesn’t matter much. The 
mass of the younger generation take theirs when the 
the summer is on, and when bathing and boating and 
tennis are at their height; but there are many wise 
folk who insist that September. when one i> fagged 
by the summer’s heat, is the best time of all, while 
still others say that October, the finest month of the 
year in most parts of the covntry for almost any 
purpose, was made to order for vacationists. And 
then, again, some of the plutocrats of business, the 
men of ten thousand a year and upward, who have 
learned how to do things properly, take a month each 
winter in the South, enjoying warmth and outdoor 
sports while their friends back home are freezing. 

No, the time isn’t the chief consideration at all. 
The big thing to remember is that the human machine 
needs a real rest every so often, and that the man 
who doesn’t give himself such a rest is simply arrang- 
ing things so that some day he is going to give him 
self an extra long rest from business, possibly in one 
of these high-priced resorts for interesting nervous 
cases, with high-priced doctors and nurses in attend 
ance. And that sort of rest is never enjoyable. 

Why not forestall that possibility and get in some 
fun at the same time by getting in the vacation in 
advance? 

You'll enjoy it. 

Why not take a vacation this year? 
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WELDED STEEL FOR REPAIRS 
Its Use is Preferable to that of Iron in Emergency Cases—Table 
Shows Proper Carbon Content ? 
W. S. STANDIFORD 
In the repairing of various kinds of machinery, the 
use of welded sections containing tool steel for places 
where the wear is heavy plays an important part in 
the steady running of such machinery. Where the 
vibrating mechanism of the machine is made entirely 
of steel, it is not long before the pieces subjected to 
heavy wear break, because of the metal changing its 


structure from a fibrous to a crystalline condition. As 
wrought iron retains its fibrous nature much longer 
than steel, it can be used for making emergency 
repairs that will give the finest service, if its surface, 
which is subjected to heavy vibration and wear, is 
case-hardened. 

Unfortunately, it takes a long time to case-harden 
wrought iron sufficiently to obtain the proper depth of 
hard metal to provide for wear, so that for break- 
downs of machinery which must be repaired in a short 
time, it cannot be used unless a duplicate case-hard- 
ened part is on hand. On the other hand, a piece of 
high carbon steel can be welded to the wrought iron 
piece very quickly by any blacksmith using borax as 
a flux on the joints between the two metals. The 
amount of carbon contained in a steel piece has a 
great deal to do with the weld. The higher the carbon 
content, the more difficult it is to weld the two metals, 
so it is necessary for anyone desiring to use hard steel 
pieces in emergency repair work to select a steel that 
will weld, remembering at the same time that the 
higher the carbon content it contains, the harder it can 
be made, the result being that when high carbon steel 
is used for a rubbing surface, it gives a minimum of 
trouble. 

In order to give repair forces a good idea as to the 
proper selection of metal for work of this character, 
the following classification of steel in regard to weld- 
ing is appended: 

Carbon content Characteristics Remarks 
1a | Re erento Will not weld............ Seldom used. 
sssooscmee Wil Weld...................Used for hard tools 


| + eee Welds fairly ..Used for chisels, etc. 
0.88 to 0.62............ Welds easily ............ Used for files, etc 
O:62 to O.38:........... Welds readily ..Used for rails and tires 
O38 to- O45... -.....: Will not temper ...... Used for boiler plate 
O:T5 46 O:05............ Will not temper ......A substitute for iron 


This list shows what the carbon content should be 
for mechanics’ tools. Some makers of these articles 
vary the amount of carbon according to individual 
preference. In choosing steel for any purpose, it is 
well to have the carbon content suited to the work to 
be dene by the tool. Thus, if a crowbar were made 
of 1.60 per cent carbon steel and tempered carefully, 
it would be far inferior to one made from .88 per cent 
carbon steel having the same care taken in the temper- 
ing. 

tor 


DISSOLUTION RUMOR DENIED 


Hammacher, Schlemmer & Co., New York City, Simply Changed 
Their Charter from New Jersey to Delaware 

Hammacher, Schlemmer & Co., New York City, 
dealers in hardware, tools, factory and auto supplies, 
have issued a general denial of rumors concerning the 
supposed dissolution of the company. The company 
was incorporated in New Jersey in 1893. The New 
Jersey corporation was recently dissolved and the cor- 
poration immediately reorganized under the Delaware 
law. 

With the exception of additions to the directorate, 
there has been no change in the personnel or policy 
of the corporation, it is said. Officers are as follows: 
President and treasurer, William F. Schlemmer; first 
vice-president, August Pahl; second vice-president, 
Herman Acher; secretary, William H. Siebert. 
Directors are William F. Schlemmer, August Pahl, 
Herman Acher, William H. Siebert, Walter MckKib- 
bin, Louis Schmidt and August F. Brocke. 
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@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 
@ Wire them—'phone them—they'll go off our 
warehouse racks and on the cars in a jiffy. 
@ You can always get them from stock, and for a 
fair price, at ““Medart's.” 

MR. SUPPLY DEALER 


TWe've been engaged in the Pulley business for 40 years, and we know 
& great deal more about making good pulleys than many other concerns. 
(OUR POLICY In bullding Wood Split Pulleys Is: Cheapness Is 
sulcidal; products must be the best in thelr class. We wouldn’t think 
of running the slightest risk of Impalring the value of our most 
valued asset—our Good WIil. 


GET the ‘“‘“MEDART”’ WOOD SPLIT PULLEY from STOCK! 


Medart Patent Pulley Company 
Main Office and Works: St. Louis, Mo. 
Office and Warehouse: 211 Vine St., Cincinnati, Ohio 


Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 
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Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
and 
tronges 
hanger ever made. 


@Note the ball 
socket joint. 


ana 


QHanger can swing in 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
“Our Silent Salesman’’ 





The Penn Engineering Co. 
Philadelphia, Pa. 
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“To Get the Right Start—-Equip with =MEEDARP’”’ s 


@ Get the 
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Figure Your Customers’ Friction 
Clutch Installations with These Books 


wersTe 
me woorReE a 
PHICAO ELPA 





Sent FREE upon Request 
Write today for Catalogs “‘C”’ 


Wherever Friction Clutches are used there's an 
M & W" that will meet all requirements satisfactorily. 


Thirty-four years’ experience building Clutches 
and one hundred thousand in use are facts 
which well merit your earnest consideration 
when your customer inquires about Friction 
Clutches. 


THE MOORE & WHITE CO. 


2711-2741 N. 15th St., Philadelphia, Pa., U. S. A. 




































ARMINGTON 


Monorail Equipment 






Type “B” Geared 


A Full Line of “I? Beam 
Trolleys Always in Stock 


Stead ont Whats 
HOISTS AND CF ANES 


ARMINGTON ENGINEERING CoO. 


Wickliffe, Ohio 
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Any salesman who thinks there 1s secret to 
the successful selling of mill supplies, that there 1s 
some one quality or plan of operation which, when 
discovered, will enable him to make sales to all kinds 
of buyers at all times, whether they need his line o1 
not, is mistaken. 

There is no hidden panel constituting the doorway 
into easy selling. 


some 


You don’t grope around by guess 
and chance until you happen to strike the right spot, 
the right idea, and then find yourself with the door to 
success wide open and nothing to do but walk in. 

You have probably come in contact with some buy 
ers, however, who have stood you off until you have 
thought there must be some secret way of gaining 
their confidence. You may have thought a pull might 
be essential, that the fellows selling them must benefit 
from influence exerted in their behalf——an 
influence foreign to the quality of their goods or their 
selling ability. 

There probably buyers who can be reached 
through pull, but these are exceptions. More of them 
must be reached through push. 


some 


are 


Push will generally 
get you to the men others reach by pull. It is just a 
matter of pushing hard enough and in the direction 
of least resistance. 

In order to get in right with buyers, you must 
know how, when and where to push, and you must 
realize that getting in right is something more than 
just getting in. You can perhaps force your way in 
under almost any circumstances, but that will mean 
getting in wrong in many cases. Unless you can 
create a favorable impression on the buyer, you have 
forced your way in to no avail. 

If, in your anxiety to get a chance at a buyer, vou 
arouse his antagonism, you sacrifice your opportunity 
to make sales. You can do very little business with 
a buyer who dislikes you. And that brings up the 
point | want to make especially plain—that to induce 
a man to buy from you, you should make him like 
you personally. In order to get in right with a buyer, 
see that you predispose him in your favor. 

Making the buyer like you will not change your 
prices or the quality of your product, but it will help 
you to gain his favorable attention to the advantages 
you have to offer. Buyers are human, and it,is human 
nature to be willing to do something for those we like. 
If a buyer knows and likes particularly a salesman, 
that salesman will get the preference. When you call 
on a buyer who likes you, you know you will meet 
with a friendly reception, or at least with a willing 
ness to hear what you have to say and look at your 
line. You know he will give you chances he would 
not give to a salesman he dislikes. 

There is just as much disadvantage in having the 


Making Buyers Like You 


uccessfal Salesmanship 


By Frank Farrington 


All Rights Reserved 


dislike of a buyer as there is advantage in having him 
like you. You know what your chance is of getting 
orders from a buyer who dislikes you, who “has it in 
He 


If he does see it, he 


for you,” as you might say. 
your line. 
most critical way. 


will not 
may regard it in a 


even ste 


Will the buyer who neither likes nor dislikes you 
do anything for you?) Obviously not, unless it be of 
advantage to himself. The salesman he likes will beat 
you to his orders. Everything points to the advan- 
tage of getting in right with buyers, of making them 
like you and feel a personal interest in you. 

It is all very well to take the position that the buyer 
should make his buying a strictly business proposi 
tion, that he should buy goods entirely on their merits. 
Some buyers stick to the line that is actually the best, 
differentiating very closely between what is best and 
what lacks just a little of being best. 


Other buyers 
are a little more slack. 


Doubtless there are all kinds 
of buyers in your territory, so you know your sales 
will run higher with any of them, whatever their type, 
if you make them like you. 

You can scarcely lay down a hard and fast rule for 
making any and all buyers like you. The qualities and 
manners and characteristics that please one may not 
please the next. There are certain factors, however, 
that will aid you in all cases. You must have a per 
sonal appearance that will be to your credit, avoiding 
anything that might displease someone. It is not nec- 
essary to go into details about such matters of per- 
sonal appearance as neatness of person and clothing, 
care as to hair, shaving, hands and style of clothes. 
Every salesman knows what he owes his customers, 
his house and himself in these matters. You know 
how easily you are sometimes influenced for or against 
aman when you first meet him. See that you always 
present such an appearance and exhibit such a man- 
ner as to create the right impression immediately. 

[t is important that you find out as soon as you can 
what the buyer likes in a salesman. There are buyers 
who want the salesman to be brief and to the point. 
You will get in wrong right away if you are at all 
deliberate in manner with such a buyer. There are 
other buyers who do not like to hurry or be hurried. 
When you find such a man—and probably there are 
not many—give him all the time you can afford to 
spare, especially when calling on him the first two or 
three times. 

You can do a great deal toward developing such a 
manner of approach as will create a favorable impres- 
sion. If you have a naturally pleasant way, an agree- 
able smile, an ingratiating manner, you will not create 


a feeling of antagonism at the start. Approach a 























OSTER BULI-DOG DIE~STOCKS 
are especially adapted to supply-house sales 


In the first place, they are all-round favorites. Instead of being ex- 
actly adapted merely to one trade or one industry, Bull-Dog Die- 
Stocks sell and repeat in every pipe-threading market. No matter 
who your prospect is, an Oster Bull-Dog will make good in his 
service. 


In the second place, Oster equipment is backed by more than a 
quarter-century of pipe-threading experience and well-earned 
reputation as well as by twenty years of continuous and 
aggressive advertising by magazine, tradce-paper and direct 

mail. You are selling known values. 





In the third place, there is a Bull-Dog Die-Stock which will give 
your prospect in a single tool just the combination of pipe 
sizes best suited to his work. 


THE OSTER MFG. CO. ach tool threads from 


ti S siscs of pipe. 


‘ ° T x leven tools, in plain 
Cleveland, Ohio, U.S. A. and ratchet types. 
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buyer as a gentleman, and you will not receive an. 
ungentlemanly response. 

It is not so difficult for a salesman to exercise qual- 
ities that will make buyers like him at sight. The 
mere fact that you naturally may be diffident or crude 
or possessed of undesirable characteristics is no reason 
for your not getting rid of those qualities. We all live 
and learn, and we ought to improve steadily in our 
ways. 

If you find yourself disliking 
meet them, consider the reason for it, and then avoid 
such faults in yourself. When you take to a man 
upon meeting him, find out what there is about him 
that makes you like him, and try to duplicate his good 
qualities. 

It is not an uncommon thing to hear a person say, 
in excusing certain faulty characteristics: “Oh well, 
I’ve always been that way. It’s my natural way and 
I can’t help it.” If you have a natural way that is a 
detriment to your progress, you can help it, and you 
should. You may have blundered along the wrong 
way until you think it is too late to change, and are 
inclined to say: “You can’t teach an old dog new 
tricks.” Make up your mind that you will change 
anyway. You can teach an old dog new tricks if he is 
willing to try to learn. \When you get too old to learn, 
you are too old to travel. 

When you have a chance to do some little favor for 
a buyer, you have an opportunity to get in right with 
him. Watch for your chance to pass along a tip, a 
bit of inside information, a market discovery. Do it 
without any appearance of making it a favor which 
carries an obligation. The buyer you have never been 
able to sell may some day greet you with an order 
because you studied his needs and passed along some 
favor. The buyer you meet for the first time may take 
to you because you introduce yourself with some word 
about his business, some idea that pleases him or by 
which he can profit. Perhaps you have seen in MILL 
SUPPLIES an item regarding the buyer or his firm. He 
will be pleased that you have read and remembered 
that item. 

It is natural for men to like to be complimented 
We all have a natural feeling of friendliness for the 
man who says pleasing things to us. 

One of the things a high class buyer likes in a sales- 


others when you first 


man 1s an attitude of fairness to competitors. It is 
not your business to go about paying nice compliments 
to competitors, but when they are mentioned you have 
a chance to improve your own standing with the buyer 
by acting a generous part toward the other fellow. 
The competing salesman you dislike and want to jab 
behind his back may be a personal friend of the buyer 
to whom you are speaking. Be very careful not to 
knock your competitor. The knock may not go so far 
as to help the other fellow, but it is likely to injure 
you. 

It always helps your cause to call your prospect by 
name. Haven’t you found yourself thawing out just 
a little toward someone against whom you had a 
grudge, just because that someone has called you by 
name when commencing to speak to you? There is 
some difference in the feeling awakened by a mere 
“G’ morning” and a hearty “Good morning, Mr. Hen- 
derson.” It will help to get you in right with the 
buyer if you call him by name, as if you knew his 
name as well as your own, and were not afraid of pro 
nouncing it wrongly. There is something about call- 
ing a man by name when you meet him that aids in 
disarming him. You can scarcely classify even a new- 
comer as a stranger when he calls you by name. 

We are all selfish and primarily interested in our 
own affairs. For that reason we like to have other 
people show that they are interested in our affairs. 
So, if you would please a buyer, show yourself inter- 
ested in his point of view, in his house, 1n his troubles. 
No buyer is going to turn you away while you are 
expressing appreciation of his position and encourag- 
ing him to talk about his own affairs. He cannot give 
you a rude turn down under those conditions. 

The question of how to get in right with buyers 
refers in the main to getting started in business rela 
tions with them, but when you have made a good start 
with a buyer and he has shown himself friendly, take 
pains to continue your efforts in order to develop and 
maintain a friendly relation. See that you treat the 
buyer in such a way that, though he may have ordered 
from you the first time because he needed the goods 
just when you called on him, he will continue to buy 
from you and to hold orders for you because he likes 
you, your house and your goods, and enjoys doing 
business with you. 




















Reproduced through the eourtesy of “The Iron Trade Review” 
ID *Tro DLECINT ’ ) a 
PRICES PRESENT AND PASI] 
Representative market figures, April 20, 1921, one month earlier, three months earlier, and April, 1920 
Apr. 20, March Jan April, Apr. 20, March Jan., April 
1921 1921 121 1920 1921 1921 1821 1920 
PIG |IRON— FINISHED MATERIAL—Ccntinued 
Bessemer, valley, del Pittsburgh $26.96 $43.50 Iron bars, Philadelphia $ 2.45 3 5 $ 3.20 $64.25 
Basic, valley, del Pittsburgh 24.96 44.40 tron bars, Chicago mill 2.48 5 2.85 3.75 
*No. 2 Foundry, val. del., Pittsburgh 26.96 $4.20) Beams, Pittsburgh mi’! 2. 26 2.45 3.25 
*No. 2 Foundry, Chicago 24.00 43.00 Beams, Philad:Iphia 2.55 2.80 4.25 
Lake Superior charcoal, Chicago 38.50 57.50 Leams, Chicago : 2.83 3.73 
Malleable, valley 25.00 Tank plates, Pittsburzh 2.65 3.65 
Malleable, Chicago 24.50 Tank plates, Chicago 3.03 4.02 
*Southern, No. 2. Birmingham 25.00 Tank plates Philadelphia 2.55 00 4.25 
*Southern Ohio. No. 2, Ironton 25.50 ) Sh ets, b’k N 2 Pittsbur h 4.00 4.35 6.00 
Basic eastern del. eastern Pa 25.00 3 Shects, blue anl., No. 10, Pit*sburzh 3.10 i 4.85 
‘ 2X Virginia furnace 28.00 25 Sheets, galv.. No. 28, Pittsburgh 5.00 5.05 7.50 
eastern del., Philade!phia 26.25 3.80 Wire nails, Pittsburgh 3.25 05 4.00 
val., del., Pittsburch 25.96 42.40 = 
Ferromanganese, 80 per cent, del 90.00 200.00 seat . aa 155 515 11 
Connelisvil'e furnace Vv ns 875 > 15 20 
SEMIFINISHED MATERIAL— Connellsville foundry, ovens 5.00 6.05 6.50 11.60 
Sheet bars, bessemer, Pittsburgh 39.00 39.60 47.00 70.00 OLD MATERIAL— 
Sheet bars, open-hearth, Pittsburgh 39.00 29.60 17.00 TR 00 : 7 
Billets, bessemer, Pittsburgh 37.00 Teal) 43.50 68.00 Heavy melting st el, Pittsburgch 13 0 15.00 15 00 
3illets, open-hearth, Pittsburgh 37.00 I8.50 $3.50 70.00 i avy meting stoel re rn Penn 11.75 ; 44) 15.00 
wy melting steel, Chica 11.50 2.55 5.20 
FINISHED MATERIAL— N 1 wroucht, eastern Penn 15.00 18.70 20.50 
Steel bars, Pittsburgh 2.10 2.00 6 rousht ivaxo at 13.70 15.65 
Steel bars, Chicago 2.48 2.38 52 Rerolling rails Chicago 13.25 13.50 15.80 
“1.75 to 2.25 silicon 2.25 to 2.75 silicon 
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NAMES THAT MEAN SOMETHING 


The names of jobbers appearing on 
the covers of Coum/*|Unr Catalogs are 





names that mean something in their 
respective fields. 


The men behind the names are pro- 
gressive, up-to-date executives. 


They know a superior article, whether 
catalogs or merchandise, as soon as 
shown, and merit recognized by them 
is quickly rewarded. So it did not 
merely ‘‘happen’’ that the Coun *|Uxr 
Catalogs were selected to represent 
their houses. 





The Cowm|* Unt Catalogs replaced the 
bulky old style catalogs only after 
demonstrating superiority and were 
then duly approved as representing 
the very highest efficiency in catalog 
making and sales worth. 


There is nothing to prevent you 


from joining the satisfied buyers of 
Conumn/™| Unt Catalogs. 


You know that modern sales con- 
ditions demand modern sales meth- 
ods. You are in business for profit 
and it is up to you to use the best 
methods to increase your sales, which 
means increasing your profits. 
Couumn(*|Uut Catalogs are based on en- 
tirely new ideas in Mill Supply cat- 
alog making. 

Selecting your catalog is easy; no 
worry or annoyance. Several thous- 
and pages are standing in type from 
which you may select your catalog 
by columns and get a catalog that 
represents your line. 


And the price per unit of contents 
of the Coumm™|\Uur Catalog is the same 
as for the old, inferior 6x9-inch cat- 
alog. Then why hesitate? 


Sixty-four years of endeavor and growth mean that we 
serve well and therefore merit your confidence and trade 


For further particulars and specimen pages write to 


Wynkoop Hallenbeck Crawford Co. 


Printers—Trade Catalog Publishers—Binders 


80 Lafayette Street 


New York, N. Y. 
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Mill Supply Jobber Consumer’s Best Friend 


Distributors are Indispensable to Users of Mill Supplies, bit 
Customers do not Often Realise Their Obligations to Dealers 


ERNEST 


President, The Hollow 


The mill supply jobber is closer to the consumer 
than is the manufacturer, geographically and in many 
other ways. He is the consumer's best friend and 
relative. Yet, if consumers of mill supplies 
were asked what outside business connection they 
depended upon most in time of need, very few would 
think of their best friend the mill supply jobber. The 
consumer does not feel he is under obligations to the 
jobber. Tle looks upon the jobber 


closest 


Centel 


SMITH 
Vackine Co., Cleveland 
iobber enabled him to continu 
tion and ship the order on time. If it had bee 
sary for this consumer to order the pulley direct from 
the manufacturer, it would three 
day <8 possibly 
it The 
Sales 


blooded 


mill supply 


produc 
neces 
two or 


lave been 


ad WCC k. before he would have received 
the 


supply 


time and 


jobbers are not 


saved 
mill 


transactions. 


jobber 
made 


consumer mioneyrv, 


by cold 
There is 
and helpfulness ino every 


business fricndship 


silk of 


as a cold blooded business proposi- ; — ‘ mull supple s by the jobber. Phe 
ti ; ae 1 é “Your Jobber Backs You—Back Your See: Pema = rae 

1ion—a mide eman who comes mn lobber With this slogan as a_ basis. yoboer s service to manutacturme 
between the manufacturer of mill Vr. Smith has taken the lead in a cam- plants prevents shutdowns and 
supplies and the consumer, and aign to educate consumers of mit speeds up industry. “Prue, the job 


Some con- 
sumers who have not given much 
thought to the matter will even 
contend that the jobber is an 
entirely unnecessary factor in the 
scheme of things. 


rakes off a good protit. 


Statements regarding consumer 
obligation to the mill supply jobber 
might at first appear a little far 
fetched to the consumer himself. 
He reasons that he is the buver, 





arl 


has had printed a 
the customer, that he favors the stickers illustrated 
jobber by buying from him, and agi ool, shea nl 
that the jobber is under obligations ri gidar a ae die 
to him, rather than he to the jobber. eines at see 
Business courtesy always requires MILL SUPPLIES 
the seller to express his apprecia- the J bber's er ganeit 
tion of the customer's business, Pa tga 
but every business transaction ee ee eee 
must bring mutual benefits, and tribution. It wil 
the buyer must receive full value of mill supplre 
for his money, or he will not buy. pra seaige oo 
The consumer of mill supplies, ee ae eT 
being the customer, has been —— 


encouraged in the belief that he is favoring the jobber, 
and he is likely to consider the matter from that stand 
point alone. from a little different 
standpoint from that of a straight business transaction. 
To best illustrate our point we will cite a common 
occurrence. The John Doe Manufacturing Co., which 
manufactures necessities, is working on a large order, 
which must be shipped by the end of the weck. On 
Wednesday afternoon a pulley in an important place 
in the plant breaks, and operations are stopped. The 
superintendent of the plant telephones to the Good 
Service Mill Supply Co., explaining the trouble and 
asking that company to deliver immediately a pulley 
of certain size. The pulley is quickly delivered, opera 
tions are resumed and the goods shipped Saturday. 
The ordinary elements of business courtesy did not 
enter into this transaction, and the example is no 
exception, since mill supplies are ordinarily purchased 
only when they are needed. This consumer did not 
favor the jobber with the order. He needed a new 
pulley, and he needed it quickly. In all probability he 
would have been willing to pav two or three prices 
for the pulley in order to keep his plant running. The 


Let us consider it 


ber is aoomiddleman, standing 
the manufacturer of 
plies and the consumer, but he does 
not levy an exorbitant profit from 
In fact, if the manu- 
facturer of supplies were forced to 


between sup) 


his customers. 


maintam his own stock in each city 
where he has jobber representa 
tion, consumers would have to par 
more for supphes than they do in 





few of the slogan purchasing them from the jobber, 
rewith and is ol because the jobber’s overhead 
ae =i ~ expense is spread over a number of 
Se ee a a lines of supplies. 

he is writing for Phe contention that the jobber is 
Mr. Smith discusses unnecessary is ridiculous Phe 
fo the consumer consumer's Very existence in some 
‘dist ing yeti instances depo ds on the close 
i ao ealer ¢ proximity of the jobber’s stock ol 

ry distributor supplies. Phe jobber carries in 

r Vr. Sit stock a great nix n\ small items of 

: Maso he “| supplies that when needed are 
i needed quickly. Phe manufactur 

——- «rs of these small items cannot 

afford to carry stocks for the consumers’ benefit: in 
every city where jobber 1s located, and if the con 

sumer depended upon the manufacturer in time of 
need, he would be in a sorry predicament. The mill 


factor: he is 
absolutely indispensable to user of mill supplies. 

You might sav that mill supplies are the 
parents of the mill supply house in their territory, for 
wherever there 


supply jobber is not only necessary 
the 
users of 
are a number of industrial plants, vou 
will find mill supply houses growing, expanding and 


increasing their facilitics, to care for the ever increas 
ine needs of industrv. The jobber understands the 
consumer's needs. THe knows at first hand the con 
sumer’s manufacturing problems. Tle knows the con 
sumer by his first name. Ile is the consumer’s 


neighbor and friend, and has the same community or 
territorial interests at heart. 

It is onlv human that we do not ; the 
value of those closest to us, and the average mill 
tim 


alwavs realize 


supply jobber spends so much serving the con 


sumer that he hasn’t much opportunity to blow his 
own horn. But the fact remains that the jobber is the 
consumer's best friend. 
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Send for this 
Ideal Cap Screw 


It is something every buyer of a Cap Screw should have on his 
desk—a specimen of the ideal Cap Serew—the Ferry Process 
Screw. 


A\ Cap Screw distinctive in its unusual value—having five ind1- 
vidual points of superority which have won for Ferry Process 
Screws an enviable national reputation. 

every Ferry Screw that is turned out is the exact duplicate of 
this Cap Screw in workmanship. They never vary in their 
uniformity and high machine finish. 





Compare this Screw with other makes—check these Ferry 
Features one by one. You will be pleasantly surprised at its 
superior quality and workmanship. 


\Vrite or wire to-day for above sample and prices. 


The Ferry Cap & Set Screw Co., Cleveland, Ohio 





PROCESS SCREWS 
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Recent Activities in Supply House Circles 


Two New Mill Supply Houses Organisead- 


The Wiirthlin-Alann 


Company to Move to New Ouarters—Other News of Interest 


Very brief are the periods that pass without inter- 
esting developments among mill supply distributing 
houses. During the last few numerous new 
houses have sprung up, grown and expanded rapidly 
with the war and post-war business boom, and have 
succeeded in more than holding their own during the 
last few months of readjustment. 


Vears, 


The mill supply 
jobbing trade has stood the test of depression well. 
Many of the older houses have crected new and mod 
ern buildings, or have purchased or simply occupied 
larger and more up-to-date homes to. care for 
increased business. Many houses have broadened the 
scope of their business activities. 

The Williamson Supply Co., Williamson, W. Va.. 


a branch of the Banks Supply Company, Huntington, 











GEORGE W 


BISHOP 


W. Va., was recently incorporated with a capitaliza 
tion of $300,000 to deal in mine and mill supplies, elec- 


trical supplies and machinery. ‘T. F. Bailey, general 
manager and treasurer of the Banks Supply Com 
pany, is president of the Wilhamson Supply Co. T. 


\. Palmer, assistant manager and assistant treasurer 
of the Banks Supply Company, is vice-president and 
secretary, and George W. Bishop is general managet 
and treasurer. 

\ site of land; within two blocks of the center of 
Williamson, has been purchased by the new company, 
and a large warehouse of brick and steel construction 
The company will 
complete stock of mine, mill and electrical supplies. 
The new house will have excellent shipping facilities. 
The street on which it faces is well paved, while 
tracks of the N. & W. Railroad are alongside the build 


i and the house will have a switch track. 


is being erected there. carry a 


ng, 


Mr. Bishop has been in the supply business for the 


last 17 vears. He has been with the Superior Supply 
; ] ppt) 


Co., Bluefield, W. Va., for the last 14 


vears, having 


the 


been assistant manager of that company. 
has been identified with the supply 
four of which were spent in Pittsburgh and 
Huntington. He has general manager 
and treasurer of the Banks Supply Company for the 
last nine vears. Mr. Palmer has been associated with 


Mr. Bailey 
business for 21] 
vears, 


17 in been 


the Banks Supply Co. for the last four years. Tle was 
formerly connected with the steel business in Pitts- 
burgh, and later operated a number of saw mills 1 
Kentucky and West Virginia. Messrs. Bailey and 


Palmer will continue in their positions with the Banks 
Supply Company, wholesale mine and 
mill supply business in Kentucky, West Virginia, Vir 
einia and Ohio. 

\nother recent development of interest in 


which does a 


the mill 
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ERNEST M’CARTITY 

supply trade is the organization of McCarthy & Leu, 
Jacksonville, Fla.. to deal in hardware and mill supply 
specialties. This house, which is a partnership formed 
McCarthy Harry P. Leu, both 
known in southern mill supply circles, has opened a 
105. Julia 


not vet 


by Ernest and well 


store and. offices at strect, Jacksonville. 


\rrangements have been made for a ware 
house. 

Mill supply specialties carried by the company at 
the present time include paints, lanterns, lace leather, 
friction board, hack saws, mechanics’ tools, taps, dies, 
plates, etc. \ccording to Mr. 
MeCarthy, the line will be added to from time to time 


as conditions warrant. 


SCTew reamers, 


Mr. MeCarthy, who will be in active charge of the 


store, has long been associated with Jacksonville 
supply houses. He was with the J. G. Christopher 
Co. for a number of vears, and has also been con- 
nected with the Jacksonville branch of the Savannah 
Supply Co., Savannah, Ga., and the H. W. Hebb 
Supply Co., Jacksonville. Mr. Leu has resided in 
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LUNKENHEIMER DISTRIBUTORS”(: 


Visualizing fhe scope of 
co KENHEIMER 1920 Advertising 
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LUNKENHEIMER Distributors constitute a definite part of the 
Lunkenheimer organization, upon whom falls the duty of distributing 
Lunkenheimer Quality Products. 


This work is facilitated not only through LUNKENHEIMER ad- 
vertising, but by other whole-hearted co-operation. The results 
obtained have greatly rewarded LUNKENHEIMER Distributors for 
their efforts. 


The chart shows the scope of our 1920 trade paper advertising— 
1921 will be even greater. 


Every LUNKENHEIMER advertisement directs the user or prospect 
to the LUNKENHEIMER Distributor. Are you sharing in this con- 
stantly increasing, desirable and profitable Valve and Engineering 
Appliance business? 


SPECIALIZE ON LUNKENHEIMER PRODUCTS. 


THE LUNKENHEIMER ce. 


——=w"* QUALITY "=—— 


LARGEST MANUFACTURERS OF 
HIGH GRADE ENGINEERING SPECIALTIES 
IN THE WORLD 
NEW YORK 


canes CINCINNATI Tooon 


EXPORT DEPT. 129-135 LAFAYETTE ST., NEW YORK 
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Orlando, Fla., since early boyhood and is strongly 
identified with business in that city and throughout 
Central Florida. He is at present manager of the 
Cain-O’Berry Boiler Co., a prominent firm in Orlando. 

The Wirthlin-Mann Company, Cincinnati, well 
known distributor of mill supplies, is preparing to 
move into its own building, recently purchased, at 
the north-east corner of Plum and Commerce streets. 
This building will provide 30,000 square feet of floor 
space, distributed over six floors, and will include a 
machine shop. 

Organized in 1913, the company at that time took 
over a two-story building at 321 West Third street, 
with a floor area of 8,000 square feet. On January 1, 
1916, the company occupied a five-story building at 
318-320 West Third street, with 15,000 square feet of 
floor space. Steady development of business in elevat- 
ing, conveying and transmission machinery and other 
lines of mill supplies made necessary the acquisition 
of more spacious quarters, and the building at Plum 
and Commerce streets was purchased. The company 
will have much improved shipping facilities in its 
new home because of the fact that it has its own sid 
ing on the Pennsylvania Railroad in Commerce street. 


Officials of the company believe that the size of the 
newly acquired structure will provide for develop 
ment over many years. The building is in course of 
repairs, reconstruction and painting. 
officers are: 
lin; 


The company’s 
President and buyer, Edwin N. Wirth 
vice-president and manager, George .\. 
Mann; secretary and treasurer, L. A. Wirthlin. The 
house has 14 salesmen, and its territory includes 
Southern Ohio, Northern Kentucky, Indiana, and part 
of West Virginia. 

The Fairmont Mining Machinery Company, Fair 
mont, W. Va., has sold the jobbing end of its busi- 
ness to the Fairmont Supply Company, Fairmont, 
according to a statement made recently. The Fair 
mont Mining Machinery Company formerly dealt in 
mine, mill and electrical machinery and supplies. 

The Standard Supply & Equipment Co., 71 Murray 
street, New York City, has taken over the New 
York agency for “The Reeves” variable speed trans- 
mission and “The wood split pulley, manu 
factured by the Reeves Pulley Company, Columbus, 
Ind. The agency was formerly held by Patterson, 
Gottfried & Hunter, Inc. Complete stocks of both 
the transmission and pullevs will be carried. 


sales 


Reeves” 


ee 


Transmission Manufacturer Heads Town Board 


George i i Pyott, Head of Geo. I] a Pyott Co., Chicago, Re elected 
President of Oak Park Government—Has Record of Achievement 


George \\ 


Pyott, president of the Geo. W. Pyott 
Cac ( hicago, 


xo, Who was recently re-elected president 
of the local government of Oak Park, Hlinois, the 





GEORGE W. 


PYOTT 


largest village in the country, with over 40,000 popu- 
lation, is a striking example of the busy business man 
who is not too busy to take an active interest in civic 
affairs. : 

Mr. Pyott’s ability as an organizer and executive 
in business enterprises has long since been proved, 
and the fact that he was chosen to again head the 
government of Oak Park, by a larger majority than 
at his first election, carrying every precinct, indicates 


that he is highly successful in the conduct of municti 
pal affairs. He was trst elected to a two-year term 
as a member of the board of trustees in 1O18. .\t the 
completion of his first year of service he was chosen 
president of the village by a large majority. His first 
term as head of the Oak Park government was char 
acterized by many important developments. 
his most noteworthy acts was the organization of the 
department of public works on a non-political, busi- 
ness-like basis, under the direction of Capt. Charles 


E. White, Jr. 


(one ot 


engineer and architect, who served in 
the army as an officer-vf engineers. [le instructed 
Capt. White to run the department like a business, 
and Capt. White has done so, with noteworthy results 
Mr. Pyott used the same non-political methods in 
filling the position of fire department chiet. Tle 
appointed a committee of well-known citizens to select 
the chief—including among them an_ official of the 
lire Underwriters—as representatives of the group 
having the largest material interest In proper fire pro- 
tection. Under Chief Wolff's command, the fire 
department reached a high state of efficiency. 
Though Oak Park dwellings are largely of wood, the 
fire loss percentage in the village is exceedingly low. 
The police department of Oak Park is also known for 
its high efficiency and splendid equipment. President 
Pyott also appointed a playground commission, to 
provide for the children’s welfare and pleasure. 


has 


Steps have been taken by the village government 
under Mr. Pyott’s administration to have dangerous 
gerade crossings in Oak Park abolished by elevation 
or depression of railroad tracks. Village Attorney | 
B. Hovey has filed the necessary papers with the Pub 
lic Utilities Commission to force the abolition of grade 
crossings. 


Mr. Pyott maintains the policy of the 


open door. 
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Jeffrey 
Detachable 


Link 
Chains 


Note the double 
construction 
keyed pin head 
which prevents 
the pin from 


turning. 





A Detachable Chain with Jeffrey Quality entering into every process of 
ts manufacture, Suitable for many types of Elevators, Conveyors and 
brives Attachments provided when required 


All the Qualities 


That Goto Makea 
Dependable and Durable 


Product are Contained in 








“Reliance’’ Riveted Malleable Type Chains 


are indispensable to the Lumber Industries. 
\ good general service chain for Elevators 
and Conveyors \lso make 


exc ellent drive 


c h alns. 
Chains, Buckets, Sprockets, 
Spiral and Belt Conveyors, and other 
Elevating and Conveying accessories 









Address Mill Supply Dept. 


The Jeffrey Mfg. Co. 


Columbus, Ohio 


“Hercules” 


Chain 














Note the Square Shank 
Pin Construction — which 
eliminates all rocking in 
the side bars. 
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Jeffrey Standard Steel Spiral Conveyor Standard Steel Elevator Bucket 
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J MATERIAL HANDLING MACHINERY 
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He promised complete publicity before his first elec 
tion, and the proceedings of the village board have 
been published every quarter and furnished to citizens 
desiring them on application to the village clerk. 

President Pyott was requested to run for re-election 
by an influential committee of citizens. The com- 
mittee which conducted his campaign was composed 
of many prominent men and women. 

lhe president is in his office for two or three hours 
every evening when not absent from the village, and 
his office is always open to visitors. He is known 
for his geniality and willingness to aid every worthy 
cause and to correct every error. He fully enjoys his 
work as president of the village board, and enters into 
it wholeheartedly. 

In an article concerning the installation of the new 
officers, Oak Leaves, a weekly Oak Park publication, 
Says in part: 

“Mr. Pyott was presented with a great silver loving 
cup by the employes of the various private enterprises 
of which he is the head. 

“When called upon for a speech, he stated that there 
was only one thing he personally wanted credit for 
and that was the cementing together of the village 
of Oak Park and eliminating all sectional feelings. 

“He also stated that he was glad women are in poli- 
tics, but urged the ladies really to get into politics and 
not wait until two election and then 
attempt to inform themselves in the heat and excite- 
ment of the campaign. 


weeks before 
He urged citizens to attend 
meetings and give the trustees the benefit of their advice 
and suggestions.” 

Mr. Pyott is the son of the late James Pyott, one 
f the founders of the Holmes-Pyott Co. He learned 
the moulding business in his father’s shop. Mr. Pyott 
organized the Pyott Foundry Co. in 1897 to manu 
facture castings. Later he organized the Pyott Co. 
to finish pulleys. In 1916 he took the business of the 
Pyott Co. to its present location at North Avenue 
and Noble Street, and reorganized the company unde 
the name of Geo. W. Pyott Co. The company started 
in business at that time with practically no accounts 
on its books, and within three years it has taken its place 
among the leading houses manutacturing transmis- 
sion equipment. 

here was hard sledding for George Pyott 
early days in business. 


in his 
When he first established the 
Pyott Foundry Co. he did his own moulding, then 
delivered goods with a horse and buggy. His plant 
today is modernly equipped and employs a large force 
of men. 

—teor 


LINK-BELT ACQUIRES PLANT 
Property of Dodge Steel Co., Tacony, Pa., Purchased—Separate 
Corporation to Make Steel Castings 

he plant of the Dodge Steel Co., in Tacony, Pa., 
constructed last year and occupying approximately 
five acres, has been purchased by the Link-Belt Com 
pany, which plans to use about one-third the plant 
capacity for its own use and the remainder for supply 
ing high-grade steel castings to local manufacturing 
establishments. This plant is the only one in or near 
Philadelphia manufacturing electric steel castings. 

\ separate corporation will operate the steel com 
pany, under the name, Dodge Steel Co. 
and Staunton B. 


Charles Piez 
Peck, president and vice-president 


respectively of the Link-Belt Company, are president 
and vice-president of the Dodge Steel Co. Chester S. 
Roberts is secretary, treasurer and manager. 
tor 
ADVERTISING DEMANDS FAITH 

{dvertisers should be Men of Vision with the Courage of Their 
No Room for Pikers 

“It has been well said that ‘Advertising is no piker’s 
gvame, 


cially 


Convictions 


says Oscar Everts in an article written espe- 
for Better -ldvertising. “Webster defines ‘piker’ 
as one ‘who plays or gambles with great caution, and 
makes small bets.’ By this sign, the piker is a man 
of little vision, afraid to take chances. A piker is the 
kind of man of whom we say, “That bird pinches a 
penny until it bleeds before he spends fe 

“There is litthe room in the advertising world for 
the piker. An advertiser, like the prophet of old, 
should be a man of vision. He must be endowed with 
that priceless mental quality called faith. He must 
believe things can be true even though they never 
have been so before he visualized them. In fact, he 
must make them come true by the very intensity of 
his belief. That kind of a ‘visionary’ will find a place 
in advertising. He may often be wrong, but if he has 
the courage of his convictions, he will also sometimes 
be right, and in that lies the real secret of success in 
advertising.” 

~<o> 
Adds Ellison Equipment 

Equipment, tools, jigs, the American 
Machine Co., Hartford, Conn., maker of the Ellison 
chuck, have been taken over by The E. Horton & Son 
Co., Windsor Locks, Conn., manufacturer of Horton 
chucks. The Ellison chuck will be made in Windsor 
Locks, but the name “Ellison” will be dropped. By 
acquiring this new equipment, the Horton company 
is able to add a geared screw chuck to its line, thus 
forwarding its aim to supply proper chucks for all 
purposes. 


ete., of 


tor 


Southern Office Is Moved 

The Charlotte, N. C., sales office of Eedw. R. Ladew 
Co., Inc., New York City, tanners and manufac 
turers of leather belting, has been closed, and southern 
headquarters has been transferred to 95 South Forsyth 
street, Atlanta, Ga. An ample stock of belting and 
leather specialties will be carried at the new head- 
quarters, and the usual facilities for special work and 
engineering service will be maintained. 


—<+<-r 


New Steel Hanger Made 

The “Marvel” steel shaft hanger is a new unit in 
the line of transmission equipment manufactured by 
the Chicago Pulley & Shafting Co., Chicago. The 
new hanger is from the company’s own design and 1s 
being manufactured in its shops in Menomonee Falls, 
Wis. Distribution will be through supply dealers. 
<-> 


June Convention Planned 

The annual joint convention of the American Drop 
Forge Association and the Drop Forge Supply 
\ssociation will be held in Chicago June Ze to 24, 
inclusive. Officers of the two associations are hard at 
work on the program, and it is expected that this year’s 
meeting will be one of the most important and success- 
ful in the history of the organizations. 





































The “HALLOWELL” 
STEEL BENCH LEG 


























Pat’d. and Pat’s. Pendg. 





Please write for our 


“HALLOWELL” STEEL BENCH LEG BULLETIN— 
because in it we give full and complete data covering this very 
interesting and meritorious line of ours. 


Even if not interested just now, you ought to know about the 
“Hallowell”—It Pays. 


STANDARD PRESSED STEEL CO. 
PHILADELPHIA 
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Pushing Seasonal Sales in Supply Business 


The Western Iron Stores Co., 


Milwaukee, Lays linphasis on 


Sales of Canning Factory and Garage Equipment During Spring 


Practically every section of the country has certain 
and where these 
industries require particular kinds of equipment it is 


industries which are peculiar to it, 


customary for mill supply houses to carry such lines. 
‘he south 


logging 


devoted to sawmill and 
and mill supply houses in those neighbor 
hoods cater to the sawmill and logging trade. In 
the New [england states there is a prevalence of tex 
tile mills, and numerous mill supply houses 
stocks of textile mill machinery and supplies. 


has its sections 


carry 
In cer 
tain other sections supply houses devote much of their 


time and energy to selling mining equipment; in 














G. z, 


ZIMMERMAN 


others, to 
irrigation machinery and supplies, and in the automo 
bile manufacturing districts, to automotive equipment. 

\t the same time there is a constantly growing tend 
enecy among distributors in all sections of the country 
to take on lines of goods in general usage, which for 
merly were not carried by mill supply houses, but 
which may be successfully carried along with mill 
supplies. [électrical, automotive and garage equip 
ment, paints and oils are examples of the lines which 
are now being handled by numerous 
which, dealers handling them _ find, 
adjuncts to standard lines. 

The Western . Milwaukee, which 
deals in mill, machinists’, engineers’ and contractors’ 
supplies, garage equipment, machinery and machine 
tools, is an interesting example of a house which 
caters to a sectional industry, and which is handling 
successfully what once might have been considered 
an “outside line.” 


others, to oil and gas well supplies; in 


and 
valuable 


houses, 
are 


Iron Stores Co. 


In the territory covered by the salesmen of this 
house there is during a thirty-day period each year 
wide activity in the canning industry, and many mill 
supply houses expend particular energy in 
equipment and supplies to canning factories. 


selling 
Accord- 


to CG. bk. Zimmerman, vice-president and general 
manager of Lhe Western lron Stores Company, this 
industry is seasonal not only so far 
ot the 


InY 


as the activities 
concerned, but also in 
the possibilities of selling equipment and supplies to 
those factories. 


canning factories are 
Consequently, during the spring sea 
son, prior to the opening of the canning industry, 
salesmen of The Western Iron Stores Company are 
instructed to devote much time an(energy to selling 
supphes and equipment to the canning factories, 
because at that time superintendents of these factories 
are preparing their plants for the heavy rush during 
the canning season. As a result, business in canning 
factory equipment and supphes is heavy during the 
spring months. 

The company is also handling garage equipment 
successfully, Mr. Zimmerman said in a recent con 
versation with a representative of Mitt Suppiires. The 
garage equipment carried consists of mechanics’ tools 
this line the 
house caters particularly to those garages doing repair 
work. In many of these there is a demand for cer 
tain machine tools, carrying equipment, chain hoists 
and air compressors. 

According to Mr. Zimmerman, the 
garages for equipment also is seasonal. 


and other strictly garage supplies. In 


demand from 
\lthough the 
busy season for garages extends through the spring. 
summer and early fall, it is in the spring that they 
put in new equipment, and it is then that the com 
pany gives special emphasis to its garage 

\ department for heavier machinery was established 
by this company about two years ago, and a man with 


business 


a thorough knowledge of machinery placed in 
This man devotes most of his time to selling the 
heavier machinery and machine tools, which are not 
stocked, but sent to the customer direct from the man 
ufacturer. Regular supply salesmen sell the smaller 
machine tools, which are stocked, and refer prospec- 
tive buyers of heavier machinery to the head of the 
machinery department. 


charge 


The company does not maintain a perpetual inven 
tory, except so far as grinding wheels are concerned, 
but keeps a constant record of purchases. 
of purchases of various items are kept in one book. 
\t the end of each month and year, total purchases 
in each line recorded 
for future purchases. 


Reeords 


are and these serve as guides 
The purchase record book con 
tains records for several vears back, and the system 
has proved highly successful.  Beeause grinding 
wheels must be matched up for particular jobs, a per 
petual inventory record is kept on these articles. 

The Western Tron Stores Company was organized 
in 1909, and oceupies a building at 143-147 West 
Water street. The house has seven salesmen, and its 
territory includes Wisconsin and northern Michigan 
R. M. Friend is president of the company: C. F. Zim 
merman, vice-president and manager: W. W. Ethier, 
secretary, and J. W. Horne, treasurer. 

Mr. Zimmerman commenced his career in the sup 
ply business in 1883, when he entered the employ of 
Samuel Harris & Co., Chicago. He remained with 
that company until 1888, when he joined the Machin 
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A pels br age: st Be ELIVERING power at more than a mile a minute belt speed for six 

Belt on Regrinding Ma- years is the remarkable record of this TEST SPECIAL Rubber Belt. 

Pecuniion Mikee Co. Cin Notwithstanding the severe duty of working 24 hours a day at such an exces- 
sive rate, the belt is in excellent condition and good for many years’ service. | 
In countless other places TEST SPECIAL Rubber Belting is daily proving | 
its sterling qualities of build. In the great Lumber Mills of the South and | 
Northwest, the Paper Mills, Mines, Steel Mills; in fact industry everywhere | 
is coming to know that full reliance can be placed on TEST SPECIAL Rub- | 
ber Belting. 


These features are worthy of your careful consideration: 
—Great strength and endurance are combined in ; 
TEST SPECIAL Rubber Belting. 
—Stretch is practically eliminated. 


—By the nature of the materials used in the construc- 
tion of TEST SPECIAL Rubber Belting, cotton 
duck and rubber, it is thoroughly waterproof, 
naturally non-slipping and flexible. 


Test Special Rubber Belting Will Make Records For You 


NEW YORK BELTING & PACKING CY. 
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Boston St. Louis i 
Chicago Salt Lake City 5 
Philadelphia San Francisco 
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ists’ Supply Company, also of Chicago. - In 1893 he 
returned to Samuel Harris & Co., and remained with 
that house until 1901, when he went to Milwaukee. 
‘he Philip Gross Hardware & Supply Co. took on 
supplies in 1903, Mr. Zimmerman taking charge of the 
supply department at that time. He was manager of 
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the Gross company supply department until 1909, 
when he became one of the organizers of The Western 
Iron Stores Company. The house is a member of the 
National Supply and Machinery Dealers’ .\ssociation, 
and Mr. Zimmerman is a regular attendant at con 
ventions 


a 


Timely Tips From the 


Field 


Add These Recent Catalogs and Booklets to Your Collection 


MeGill Manufacturing Co., Valparaiso, Ind., manu 
facturer of electrical specialties, has a novel folder on 
“Loxon” lamp guards, manufactured by the company. 
[ft contains illustrations, descriptions, specifications and 
prices. When folded, the folder is 244 by 4+ inches, and 
when extended, 1314 by 4 inches. The company is plac- 
ing a new guard, the “Gripon,” on the market. This is 
a closed bottom, non-locking guard, similar to the 
“LLoxon,” except that it has plain screws instead of the 
locking features of the latter. 

Worcester Brush & Scraper Co., Worcester, Mass., 
has issued an illustrated booklet, 342 by 6 inches, on 
“Re-mov-all,” the steel wire broom or floor renovator 
manufactured by the company. 

The Bruhn Manufacturing Co., Hobart, Ind., has an 
illustrated tolder on all-steel tool chests, machine boxes 
and ash removers made by the company. The folder 
contains prices, specifications and descriptive reading 
matter. It is 34 by 75@ inches when folded, and 12% 
by 75g inches when opened. 

Babbitt Steam Specialty Company, New Bedford, 
Mass., manufacturer of babbitt adjustable sprocket rims 
with chain guides, is out with a 1l6-page booklet. It is 
illustrated, contains descriptive reading matter, prices 
and specifications, and is 314 by 638 inches. The com 
pany has also issued a small, illustrated booklet on ‘Rus 
(30, a rust remover. This booklet is 3% by 57 inches. 

The Libbey Glass Mfg. Co., Toledo, Ohio, manu 
facturer of high pressure gauge glasses, is out with a 
small booklet on its products. This booklet, which is 
345 by 6 inches, contains price and specification tables 
on gauge glasses and lubricator glasses, and reading 
matter showing the results of tests of Libbey glasses 
and setting forth the advantages of the glasses. 

“Everything in its Place” is the title of an interesting 
folder issued by Lyon Metallic Manufacturing Company, 
\urora, Ill., manufacturer of steel racks, shelving, fore 
men’s desks, clothes lockers, cabinets, commercial shelly 
ing, etc. The booklet is splendidly illustrated with photo 
graphs showing products of the company in use in vari 
ous places and illustrating various articles manufactured. 
It contains descriptive reading matter. The booklet 1s 
S!4 by 1034 inches and contains 16 pages. 

The Lunkenheimer Co., Cincinnati, manufacturer of 
engineering specialties, has issued Catalog No. 58 on 
products manufactured by the company. This catalog, 
which is 5 by 714 inches and 572 pages in length, is well 
bound, compactly arranged and completely illustrated. 
Price and specification tables are handily arranged. The 
book is divided into sections and indexed. Numerous 
information tables of general value are included in the 
catalog. 

Indianapolis Brush & Broom Mfg. Co., Indianapolis, 
manufacturer of Capital brushes and brooms, has a 48 
page catalog, well illustrated in colors. The catalog, which 


is + by 8'% inches, contains descriptive reading matte: 
and is indexed. The booklet is handily arranged. The 
company has reached a production of 2,000,000 brushes 
and brooms a year. Brushes and brooms for all trade 
and industrial purposes are made from broom corn, rat 
tan, bamboo and African bass fibre. 


+o p> 


Yale & Towne Net Profits 

Net profits of the Yale & Towne Mfg. Co., Stam 
ford, Conn., for the year ending December 31, 1920, 
amounted to $2,324,470, after charges and provisions 
for taxes. The balance in the surplus account 
amounted to $11,465,795. The amount of capital 
and surplus as of January 1, 1920, amounted to 
$15,000,000. Francis Juraschek has been appointed 
advertising manager of the company. He was _ for- 
merly manager of the technical department of Hanttf 
Metzger, Inc., New York, advertising agents. 
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Statement of the ownership, management, circulation, ete., required by 
the Act of Congress of August 24, 1912, of MILL SUPPLIES, published 
monthly at Chicago, Illinois, for April 1, 1921. State of Illinois, Country 


ot Cook ss. 

Before me, a Notary Public, in and for the State and county aforesaid, 
personally appeared Clay C. Cooper, who, having been duly sworn accord 
ing to law, deposes and says that he is the business manager of MILI 
SUPPLIES and that the following is, to the best of his knowedge and 
belief, a true statement of the ownership, management (and if a daily 
paper, the circulation), etce., of the aforesaid publication for the date 
shown in the above caption, required by the Act of August 24, 1912, 


embodied in section 443, Postal Laws and Regulations, printed on the 
reverse of this form, to wit: 
1. That the names and addresses of the publisher, editor, managing 


editor, and business managers are: Publisher, The Crawford Publishing 
Co., Chicago, Ill.; editor, Clay C. Cooper, Chicago, Hll.; managing editor, 


Clay C. Cooper, Chicago, Ill.; business manager, Clay ¢ Cooper, 
Chicago, Il 

2, That the owners are: (Give names and addresses of individua 
owners, or, if a corporation, give its name and the names and addresses 
of stockholders owning or holding 1 per cent or more of the total amount 
of stock.) 


©. A. Crawford, Philadelphia, Pa.; B. H. Crawford-MeNash, Wheeling, 
W. Va.; Clay ( Cooper, Chicago, Ill.; Fred Newton Scott, Ann Arbor, 
Mich 

3. That the known bondholders, mortgagees, and other security holders 
owning or holding 1 per cent or more of total amount of bonds, mortgages, 
or other securities are (If there are none, so state.) Non 
That the two paragraphs next above, giving the names of the 
owners, stockholders, and security holders, if any, contain not only 
list of stockholders and security holders as they appear upon the books 
of the company but, also, in cases where the stockholder or security holder 
appears upon the | 


the 


woks of the company as trustee or in any. other 
fiduciary relation, the name of the person or corporation for whom = such 
trustee 1s acting, is given; also that the said two paragraphs contai: 
statements embracing afhant’s full knowledge and belief as to the circum 
stances and conditions under which stockholders and security holders who 
do not appear upon the books of the company as trustees, hold stock and 
securities in a capacity other than that of a bona fide owner; and_ this 
affiant has no reason to believe that any other person, association, or cot 
poration has any interest direct or indirect in the said stock, bonds, or 
other securities than as so stated by him 

5. That the average number of copies of each issue of this publication 
sold or distributed, through the mails or otherwise, to paid = subseribers 
during the six months preceding the date shown above is (This 
information is required from daily publications only.) 
CLAY C. COOPER, 

susiness Manager 


Sworn to and subscribed before me this 23d day of March, 1921 


(SEAL.) ELLA O. KLEIN 
(My commission expires April 9, 1923.) 
NOTE--This statement must be made in duplicate and both copies de 


livered by the publisher to the postmaster, who shall send one copy to the 
Third Assistant Postmaster General (Division of Classification), Washing 
ton, D. C., and retain the other in the files of the post office. The pub 
lisher must publish a copy of this statement in the second issue printed 
next after its filing 
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COMPLETE POWER TRANSMISSION EQUIPMENTS 





Jack Shaft Installation With Hill Collar Oiling Bearings 
and Smith Type Hill Friction Clutch Control. 


Friction Clutch Engineers 


The big, broad field of engineering is made up of those who have made a 
The Hill Clutch Company’s Engineers 


specialty of some particular branch 
have made a study of the design and application of Friction Clutches for a 
period of thirty-seven years. 

Mill Supply Houses may profit by this experience by sending us customers’ 
inquiries for line shaft equipment that include Friction Clutches. 

Your salesmanship combined with the high quality of Hill Clutch equip- 
ment, and our engineering experience, forms a strong combination. 


The correct installation of Friction Clutches is an engineering proposition 


and not a stock proposition 


THE ILL CLUTCH co. 


CLEVELAND, OHIO 
New York Office: 50 Church Street 


EGG RAS 


When writing to Advertisers please mention Mitt Supp ties. 


























CMLL QuUPPLUES 














5 
< °s HLL, Ny 


UPPL! 
L 4 














PERSONALS The Dawson 


Manufacturing 


Co., Chicago, manufacture 





. a of self-aligning and Standard -grease ci F -es tl 
H. S. Peck, controller of the S. K. F. Industries, Inc., ee PR 7 tandard -greas , pe spinal ees 7 ; 
b ; : : appointm as 2 ral sales manager 
has been made national director of the Industrial Cost ae ae ae - l Frypans i = x02 'L “ } 
‘aie ; any is ‘ate son Want at 2012 Larrab 
Mecociaiion company is now locate Its new jWant at < arrabc¢ 
P street 
Arthur L. Hinman _ bec n appointed to take charge of ; R Cr ae : ‘ ; 
the new office of the Crane Co., Chicago, at 57 Eddy street, ; Jiaprpatehe it ech sien! pointed to the sales and cngineerm 
Providence, R. I. ; department of the Gcorge Ladd Co., manufacturer of 
: : ! ; water tube boilers Mr rane has had a number of vears 
Arthur M. Fraser, formerly with Warren F. Fraser Co. : 


of experience in_ the 


Westboro, Mass., has joined the sales force o 


the Feder: il 
Machinery Sales Co. 


houses 

Howard Coonley, president of the Walworth Manufactur- 
ing Co., Boston, has been elected president of the Massa- 
chusetts Safety Council. \. Frasse & Co.. 417 

Herbert Hoover, secretary of commerce, has resigned as ilar capacity 
president of the Engineering council of the Federated Ameri- 
can Engineering Societies. 

Frank C. Whitney has resigned as advertising manager  minated his connection 
for Davis-Bournonville Co., Jersey City, after eleven years’ ant to 
service with that company. 

Samuel Jacobson, president of the Jacobson Supply Co 
Cleveland, has been elected a director of the International Pa... 
Steel Tube Co., Cleveland, Ohio. 

C. B. Cole, formerly Chicago manager of the Union Twist Lafayette street, 


2412 
Drill Co., has joined the Tool Sales & Engineering Co.,  pany’s products will bi 


Chicago, a distributing company. Keith J. Evans, advertising manager of Joseph TT. Ryerson 
Richard Garlick, treasurer of the Youngstown Sheet & & Son, Chicago, has been elected president of the Engincer 
Tube Co., Youngstown, Ohio, has been elected a director ing Advertisers’ Association at its annual meeting in 
of the B. F. Stearns Co., Cleveland. Chicago Mr. Evans succeeds J. J. Arnsfield, advertising 
\\ \. Rattenbury, sales manager of the hardware divi- manager of Fairbanks, & Co 
sion of Landers, Frary & Clark, New Britain, Conn., has M. J. Czarniecki has resigned as Chicago district manager 
been elected a vice-president of the company. for the A. M. Byers C Pittsburgh, to open a Chicago 
Frank N. Satter has resigned from the Youngstown Sheet othce for the Youngstown Pressed Steel Co., Warren, Ohio 
& Tube Co., Youngstown, Ohio, to become chief inspector Mr Czarniccki is being suecceded by S. Davidson Herror 
for the Newton Steel Co., Newton Falls, Ohio. of the Pittsburgh office \. M. Byers Co 
H | Coats, of the Flexible Steel Lacing Co., Chicago, ' \ J Larmon_has been elected to the presidency ot th 
will represent that company at the triple mill supply conven Rahn-l armon Co., eng lathe manufacturer, ( incinnati, 
tion which is to be held at Atlantic City, May 16, 17 and 18 to succeed thi late Johy Mr. Larmon will also hold 
\ F Pollock has been made preside nt of the Victor & me iene 7 . T. foun x acto Do ihe lige 
Napier Saw Works, Springfield, Mass., to succeed Frank N on ee eee Sree ee 
Baldwin. G. W. Donahue, also of Springfield, has been mad: Wk Noxon has_ been appointed sales manager for the 
vice-president \lexander Milburn ¢ 0., Baltimore In 1908 Mr Noxon Was 
August P. Engelen, formerly general foreman in charge made sales Manager 101 Davis-Bournonville Co., New 
of production, Foster-Merriam Co., Meriden, Conn., has been York City, manufacturer oxy-acetylene apparatus, and 
appointed non-production planning manager of the S. Kk. F later was transterred to ago as district manager 
Ball Bearing Co., Hartford, Conn E. L. Johnson was re-elected president and general mai 
F. W. Goodrich, general works manager of the Graton & — ager of the Rubber City & Templet Co., Akron, at its 
Knight Manufacturing Co., Worcester, Mass., and John | annual meeting recently \. Skelton, of Cleveland, was 
White, president of the Worcester Bank & Trust Co., hav: elected vice-president officers are W. D. Ernsberger, 
been elected directors of the company treasurer; Mrs. J]. H. McW secretary, and J. H. McWade 
James McKenney, formerly superintendent of the National — director 
works of the Wickwire-Spencer Steel Corporation, at Wor- Russell 8. Reid. for mGAne Mette ae © 
cester, Mass., has resigned as production manager of thi ladew Co.. as assistant manager, has been appointed 


Republic Rubber Co., Youngstown, Ohio 
Robert B. M. Wilson has been appointed sales engineer 
of the Chicago district for the Conveyors Corporation ot 


America, Chicago and New York E. M. Wolfe will be 


66 Broadway 

associated with Mr. Wilson as an assistant. man eo 

The following directors were elected at the annual meeting ‘ harles H \\ nite, Tor 
of the Seamless Tube Co., of Shelby, Ohio: A. C. Morris, ing Machinery Co., ¢ 
C. A. Morris, R. C. Skiles, F. Wiggins, E. Mansfield, H. H. of the new office opened 
Stoner of Cleveland, and Hugh Hildebrand, of Shelby Central Building, New 

C. T. Jordan is now representing The Charles Parker Co. tOTY, including Alabama, 
Meriden, Conn., throughout New England, Eastern Canada sippi and Georgia 
and Central New York State on screws, vises, and coffe¢ H. S. Greene has been 
mills, taking over the Eastern territory of the late Frederick sales of the Barber-Greenc 
Pease. of belt conveyors and 


Charles O. Dowding 


Evan F Jones, pre sident 
Republic Rubber Corporation, 


lerome R. George 
struction Co., Worcester, 
: Homestead Valve Manufacturing Co., Inc., Homestead, 


announces the appointment 


where 


manager of sales for the 


the sales of the company 


Florida, 


construction and operation ot power 


formerly manager of the machine 
tool department of Patterson, 
Centre street, New York 


Gottfried & Hunter, Inc., 211 
is now associated with l’cter 


street, New York City, in a sim 


and veneral manager ot the 


Youngstown, Ohio, has tet 


the company He is now assist- 
vice-president of the Mor 


gan Co1 


of E. E Jone s as Its Eastern 


representative with headquarters at the New York office, 
a complete stock of the con 





Sharon Pressed Steel Co., Sharon, 
Pa, manufacturer of industrial 


trucks Mr. Reid will direct 


rom the New York office at 


vears with the Brown Hoist- 
has been appointed manager 


the company at 530 Whitnev 


which will serve the terri- 


| Louisiana, Texas, Missis 


clected vice-president in charge of 
‘o., Aurora, Ill., manufacturer 
loaders. Mr. Greene was for 























DUXBAK 
Assures Repeat Orders 


In placing Schieren’s Leather Belting in stock, you will have the 
satisfaction of knowing that you are selling one of the highest quality 
and most durable lines of leather belting made. 

Schieren’s DUXBAK Waterproof and DUXBAK  Steamproot 
NUTAN brands are well known for their ability to resist the common 
belt destroying elements; stand up under severe conditions, and trans 
mit the maximum rated power day after day. 

These two popular Schieren brands of belting are helping to build 
Ingger and better business for dealers everywhere. 

\re you one of them? 


New York, N. Y.  MeEmMpHIs, TENN. 
\TLANTA, GA NEWARK, N. J. 


x ve Boston, Mass Pou ADELPHIA, Ps 
B y CuHicaco, IL. PirrspurGH, Px. 
CLEVELAND, O Sait Lake City, UTAH 
BELTIN ey e TANNERS DaALLAs, TEX San Francisco, CALIF. 
nee PORE A INS is ON Dr x, COLO SEATTLE, WASH. 
BELT MANUFACTURERS See dae : 


Detroit, MicH TANNERITES 
pr 12 Ferry St New York RANGA Cot, ee Rem, “Laee 
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of the National Carbon 
director of the Barber- 


several years assistant sales manager 
Co., of Cleveland, and 


has been a 
Greene Co. for several years 

A. D. Armitage was re-elected president of the 
& Barnes Manufacturing Co. at 
holders recently at Akron, Ohio 
clude: C. E. Sheldon, chairman of the board of directors: 
\. B. Hall and R. S. Carter, vice-presidents; E. A. Fisher, 
and treasurer, and S. H. Tuttle, assistant secretary 

\lexander C president of the 
Machinery Co., Cleveland, was elected 
Cleveland Chamber of Commerce at the annual mecting ot 
the board of directors, April 13. Mr. Brown has 
vice-president two years. E. C. Collins, 


Whitman 
its annual mecting of stock- 
Other officers elected in- 


secretary 
Hoisting 
president of — the 


Brown, Brown 


served as 


for vice-president 


of the Pittsburgh Steamship Co., was elected one of the 
vice-presidents 
Edward A. Robinson, for the past three vears with the Dak 


Machinery Co., Chicago, has organized the Industrial Ma 


chinery & Sales Co., with offices at 549 West Washington 
boulevard, Chicago, and will deal in machine tools and sup 


mill supplies, For 
Mr 
Engineering Co., 
with the Caldera 
boiler compound 
M. Pierre Vassoille, the 
Ktablissements Baccat, Paris, France, is visiting in this coun 
try in the interests of his firm, which is represented in New 


plies, and industrial plant equipment. 
with the Commonwealth 
Chicago, and before that for three years 
Purga Co., Chicago, 


two 


vears Robinson was Efficiency 


manufacturer of 
ee 1 
NOCICLE qaics 


general manager of 


York City, by Andre Weill & Co., Inc., 149 Broadway 
M. Vassoille and M. Maurice G. Roux, vice-president of 
\ndre Weill & Co., are going to visit the larger cities in 
the United States and Canada to study trade conditions 
generally and arrange for the representation of the G. B 
line of chain blocks and hoists, one of the products ot 


) 
Etablissements Baccat, now carried in stock in New York 


by Andre Weill & Co., Inc 





Harry B. Perrigo, for thirty vears associated with the 
plumbing department of C. S. Mersick & Co., New Haven, 
Conn., resigned from his position to enter the plumbing 
and supply business on his account. 





own 


He ‘will 


do business under the name of Perrigo, Inc., with head 


quarters Railroad avenue and New street, New Haven, 
Conn., where the company has secured a_ building wit! 
12,800 square feet of floor spac« The officers of the new 


company are: Harry B. VPerrigo, president and treasurer; 
W. I first vice-president; Wilton M. Grant,. sec 
ond vice-president; Edmund A. Burwell, secretary; 
r. Haskell, secretary, and N. Elmore Davidson, 
assistant On leaving the Mersick company, ;M1 
Perrigo a testimonial dinner by 35 of his fellow 
him success in his 
with a 


Harlow, 
Sherwin 
assistant 
treasurer 
was given 
who all wished 
Perrigo was also presented 


workers, 
Mr. 
by his 


new enterprise 


cold fountain -pen 


associates 


FACTORY ADDITIONS 
Mo., is 


F. W. Steadley, Carthage, building a one-story 
machine shop, 50 by 100 feet. 

Joseph Stolz & Son, Inc., New 
a one-story addition, 60x150 feet 

The Detroit Edison Co., Detroit, 
power plant near Marysville, Mich 

Wittemeier Machine Co., Chicago, is 
machine shop addition, 28x113 feet 

St. John’s Industrial Foundry, St. John’s, 
ing an addition to its plant, 30x50 feet 

E. T. Beatty, Birmingham, Ala., has completed 
a one-story machine shop, 50 by 100 feet. 

The O’Hara-Waltham Dial Co., Waltham, Mass., has com 
pleted plans for an addition, 50) by oO teet 

Philadelphia Gear Works, Inc., 1120 Vine street, Phila 
delphia, is building an extension to its plant. 


Standard QOil Co., Md., is 


York City, has plans for 


Mich., is building new 
building a one-story 


Mich., is build 


] lans foi 


Canton, building a one-story 


power house, 100 by 140 feet, to cost $50,000 
Valley Forge Magnesia Co., Ft. Kennedy, Pa., is building 


plant, 20x1000 feet, to cost $30,000 
Blow Pipe Co., 208 Clarkson Court, Chicago, has 
awarded contract for a one-story plant addition 
Motor Truck Co., St. Johns, Mich., 
Stinebower is 


one-story 
Chicago I 


Triangle 
secre 


one-story extension to its plant. Frank 
tary. 





is building a 


Ohio Body & Blower Corporation, Cleveland, is building 
an extensive addition to its Orrville, Ohio, plant. 

Jeavens Spring Co., 
five-story 


Cleveland, has completed plans for 
factory and office building, 55 by 300 feet. 
Steel Wire Co., Trenton, N. J., will erect a 
mill addition, 60x313 feet, to cost $20,000. 
Pittsburgh Cut 
new 


\merican 
story wire 


onc- 


Flower Co., 
one-story power 


Pittsburgh, has prepared plans 
for a house at Bakerstown, Pa 

\utomotive 
extensions to its plant, 


Foundry Co., Freeland, Pa., is building several 
will install new equipment. 
Salem, Mass., awarded 
factory, 50x80 feet, to cost $40,000 
been completed by the Schuller Co., 
Youngstown, Ohio, for a two story addition, 30x88 feet 
Tool Co., 33 Ellis Irvington, N l., has 
con pleted plans for a new one story shop, 55 by YOO icet 
\Wagon Works, Evansville, Ind., has completed 


one-story addition, 60x250 feet, to cost $35,000. 


and 
Regulator Co., has 


-story 


spencel 


tract tora 


con- 
ON 
Plans have Georg 


Rehabl avenue, 


Karges 


plans for 


George Pendle is building a two-story garage, 150 by 290 
feet, on University Place, Cambridge, Mass., to cost $200,000. 

Railway Steel Spring Co., Chicago Heights, Hl... has com- 
pleted plans for a one-story extension, 70 by 160 feet, to cost 
SOO 000 

Wester \rchitectural Tron Works, 211 West Schiller 
street, Chicago, is building one-story machine ship, 70. by 
125 feet 

Maryland Car Wheel Works, Curtis Bay, Baltimore, Md.. 
is planning the erectién of an extension tovits plant*to cost 
$500,000 

smith & Caffrey, 2613 ‘Lodi strect, Syracuse, N. Y., is 
building an extensive addition to its foundry, 45x88 feet, to 
cost Sd50,000 

Ball Brothers Glass, Manufacturing Co., Muncie, Ind., has 
col pleted plat s for the erectiol ot 1 one-stor factor t¢ 
cost S50,00Q0 

Bremen ALetal Stamy & remen, Ohio buildit 

Ore-ste additi 4 1) 74 feet \ I Prinke 
Hanae 

; : : - : . 

Bridgman Bros. Co., Philadelphia, manufacturer of steam 
pecialtics, has awarded contract for a one story extension, 
110x200 ‘feet 

Springheld Light, Heat & Power Co., Springfield, Ohio, 
ds spending $200,000 for new equipment and expansion. C. | 


Weaver is president 
Light & 
iddition to ‘its 


Langan is ] 


Irvine Powe? 


CXLCHSIVE 


Ky., is building an 
plant, 50 by 70 feet Dae 


CO.y Irvine, 
powcr 
resident 


Canada Iron Foundries, Ltd:> Fort William, Ont., is build- 
ing a wheel-making plant At a cost of $150,000, as subsidiary 
0 Its present works, ‘ 


Phe Thomas Cusack ©o., Chicago, manufacturer, has 


sign 


warded contract for a and 


$100,000 


one two-story garage and sign 


plant to cost 
Jansset 


Mo . 
two-story 


; Qstertag, Manufacturing (¢ O., 
manutacturer of 


Kansas City 


metal containers, is building a 
extension to its plant 


Plans have been completed by th 


Manu 


machine 


ad Valve 
-story 


Homeste 
Homestead, Pa., for a_ three 
to cost $150,000 


facturing Co., 


shop, 


Snuth Brothers Garage Co., 


Vandalia, Ill., has completed 


plans for a new three-story service and repair building, 57 by 


70 feet, to cost $75,000 


Guyan Machine Shops, Logan, W. Va., is building a two- 
story machine shop, 60 by 100 feet, to replace the one 
recently destroved by fire 

Erie Crucible Steel Co., Downing Road, Erie, Pa., is build- 
ing a one-story addition, 60 by 100 feet, to cost $75,000. 
Frank H. Payne is president 

he Farmers’ Gin ( ee Kingsville, Texas, recently organ- 
ized, is planning the erection of a new cotton gin, 40 by 100 
treet. E. J. Wacker is manager 

Hlinois Oil Co., Rock Island, Ill, is building a three-story 
and basement plant, 40 by 150 feet, to cost $135,000. Cervin 


architects. 

Works, y 
100 foot factory of the 
Side, for a local plant 


& Horn, Rock Island, are the 
Pittsburgh Electrical & Machine 
Pittsburgh, has acquired the 80 by 


Pttsburgeh North 


Parker 


Trunk Co 
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POWER 
TRANSMISSION 
APPLIANCES 


The Bond Dealer 


has an asset that constantly in- 


creases in value. If you are 


building for the future, let The Garcobestos— 
Bond Line be one of the pillars The Super Packing 


in your business. 
\Where the pressure is highest; where the heat is in- 
tense; where conditions are severest—use Garcobestos 
Metallic Sheet Packing. 





/ ce Garcobestos is constructed to meet every high pres 
— —_— sure sheet packing requirement; the carefully selected 
< D-S 4 asbestos fibre that is inter- 
2 Ss woven into a network of fine 
Co) 2 : ge ‘ 
Sousre wires, makes it impossible to 
! . . 
QUALITY blow or pull apart. It is im- 
EE pregnated with a special 
Packings a 
Locomotive Throttle and Air compound that offsets the 
’ . Pump Packings rae ~ ‘ ‘ sa mS 
Let us send you the Bond Catalog Vo. 38 Vs. High Pressure Piston Packings etlect ot oils, alkalte a steam 
’ Valve Stem Packing . : 
Medium and Low Pressure Or acids. 
Packings 
Perfect Valve Rings . 
*Flax Packings ~ Garcobestos can be used 
High, Low apt at pat man\ tim it i re | n n 
Pressure Sheet Packings < [ eS. S red 0 one 
i Gaskets and Gasketing Material 3 ™ 
BOND FOUNDRY & MACHINE CO. ets and Gasketing Mie ie sk a 
; Asbestos Cement or 
Manheim, Lancaster Co., Pa. Kadidéiess dentnenubsite other. You can get any 
Specialties ° ° 
etn tinue standard thickness in rolls 
ASSOCIATED COMPANIES epee er reas, ‘ ° ° . a 
| Tgamemasion Lininefor Fords} 40 inches wide. Get it from 
Charles Bond Company, Philadelphia, Pa Facings _ is bl = a Cee a 
Christiana Machine Company, Christiana, Pa. Asbestos Spark Plug Yarn your joboer, if he cant sup- 
J. & G. Rich Company, Philadelphia, Pa Asbestos Textiles ply vou write direct to us. 
Bond Engineering Works, Limited, Toronto, Canada hei Dineee meen Tubing 














em GENERAL ASBESTOS 
these) AND RUBBER CO. 





— Main Office and Factories 
Charleston, S. C. 
erate BRANCHES AND COMPLETE STOCKS 
. i Pag A 58 Warren Street, New York 
7 Hich Diane 14 North Franklin Street, Chicago 
Packing 311 Water Street, Pittsburgh 








The Bond “Spiro” Compression Coupling 








BRAKE LINING + TEXTILES 
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PULL GUPPLIES 








G. F. Meade and J. M. Goodrich, Williamsport, Va., is 


building a two-story service and repair building, 73 by 160 


fect, to cost $150,000, 
Stellar Refinery Co., 
for the erection of a new refinery and power house at Love 
land, to cost $300,000. EF. M. Quincy is vice-president 
American Tube Bending Co., Newark, N. J., is building 
one-story factory, 61 by 115 feet, to cost $23,000 Strom 
bach & Mertens, 1091 Clinton avenue, are the architects 
The J. & J. B. Milholland Co., 714 Fifth avenue, Pitts 


burgh, manufacturer Oo 


completed plans for a one-story addition, 56 by 123 feet 
Pennsylvania Power & Light Co., Allentown, Va., 1s build 

ing a new hydroelectric power house in the vicinity of Sun 

bury, lV’a., to cost in excess of $2,000,000, with equipment 


Ladel Manufacturing Co., New Philadelphia, Ohio, 1s erect 


ng a new one-story and basement foundry and machin 


shop, &88x305 feet, to cost $75,000 Fred F. Hall is preside 


it 
Sweeten \utomobile Co., Philadelphia, has had plans pre 


\Vooster, Ohio, has completed plans 


l 


stationary engines and parts, has 


pared for remodeling an 11-story building, 120 by 170 feet, 


for a new service and repair works. Estimated cost, $100,000 


Wheeling, W. Va., is buildin 
ive-story automobile service and repair building, 101° by 
feet, to cost $150,000. C. W. Bates, Wheeling, is archi 


Iwelith Street Garage Co., 
a Tf 
133 
tect 

Millville Pulp & Pine Products Co., 
building 
wood pulp 
installed 


one and two-story mill for the manufacture of 


Considerable new machinery will also bi 


Sheet Metal Manufacturing Co., Youngstown, Ohio, 
building a new plant, to include a warehouse, 50 by 200 feet, 
to be equipped with shearing machines ca 


Farrell is 
president 

Morrow Manuiacturing Co., Wellston, Ohio, manutacture: 
mining equipment, is building an extension to its 
plant, 10) by 300 feet 


oT coz 





Frank Morrow is vice president and 
wd al Mlananel 
Mount Savave Fire Brick Co., Mount Savage, Md., 
awarded contract to Golin Gerlach, Frostburg, Md., for 
several additions to its plant and power house, 50 by 90 
teet, to cost $85,000 


Montreal Light, Heat & Power Co., 83 Craig street, West, 
Montreal, Quebec, has iwarded contract ior the erection o} 
1 power house, to the Machinnon Steel Co., Ltd., 

] ] 


Drummond 
Ro td, She rbrooke, Ou 


Dennison Manufacturing Co 


Framingham, Mass., manu 
facturer of 


per products, has had plans prepared by Monks 





& Johnson, Boston, engineers, lor 


its plant, 70 by 100 feet. 


a lour-storyv extension to 


Keystone Ranger Producine & Refining Co., Wichita Falls, 


exas, is planning for extensions and improvements to its 
hnery, comprising the former plant of the Southwestert 
Producing & Refining Co 
r. C. N. Motor Sales Co., 181 Arsenal street, W 
N. Y., has awarded contract to the Larkin Construction Co., 
340 East 18th street, New York City, for a new service and 
repair building, to cost $55,000 


atertown, 





Interstate Public Service Co., Scottsbur 
to cost $200,000. H. H. Buckman is manage 

Beaumont Iron Works Co., Beaumont, Texas, is building 
iL one-story addition, to cost $60,000 


The L. J. Mueller Furnace Co., 197 Reed stre 


Ind., is building 
new car shops, 


et, Milwau 
kee, has awarded contract for the erection of a new japan 
nine building, in connection with its hot air heating 


works. G. C. Mueller is president 
I" 3 Trenton, N. J... has awarded 


stove 


Trenton Flint & Spar Co., 
contract to the Karno-Smith Co., for the erection of two new 
mechanical buildings at its plant, two stories, 30 by 190 { 
and a one-story plant, 30 by 50 feet. 

Arthur I. Reeve, Newark, N. J., has had plans prepared 
for a new foundry, 40 by 50 feet, for the production of 
bronze and other 


eet 


brass, 
metal castings Fitzsimons & Richards, 
207 Market street, are the architects 

Michigan Tool Co., 402 East Jefferson avenue, Detroit, ts 
building a one-story plant, 90 by 200 feet, of brick and steel 
construction Estimated cost, $65,000 C. D. Lundblad, 206 
New Telegraph Building, is architect 

Plans have been completed by the Peck, Stowe & Wilcox 
Co., Southington, Conn., for a hardening plant, 67 by 180 
feet; a two-story grinding plant, 56 by 156 feet, 


and an 
extension to its forge shop, 57 by 100 feet 


Millville, N. J., is 


Nansas City Vower & Light Co., Kansas City, Mo., is 
building an addition to its electric generating plant, to cost 
$3,000,000. Considerable new machinery will be installed, 
including electrical and steam power equipment 

kK. Rosenberg Elevator Co., 174 Reed street, Milwaukee, 
\Wis., is building a new shop, one-story, 100x200 feet to be 
equipped for fabricating and assembling freight and pas 
senger elevators. William A. Rosenberg is president 

Cameron Mining & Development Co., Cameron, W. Va., 
recentiy organized with a capital stock of $1,250,000, is 
building an electric power plant at its properties 
IK. Myers is president and manager, and George \W\ 
consulting engineer 


George 
\llison, 
Crane Co., Chicago, manufacturer of valves and = steam 
specialties, is building four steel and concrete buildings at 
Pittsburgh, to be six stories, 75 by 192 feet, and three one 
story buildings, 65 by 288 feet, to cost $1,000,000. The Hunt 
ing-Davis Co., Century Building, Pittsburgh, is architect 
Keyes Fibre Co., Waterville, Me., has awarded contract 
to the Horace Purlington Co., 178 Main street, for a two 
story machine works and pump department, 45 by 95 feet: 
a one-story pulp building, 40 by 150 feet, and 
building, 90 by 140 feet D. W 


in charge 


one story 
Williamson is the engineet 


\ustin Machinery Corporation, Railway 


Exchange build 
ne, Chicago, 


manufacturer of road-building machinery and 
equipment, is rebuilding its plant at Winthrop Harbor, IIL, 
recently destroyed by fire It will also make many improve 
ments and extensions to its plant at Fairmont, W. Va., com 
prising the recently acquired works of the Fairmont Mining 
Machinery Co 


Cunard Terminal Corporation, a subsidiary of the Cunard 
Steamship Co., 21 State street, New York City, has acquired 
a ten-acre site to be used for a new plant. Considerabl 
freight handling machinery will be installed, including elec 
tric traveling cranes 


Estimated cost of entire plant, $30,000, 
OOO 


he Todd, Robertson & Todd Enveineering Corporation, 
347 Madison avenue, New York City, 3 


s engimecr 


NEW FACTORIES 


Friesema Brothers, Detroit, Mich., is building a three-story 
printing plant, 100 by 100 feet 
H. KF. Gruender, Cuero, Texas, is building a new cottor 


press plant at Temple, Texas, to cost $150,000 


Mutual Auto Truck Co., Sullivan, Ind., $5,000,000, has put 


chased 15 acres of land at Peru, Ind., and 1s erecting a new 
plant 

Midland Steel Products Co., Chicago, plans to erect 
manulacturing building, one story, 75 bv 125 feet, to cost 


$50,000 
N H. Park Leather Co., Great 1 


contract for a three-story tannery, 
50,000 


end, Va., has awarded 
5 by 200 feet, to cost 





Laurel Manufacturing Co., Philadelphia, Ohio, ts planning 
the crection of a foundry and machine shop, 8&8 by 308 feet, 
to cost $75,000 

\damantex rick Co., Brooklyn, N. recently incorpe 
rated with a capital stock of $1,000,000, 1s building a plant 
at Trenton, N J 

Vesper-Buick Automobile Co., St. Louis, Mo., is building 
one-story automobile service and repair works, 100 by 210 
feet, to cost $75,000 

The Mt. Shasta Power Corporation, Westwood, Calit., 
subsidiary of the Pacific Gas & Electric Co., is 
hydro-electric plants 


building two 


Siebel Air Spring Co., Inc., 


Humboldt Bank Building, Sar 
Francisco, Calif., 


has purchased a 43-acre site on which it 
plans to erect a plant 

S. Wachatinsky, 308 East Broadway, New York City, is 
having plans prepared for the erection of a three-story 
Carave, 145 by 2350 feet, to cost $350,000 

The Supe rior Mull Oi, North Wilkesboro, N. C.. is build 
ing a new plant on the Reddies River for the manufacture 
of portable milling equipment. E. V. 

The E. & W 
waukee, Wis., manufacturer of commercial car attachments 
for passenger car chassis, trailers, and trucks, has acquired 
a site for a new plant at Cedarsburg, Wis. The first unit will 
be one story, 60 by 120 feet Carl B. Rex is secretary. 


Williams is manager. 
Manufacturing Co., 325 Oregon street, Mil- 

































































THE JOHNSON FRICTION CLUTCH 


The Case Against 
the Countershaft sia 




















The old familiar countershaft drive, through 
cross belts and tight and loose pulleys, stands ; 
accused of the following offenses against efh- ete 
ciency: is 
In that it— | | | 
1. Involves needless equipment. It 
2. Costs too much to set up. 
3. Prevents economical and systematic 
use of space. ; Illustration showing the Johnson Lineshatt 
4. Operates sluggishly. Drive for controlling individual machines. 
5. Multiplies belt troubles and the re- 
sultant cost of up-keep. 
Modern practice has discarded the antiquated Friction Control Means 
countershaft for the simplicity and efficiency Better Machinery 





of the clutch drive direct from lineshaft. 


We handle Friction Control in any 


Install a Johnson Lineshaft Drive form. Complete stock of standard 


clutches available for transmission use 
and special facilities for incorporating 
The economical, efficient and durable Friction Control anywhere. on 
method of power transmission through AEHEERy. 
friction control. 


W rite for our Stock List and Catalog “DR” 


THE CARLYLE JOHNSON MACHINE CO. Manchester conn 



























































The LAY Broom 


Standard for Forty Years 


The same ingenuity that produced the first hand-nailed 
metal cap or banded broom in 1876 serves you today if 
you buy the latest product of the Lay factories. 






Our staple fastening is the latest improvement in metal 
case brooms, and an exclusive feature. 


Absolute Satisfaction Guaranteed 


The Joseph Lay Co. 


Originators of the Metal Case Broom 
Ridgeville Indiana 


Lay Metai Case Brooms—Bench Brushes—Floor Brushes—Casting Brushes—Street Brooms—Hickory Fibre. 
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C. Kurtzmann Co., Buffalo, N. Y., manuiacturer of 
is building a new plant to cost $100,000 H. E 
Ellicott Square Building, is engineer. 


Pplanos, 


Plumer, 


Federal Container Co., Philadelphia, has awarded contract 
to W. W. Lindsay & Co. Inec.. for the erection of a 
story plant, 82 by 302 feet, to cost $150,000 
Iron & Brass Works, Camden, S. C., is building 
yuindry to manufacture sash weights, and other brass 
and metal castings. C. C. Shaw, Columbia, S. C., is 
Co., Charlotte, N. C recently 
organized, has completed plans for the erection of a 
to manufacture heating devices. C. L. 
dent 


new two 


Camden 
a new ft 
manavel 
American Thermostatic 
i plant 
Brookshire is presi 
American Clay Products Co., Charleston, W. Va., is build 
ing a plant at Teays, W. Va., for the manufacture ot 
hollow tile building products. C. L. Rice 1s president 
treasurer. 


new 


and 


Moore Hardware Co., Inc., Petersburg, Va., is building a 
new plant for the manufacture of hardware specialties. T. J 
Moore is president. The company recently purchased a new 


the 
Long Motor Co., 


site for plant 


Kenosha, Wis., has acquired a site for its 


proposed new four-story garage, sales and service building, 
50 by 150 feet, to cost $100,000. Charles ©. Augustine, 


Kenosha, is the architect 

Motor Truck Co., Wabash, Ind., manutacturer o 
automobile trucks, is building a new plant at London, Ont., 
to comprise three one-story buildings, 110 by 300 feet, with 
power plant, to cost $300,000. 


Serv ice 


American Vine Vroducts Refining Co., Mad., 


Salisbury, 


recently organized with a capital stock of $250,000, has 
completed plans for the erection of a new refinery nH. 
Elliott, Salisbury, Md., is manager 

Campbell Heating Co., Chicago, is building a new plant 
on a four-acre site recently purchased by them for that 
purpose at Des Moines, Iowa. The first unit is to be 50 by 
240 feet. Angus Campbell is president 

Continental Clay Co., Zinninger Building, Canton, Ohio, 


is building 
the manufacture of 


a new plant at East Canton, 100 by 300 feet, for 
sewer pipe and kindred 
cost $300,000 \. Calhoun is president 
Thomas A. Edison, Inc., West Orange, N. J., manufacturer 
of storage batteries and other electrical products, is building 
a new plant at Green Island, Troy, N. Y., in the 
of the proposed plant of Henry Ford, Detroit 
Detroit, is contemplating 
plant for the manufacture of airplanes and 
company has under 
Russell Municipal 
\xelson Machine ( 
of oil well pumps 
new plant at St 
new structure, 
The 


boilers, 1s 


specialties, to 


vicinity 


Ceruti Aircraft 
building a new 
parts. The 
near new 


Corporation, 
consideration a sit 
Aviation Field 

Calif., manufactures 
fittings, has completed plans for its 
totaling about six acres of land. The 
including machinery, will cost about $250,000 


new 
the 
‘o., Los Angeles, 
and 

Louis, 


Porcupine Co., Conn., manufacturer ot 


a large plant on a 25-acre site 


Bridge port, 


erecting recently 


purchased. In addition to the manufacture of boilers, the 
company will engage in the fabrication of structural steel 

Rebold Knock-Down Steel Tank Co., Okmulgee, Okla., 
recently organized, has acquired several acres ol land ror 
the erection of a new plant to manufacture steel tanks and 
other plate equipment of rivetless and boltless type John 
H. Rebold is manager 

Industrial & Educational Publishing Co., St Anne de 
Belleville, Quebec, Canada, has awarded contract for thie 
erection oft paper mill, to include a machine room, 70 by 
250 feet, a four-story finishing department, 12 by 60 feet, 
and two other buildings 


Romer Motor Corporation, Boston, recently incorporated 


with a capital stock of $5,000,000, has purchased sixteen acres 


of land in Dancers, Mass., and will erect a new plant to 
cover four acres of ground \. J. Romer is president, and 
James L. Roope, Salem, treasurer and secretary 

The All-In-One Co., 504 March-Strong Building, Los 


Angeles, Calif., manufacturer of metal products, has recently 
acquired a ten-acre site on which it will erect a new plant, to 
comprise a one-story foundry, 200 by 200 feet; a pattern 
shop, 50 by 200 feet; three-story enameling works, 75 by 200 
feet: a one-story cleaning works for castings, 50 by 200 feet; 
a one-story assembling shop, 70 by 200 feet, as well as wart 

houses, a shipping department and offices 


Estimated cost, 
$350,000. 1. C. Peterson, Sacramento, Calif 


. is \ ice-president 


KAULL, QUPPLUES 





INCREASED CAPITAL 


Waldon Tool & Metal Manufacturing Co., 
has increased its capital stock by $15,000 

Brantford Oven & Ltd., Brantiord, 
increased its capital stock from $50,000 to $200,000 

The the D’Arcy Spring Co., Kalamazoo, 
Mich., has been increased from $75,000 to $1,000,000 

Jewell Belting Co., Hartford, Conn., has increased its 
capital stock by an issue of $2,000,000 preferred stock 

Electric & Machine Co., New 

announces an increase in stock 
$100,000 


Norwich, ¢ 


onn 


Rack Coa; Qnt., has 


stock o 


capital 


Lundin Haven, ( 


OnTN., 


capital irom $20,000) to 


The capital stock of the St. Joseph Iron Works, St 


Joseph, 


Mich., machinist and founder, has been increased from $60,000 
to $250,000 
The Jacobs Manufacturing Co., 


Hartford, Conn., manu 
facturer of drill chucks, has increased its capital stock fron 


$50,000 to $500,000 


Stanley Works, New Britain, Conn., has been authorized 
by the 


state to increase its capital stock without placing any 


limit to the amount 


\t a recent meeting of the By-Products Coke Corporation, 
it was voted to increase the capital stock of the 


companys 
from $10,000,000 to $15,000,000 


Lewis Electric Co., ‘Canton, Ohio, has increased its capital 
stock from $100,000 to $500,000, and plans extensions The 
company manufactures electric switches 

The B. J. Stamping Co., Toledo, Ohio, announces a1 


increase in its capital stock from $10,000 to $50,000, and will 
hereafter be known as the Bingham Stamping & Tool Co 


Ironton Stove 


& Manufacturing Co., lronton, Ohio, has 
increased its capital stock from $100,000° to $300,000, to 
provide for improvements and extensions contemplated i 
the near future 


The capital stock of the Springfheld Brass Co., Springtield, 
Mass., has increased its capital stock from S&0,000 to $100, 
(WO, and will hereafter be known as the Springfield Brass & 
Iron Foundry Co 


Phe capital 
street, Buffalo, 
arranged 1or 
for general 


the Modern 
manufacturer ot 
a pret rred 


stock of Heating Co., 649 Main 
automatic oil heaters, has 
$100,000, to provide 


stock issue of 


cXpansion 


The capital stock of the Morris & Somerset Electric Co., 
20 South street, Morristown, N. J., has issued new stock 
for $150,000, of which $50,000 will be used for extensions and 
unprovements to its plant 

Milwaukee Steel 
Milwaukee, Wis., 
provide for an increase 
Was 


Foundry Co., 127 South Water 
has amended its corporated 
in capitalization to $250,000 
finance extensions and 


street, 
articles to 
The new 


ISSUE made to 


provide more 

adequate working capital. Burton C. Wait is president 
Wisconsin Textile Manufacturing Co., Two Rivers, Wis., 
has increased its capital stock from $50,000 to $150,000, to 
finance new construction and equipment The company is 
building a new plant, 60 by 180 feet, with a separate powe1 
house and dry kiln, on a site, 240 by 600 feet, recently 
acquired from the C. Reiss Coal Co The company manu- 
factures textile mull) supplies, hardwood specialties and 
manual tools. Gustave C. Kirst is president and general 


mManavrer 


NEW INCORPORATIONS 


Lowe Engine Co., San Francisco, Calif., $35,000, to manu 
and deal in stationery and marine engines 
M. \. S. Ryland and Howard A. Mamlin 


Steam Automotive Corporation, Sunnyvale, Calif., $100,000, 
by F. D..Calkins, C. C. Spaulding and L. L. Lightbody 
Metal 
organized to the 
Co., Bellefontaine, 

Springtheld, Ohio 
Bellefontaine the 
automobiles |. C. Burns, 


fracture Incorpo 


tators: R Lowe, 


Products 
taken 


Kauffman 
been 
Metal Parts 
Products Co., 
combined in 
nuts 


Co., Bellefontaine, Ohio, has 
plants of the Kauffman 
and the Automatic Metal 
The two plants will be 
manufacture of patented 
Columbus, 1s manage 


over 


ror 
lor 


International Tank & Manufacturing Co., Charleston, W 
Va., $100,000... The company will operate two plants, one at 
Kansas City for the manufacture of steel tanks and othe: 


plate construction, and one at Chicago, to be devoted to the 
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Outwears the best bronze metal. 
Smoother than grease. 
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Arguto 
Oilless 
Bearing 


Co. 
1919, 


Show these 
savings to 
your customers 


Prior to the use of the ARGUTO 
Oilless Bearing we burned out a 
babbitt box and two bronze boxes 
within two weeks time.” (from a 
letter ) 


Say 6 days apiece for the metal 
bearings, though it wasn’t that long. 
That was ten years ago and 
the ARGUTO Bearings are still 
in use after running continuously 
without lubrication 

“attention 
repairs 
replacement 
shut-down 


“e 


Let us see what the savings on the cost of the 
tearings only total. 


The two bronze boxes cost, at that time, 





$2.06 each im plece..................................... $4.42 
The babbitt box cost ee 
Every two weeks... $5.42 


Every two weeks is $140.92 a year. 


Ten years is $1409.20, on ONE bearing, mind 
you, and that does not take into account the cost 
of oil, repairs, new shafting, or attention. 


Small wonder that the sales of ARGUTO Oilless 
Bearings have consistently increased year by 
year. 


Jobber prices and full information on request. 


Arguto Oilless Bearing Co. 


Pioneer Manufacturer of Oilless Bearings 
151 Berkley St., Wayne Junction, Philadelphia 
The Most Highly Advertised Bearing for 25 Years 
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production of steel oil derricks and 
Incorporators include Floyd W. Mohle 
and Harry Beren. 

The Cornell Utilities Co 
manufacture oil-burning equipment and 


Victor Radiator Co., West Collingswo 


Gibbons and Olaf Anderson. 

engage in the wholesale jobbers’ mill, 
Bishop, general manaver and treasurer. 
Palmer are in charge of the Banks Sup 


held, W. Va 


The Sales & Engineering Co., Chicage 


Chicago office of the Union Twist Drill 
formerly manager of the Chicago office 


the MeMullen Machinery Co., Grand Ri 





GENERAL NEWS 
Fhe New York address of the Alleg 
been changed to 115 Broad street. 


Victor Saw Works, Inc., formerly at 
ix now located at Springfield, Mass 


known as the Isaae Church Expansion 


arranged for a change in firm namie 
Bearing Co 


apolis, has changed its address to 19-2! 
Indianapolis 


Phe Chicago office of Edward R. 1 


South Ik fferson. street 


plant at East Chicago, Ind. 

Change of its name ‘to the Success 
turing Co., recently was made by the 
Heater Co., Des Moines, lowa 


& Oakwood streets, Toledo, Ohio. 

The Minneapolis Heat Regulator Co. 
has established a branch office at 32 
Philadelphia, in charge of Arnold Mich 

Independent I’neumatic Tool Co., 600 


Farmers Bank Building to 718 Besseme 


ing machinery, has removed its New \ 
50 Church street to 51 Chambers stre¢ 
Inanager 


International Tank & Manufacturing 


\Moo., and Chicago. 


Chicago, manufacturer of die molded 
bearings, has established a permanent 















. New York 


supply business. The officers are T. F. 
\. Palmer, vice-president and secretary; 


Isaac Church, East Norwalk, Conn., 


been moved from 549 West Washington 


) 


similar 


or, W. 


heati 


od, N. 


Wilhamson Supply Co., Williamson, W. Va., 


THING ‘ 


Messr 


ly Co., 


PULL QuPPuUEs 











4 


A 


12 


Incorporators: H. G. Davis, G. W. Epsom and EF. 


organized to manufacture automobile radiators 
metal products. Incorporators: William 1), Griffiths, Paul W 


$ 


ind 


G 


quipment. 


’. Walker 


City, $600,000, to 


apparatus. 
Slossom 
has been 
and other 


150,000, to 
electrical 


Bailey, president; 


eorge W 


s. Bailey and 


Huntington, 
and Mr. Bishop has been with the Superior Supply Co., Blue- 


, has been incorpo- 


Co . ( 
of the 


Drill Co., and C. E. Block was secretary anc 


ipids, 


heny 


Middletown, ja le i 


will 


Bolt 


to the 


) West 


ace WwW 


Heat 


elson. 


West 


vard, Chicago, has moved its Vittsburgh off 


U4 


rated by T. J. Davis, C. E. Block and C. B. Cole, to act as 
a tool distributing company. It will act as a direct factory 
representative for several Middle West states, having been 


appointed agent for the Fast-Feed Drill & Tool Corporation, 
Toledo, Ohio, manufacturer of taps, dics and screw plates, 
and Ibsen & Co., Milwaukee, Wis., manufacturer of gage- 
block sets. T. J. Davis was formerly associated with th« 


Cole was 
10n Twist 


1 treasurer of 


Paul 


he 
Co 


The Best Stove Co., Detroit, manufacturer of 
ranges, will hereafter be known as the Best Stove 
ing Co 

The S. kK. F. Ball Bearing Co., Hartford, 


Mich 


r¢ Coa:, has 
’ 
reaitel be 


stoves and 
& Stamp- 


Conn., has 


>» Skavef Ball 


s« 


Co p 
Boulevard, to 32 


The Edward Valve & Manulacturing Co. has 
eeneral offices from &2 \West Adams street, Chicago, to its 


Vonnegut Machinery Co., 43 South Meridian street, Indian- 


uth street 


Ine., has 
) 


° 


moved its 


r & Manufac- 
Donald 


1C¢ 


Bb. Howard 


The address of the Fastfeed Drill & Tool Corporation, 21 
Murray street, New York City, has been changed to Clinton 


Minneapolis, Minn., 
3) Bulletin Building, 


Jackson Boule- 


from 1208 


r Building. 


ork sa 


t 


les 
CG. 


Landis Tool Co., Waynesboro, Pa., manufacturer of grind- 


othce from 
Dunbar is 


Co., Uharléston, W 


L. C. Blancke, president Blancke Twist Dri 
Taunton, Mass., died suddenly at his home 
recently. He had been in ill health for mar 


recently spent most of his time in New York 


castin 
office 


Va., recently incorporated with a capital stock of $100,000, 


has announced that plants will be operated in Kansas City, 


1] & Tool Co 


in 


New York 


Wy months and 


al 


Stewart Manufacturing Corporation, 4500 Fullerton avenue, 


and bronze 
Cleveland, 


at 419 Bangor Building, 942 Prospect avenue, in charge of 
FE. P. Grismer. 

The Brown Hoisting Machinery Co., Cleveland, announces 
the opening of a Southern office, to be located at 530 Whit- 
ney-Central Building, New Orleans. C. H. White is manager 
of the new office, and will cover the states of Texas, Louisi- 
ana, Mississippi, Alabama, Georgia and Florida. 

Simple Gas Engine Works, Inc., Menasha, Wis., has 
changed its firm name to the Menasha Clutch Pulley & 
Machinery Co. It will continue to manufacture small gas 
engines, but devotes considerable attention to the production 
of transmission devices and appliances for tractors and 
engines 

The Air Reduction Sales Co., manufacturer of oxy-acety- 
lene welding and cutting machinery, has moved its executive 
offices from 120 Broadway and 160 Fifth avenue, to 342 Madi- 
son avenue, New York City. The New York district office 
is now located at the Airco factory, 191 Pacific avenue, Jersey 
City, N. J ae 

The E. Horton & Son Co., Windsor Locks, Conn., manu- 
facturer of chucks, has acquired the manufacturing rights 
and business of the “Ellison” drill chuck, including plant and 
equipment, from the American Machine Co., Hartford, Conn 
’roduction is now being made at the company’s plant 1 
Windsor Locks. 

The Wheel Truing Tool Co., Detroit, has moved _ its 
Western office from the Wells Building, Milwaukee, Wis., 
to its branch office in the Great Northern Building, 20 West 
Jackson Boulevard, Chicago. William J. Sanson is in charge 
The company imports industrial diamonds and manufactures 
diamond pointed tools. 

Chicago Belting Co., 127 North Green street, Chicago, has 
opened a New England office at 30 South street, Boston, 
Mass., in charge of Elmer J. McManus. The new branch 
carries a complete stock of the company’s brands of leather 
belting and leather specialties, and maintains a complete serv- 
ice department for installing belts. 

Announcement is made by Peter A, Frasse & Co., Inc., 
New York City, that the machine tool department of VPatter- 
son, Gottfried & Hunter, New York City, and the various 
machine tool agencies held by this company have been taken 
over entirely and are now combined with the machine tool 
department of Peter A. Frasse & Co., Inc 

The Worthington Pump & Machinery Corporation, 115 
Broadway, New York City, has acquired the holdings of the 
War Department at its plant at Hazelton, Pa., at a cost of 
$4,000,000. The acquisition gives the Worthington company 
complete control of the plant and operations for the manu- 
facture of pumping machinery and similar equipment will 
commence at an early date. 


Owing to the rapid expansion of the Chicago branch of the 
Walworth Manufacturing Co., the company moved _ its 
Western Division offices to its Kewanee works. This will 
allow the Chicago branch two additional floors formerly 
occupied by the Western division the poe Coonley aud his 
staff in charge of the financial department of the Western 
business will remain in Chicago with offices in the Peoples’ 
Gas Building. 

Durant Motors, Inc., 1764 Broadway, New York City, has 
acquired the plant of the Goodyear Tire & Rubber Co., 
Long Island City, on a site 238 by 406 feet. The structure 
will be equipped as an automobile assembling plant, and will 
be operated in the name of the Durant Motor: Co. of New 
York, a subsidiary of the parent organization. The operating 
concern is capitalized at $3,000,000, and the parent company 
at $5,000,000. Both are headed by W. C. Durant 

American Plumbing & Steam Supply Co., 1750-52 Pacific 
avenue, Tacoma, Wash., has purchased the business of the 
Walsh & Gardner Co., 1908-10 Pacific avenue, Tacoma. The 
four-story building occupied by the company was built in 
1910 by Mr. Walsh and will continue under his ownership, 
being leased to the American Plumbing & Steam Supply Co 
The officers of the compauy are Joseph L. Long, president; 
Martin A. Norman, vice-president, and John W. Horejs, 
secretary and treasurer. 


The Reeves variable speed transmission and the Reeves 
wood split pulleys are now handled in the New York terri- 
tory by the Standard Supply & Equipment Co., 71 Murray 
strect, New York City. The Reeves products were formerly 
represented by Patterson, Gottfried & Hunter, Inc. William 
L. Garcia, formerly head of the power transmission depart- 
ment of Patterson, Gottfried & Hunter, Inc., will continue in 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 





VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 

weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 





The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


ms  JOS.A. VOGEL COMPANY 


Wilmington, Delaware 











MOUNT VERNON 


THE THREE IN ONE BELT 
Efficient—Durable—Dependable 





TRADE 
MARK 
REG. 


U.S. 
PATENT 
OFFICE 


Mount Vernon is made on honor—sold on its merit—and is absolutely a first quality stitched Canvas Belt 


Made for the Trade only Mount Vernon Belting Co. Baltimore, Md. 
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his relationship with the Reeves products now with the 
Standard Supply & Equipment Co. 

The Link-Belt Co., Chicago and Philadelphia, has bought 
the plant of the Dodge Steel Co., at Tacony, Pa. The com- 
pany produces electric steel castings. The plant, which 
comprises about five acres, was built a vear ago. The steel 
company will be operated as a subsidiary under the name 
of the Dodge Steel Co., with Charles Piez, as president, and 
Staunton B. l’eck, vice-president of the Link-Belt Co., presi- 
dent and vice- president, respectively, of the new company 
Chester S. Roberts is secretary and treasurer. 

Victory Motor Co., Niles, California, manufacturer of Vic 
tory oil engines, flanged pipe fittings and valves, has reorgan- 
ized under the name of the Victory Manufacturing Co. Thx 
incorporators are Charles S. James, H. J. James, E. F. 
McPherson, Arthur E. Higgins and W. A. Wellington. The 
new company has also taken over the interest of the Victory 
Foundry Co., of Niles and the Victory Engineering & Sales 


Co., of San Francisco. It has also obtained the exclusive 
manufacturing rights for the FcH stop cock valves, patented 
by F. C. Heylman, a prominent refining engineer. The valve 


is used extensively in large oil refineries and steam plants. 
Sales othces will be located in the Monadnock Building, San 
| raNncisco, Calit 

Robert \lexander Bole, aged 62, vice-president, director 
and district sales manager of Manning, Maxwell & Moore, 


Inc., New York City, died April 2 in the Schenley Hotel, 
Pittsburgh, where he made his home. Mr. Bole was widely 
known in iron and steel circles, and was at one time associ 


ated with the Westinghouse Machine Co., the Niles-Bement- 
Pond Co., and later with the Manning, Maxwell & Moore 
Co., with which he was for 26 years At the time of his 





director of the Western National Bank of 


Pittsburgh, an active member of the Duquesne Club, Pitts- 
burgh Athletic Association, Pittsburgh Country Club, Penn- 
vivanii Society of New York and the Engineers’ Society 
of New Yorl Mr. Bole is survived by a sister, Mrs. T 
Charles Hare 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 


SALESMEN WANTED. 


WANTED—Salesmen who are now selling to large manu- 
facturing plants and cities, a wonderful labor and time saving 
tool No samples necessary Self Propelling Nozzle Co., 
Inc., 99 Water St., New York City 5-6-9 

WANTED—Reliable, active representatives to sell on 
commission an established line of drills and tools for us¢ 
in and about mines, wrecking bars, cold chisels, calking tools, 
etc. Can be sold in connection with other good non-conflict- 
ing lines. State experience, commission expected and terri- 
tory desired Address The Leetonia Tool Co., 
(hio 

WANTED—There are certain cities in which a well known 
inanufacturer of pressure and vacuum gauges has no active 
representation for the sale of its line in the city and sur- 
rounding community. An aggressive man—(handling plumb- 
ing, hardware, mill or mine supplies—who can show that he 
is situated to thoroughly and regularly solicit the trade) is 
desired. Commission. basis \ddress Box No. 676, Care 
MILL SUPPLIES, 537 S. Dearborn St.,. Chicago. 


Le« tonia, 


SHIPPING CLERK WANTED 


WANTED—A_ good live shipping clerk by plumbing 
supply house. Good future. Address No. 677, care MILI 
SUPPLIES, 537 S. Dearborn St., Chicago. 


TWIST DRILLS 


Will sell our stock below market. Good makes. Perfect 
ondition. Send specifications. Welborne & Co., Inc., 327 
I}roadway, New York City. 


WANTED—LEATHER BELT PRESS AND TRIMMER. 


We are in the market for a good second-hand leather belt 
press and belt trimmer. What have you? Address Houston 
Mill Supply Co., Inc., Houston, Texas. 


RMILL QuPPLUES 





DEPARTMENT MANAGER WANTED 


A large mill supply jobbing house is wanting services of 
a thoroughly experienced mill supply department manager, 
handling sales and purchases. Will pay good salary 
\ddress Department Manager, Care MILL SUPPLIES, 537 
S. Dearborn St., Chicago 


SYSTEMIZE YOUR STOCK ROOM 

If the stock in your store room is not labeled, indexed and 
numbered, how are you going to find the particular fitting, 
part or package you want at any instant’s notice? Hadco 
Bin Label Cards, Sheet Metal Card Holders and Celluloid 
Card covers for plumbing, mill and auto supplies. Send for 
samples and our free booklet: How to Systematize the Auto 
Stock Room; How to Systematize the Stock Room for 
Mill and Plumbing Supplies; Perpetual Invento-ies; Hadco 
Filing and Storine System for Insurance, Real Estate and 
Bank Records and Books; Hadco Fittng System for Blue 
prints, Drawings, Specifi ations, etc., for Architects, Builders, 
Plumbing and Heating Contractors. Haddon Bin Label Co., 


Haddon Heichts, N. 


SEWAGE DISPOSAL SYSTEM. 


Sewage disposal outside sewer district With or 
water works. Use Russell Systems 
Disposal Co., Burlington, Iowa. 


without 


\ddress Russell Sewage 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 








J.R.G. 
VALVES 


are 
responsible 
valves 


They give service 





and — satisfaction. 


Jenkins or cone discs. 
Valves have full area. 
Can be packed under pressure. 


Half round seats prevent 
sediment. 


lodgment of 


Pressures: 


150 Ib., 200 1b, 250 1b., 300 1b., 400 Ib. 


Globe—Angle—Cross—Checks 
Send us your inquiries. 


Standard Valve & Supply Co. 


Walsh Bldg. Akron, Ohio 

































‘In Union 


there is Strength”’ 














— 


ND this is especially true of the 
N Williams Double Dise Gate 
ai Valve. For instance, there’s the 
Union Ring feature. This makes a 
rigid union joint between bonnet and 
body and adds much to the strength 
of the whole construction. The joint 
cannot corrode or stick and is easy to disconnect 
should inspection or renewal of dises ever be- 
come necessary. Remember also, that 


WILLIAMS 
Gate Valves 


are designed on the double dise principle. The full 
unobstructed opening adapts the Williams to a wide 
variety of uses, while its self-adjusting double dise 
mechanism automatically compensates for any body 
strains which may affect angle of seat, consequently it 
can be relied upon to seat tight under any condition of 
service. 


Our Line is the recognized standard on 


Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Cylinder Cocks Priming Cocks 

































Write 


for 
Catalog 


The 
STERLING & SKINNER MFG. Co. 


DETROIT, MICH. 


Send us a stock order- small or large--and we'll do the 
rest toward making your valve trade more profitable. 


The D. T. Williams Valve Company 


Cincinnati, Ohio 





































ss 
A Pes 
£eeds 
iA 
Ye 
Perr 
a 
































THREE DEMANDS ON BELTING 


Does It Stin—Does It Stretch—Does It Wear! 


“Camel Hair” Belting meets every demand. 
o , 

















Because of greater friction of its animal hair surface, it slips 
less than other belting and affords greater production from 
machines. 

Because of the extreme elasticity of the animal hair yarn, the 
only stretch is a live stretch, giving life to the belt. “‘Camel 
Hair’’ Belting is 100° more elastic than leather and 50% more 
than any other fabric belting. 

“Camel Hair” Belting is a solid woven fabric without plies or 
laps. The edges are finished to withstand the abrasion of 
shifter forks. “Camel Hair’ Belts wear. 


For your protection a copper wire is built into all Daleway 


belts. 


Rossendale-ReddawayY 
BELTINGaANdD HOSE COMPANY. NEWARK.N.J. 


Established 1890. 
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SUPPLUES 








READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


*Member 


ACCESSORIES, AUTOMOBILE 


Detroit Brass & Malleable Works 
*Empire Tire & Rubber Corp 

*The Lunkenheimer Co 

General Asbestos & Rubber Co 
*The Wm. Powell Co 


APRONS, LEATHER 
Belting Co 
Rawhide Mfg. Cc 


*Chicago 


*Chicago 
ARBORS 


*Detroit Twist Drill Co 


ASBESTOS MATERIALS 
Asbestos & 


*Genera Rubber Co 


BABBITT METALS 
Sales & Engineering Co. 
Jones Foundry & Machine Co 
Patent Pulley Co 





*Dodge 
is 
*Medart 
BARRELS, STEEL SHIPPING 
Scaife & 
BARRELS, TUMBLING 
Foundry & Machine Co 
BEARINGS, BRONZE 
Manufacturing Co 

BEARINGS, ROLLER 
Reeves’ 


° The 
*Royersford Foundry 


Sons Co 


*Royerstord 


*Sherwood 


Reeves Pulley Co 


& Machine Co 
BEARINGS, SHAFT 
Machine Co 
Engineering Co 
utch Co 


*Bond Foundry & 
*Dodge Sales & 
*The Hill C 
*W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co 
*Royersford Foundry & Machine Cc 
*Valley Works 
BELT DRESSING 
*Alexander Brothers 
Cantol Wax (Cc Cliquik 
‘Durapul’ American Agramid Corp, 
***Beltex’’—Chicago Belting Co 
*Chicago Rawhide Mfg. Co 
***Ease-On’’—Mount Vernon Belting Co 
Gandy Belting Co., The 
*Chas. A. Schieren Co 
m Mfe. Co 


Iron 


and solid) 


Stephen 





BELT FASTENERS 
Steel 
BELT 


*Alexander 


Lacing Co. 
LACINGS, 
Brothers 


Mlexible 


LEATHER 


*Chicago Belting Co 
*Chicago Rawhide Mfg. Co 
*“Cocheco I. B. Williams & Sons 


BELT LACINGS, 
exible Steel Lacing Co 
BELT TIGHTENERS 
*Lodge Sales & 
The Hill C 
*W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co 
*George W. Pyott Co 
*Valley Iron Works 
“Tl B. Wood's Sons Co 
BEL! 
(‘on prattiys 
BELTING, BALATA 
Balata & Textile Belting Co 
BELTING, CANVAS STITCHED 
Carton Belting Co 
*K ire Tire & Rubber Corp 
“Gandy’ The Gandy Belting Cc 
*Hettrick Mfg The 
*Mount Vernon ; 


METALLIC 


KF 


Engineering Co 
uteh C.« 


WAX 
Cantol Wax 


*Victor 








*Victor Balata & Textile Belting Co 
FELTING, CONVEYOR 
*Empire Tire & Rubber Corp 


Gandy Belting Co 

*Hettrick Mfg. Co., The 

*Mount Vernon Belting Co 

New York Belting & Packing Co. 
Stanley Stanley Belting Cory 
Balata & Textile Belting ¢ 


7 


BELTING, COTTON, SOLID WOVEN 
irmatline,” Alfalfa’ Burre 
unley Stanley Belting Corp 


*Victor Balata & Textile 
. BELTING, LEATHER 











American Supply & Machinery 
For Location of Advertisements se¢ 


Belting Co. 


Manufacturers’ 





is. A. Schieren Co 

eld McCauley Belting Co 
terling’’—Chas. Bond & Co., Philadelp) 
3 ; s & Sons 


TING, LINK 


Son Co 






BE 
Hl. W. Caldwell & 
Howe, Chain 
*T he 





Company 
Mfg. Co 
eren Co 


*Chicago 


*New York 
*Chas A 
“ey, 3 Will 





BELTING, RUBBER 
Rubber Products Co., The 
*Empire Tire & Rubber Corp 
‘The B. F. Goodrich Rubber Co 
*New York Belting & Packing Co 

BELTING, THRESHER 
*Empire Tire & Rubber 
andy Belting Co. 
*Hettrick Mfg. Co., The 
*Mount Vernon Belting Co 


Buckeye 


Corp. 





*New York Belting & Packing Co 
*I. B. Williams & Son 
*Victor Balata & Textile Belting Co 


BELTING, TWISTED 


*Alexander Brothers 





*Chicago Rawhide Mfg. Co 
BELTING, WATERPROOF 
*Alexander Dreadnaught—Alexander Bros 


Charlotte Leather Belting Co 
*Chicago Belting Co 

*Chicago 
*Hettrick 
***Marine’ 
Geo, Rahina 





ieren Co 

ms & Sor 

*Victor Balata & Textile Belting Co 
BELTs, WELL DRILLING 

*Empire Tire & Rubber Corp 

*Victor Balata & Textile Belting Co 

*Hettrick Mfg. Co., The 


"Stanley Belting 





Corpor tio 
BENCH LEGS 

*Standard Pressed Steel Cc 

BITS, AUGER, AND EXPANSIVE 

T Peck Stow & Wilcox Co 


BLOCKS, CHAIN 


‘Pexto The 


*Yale & Towne Mfg ( 


BLOCKS, PILLOW 
undry & Machine Co 


’ulley & Shafting Co 
s & Engineering Co 
cv T) 
nes iry & M ne (Cc 
t ille Co 


sford F 
*Standard Presse 
*Valley Iron Works 
BLOWERS, FLUE 
Sherwood Manufacturing Co 


BOARD, FRICTION 





W. O. Davey on 
BOLLER, RANGE, GALVANIZED 
W. B. Scaife & Sons Co 
BOLT CU" 
E: ' 


1S) 


& Sor 





°° iN Porter ““Allen- 


BOLTS, CONNECTING ROD 


*Ferry Cap and §S Screw Co 
BOLTS, EYE 
at ms & Co 


BOLTS, KING 
‘al I Set Screw Co 

. BOLTS, NUTS AND SCREWS 
*The Natior Acme Company 





*Standard Pre a Steel Co 
BOLTS, SPRING 

Ferrv Car } Set Serew Co 
BRAC BIT 


Pexte 


x ’'—Tne I] Ss & Wilcox Co 
BRACKETS, ELECTRICAL CONSTRUCTION 
Illinois M eable Tron Co 
BRACKETS, WALL 

fa 


Bond Foundry & chine Co 





tent Pulley Co 
*Valley Iron Works 

BRAKE LINING 
*General Ashestos & Rubber Co 


Association. 
Alphabetical Index to Advertisers, 


BRASS GOODS, STEAM 
*American Injector Co. 
Crane Co 
Detroit Brass & Malleable 
*The Lunkenheimer Co, 
*McRae & Roberts Co 
*Sherwood Manufacturing Co 


Works. 





*The Wm. Powell Co. 
*Sterling & Skinner Mfg. Co 
*The D. T. Williams Valve Co 


BRONZE BUSHINGS AND BARS 


*Sherw oc Manufacturing Co 


BROOMS, FACTORY, WAREHOUSE AND 
RAILROAD 
*Indianapolis Brush & Broom Mfg. Co 
*The Joseph Lay Co 


*The Mfg. Co 
BRUSHES, BENCH, FLOOR, ETC, 


*Indianapolis Brush & 
‘The Joseph Lay C« 


Osborn = 


Broom Co. 





*The Osborn Mtg. Co 

BRUSHES, FLUE AND HEATER 
*The Osborn Mfg. Co 

BUCKETS, ELEVATOR 

W. H. Caldwell & Son Co. 
Howe Chain Company. 
*The Jeffrey Mfg. Co 
“WwW Jones Fdy. & Machine Co. 
“a "—-Mullins Body Corporation 





BUILDERS’ HARDWARE 
& Wilcox Co 
BUSHINGS, PULLEY 
Arguto QOjilless Bearing Co 
Christian Flier] Co., Ine 

CAR-MOVERS 
ar-Moving Co 

CASING, WELL 
National Tube Co 


CASTINGS, BRASS, BRONZE 
ALUMINUM . 


Manufacturing Company 


Peck, Stow 





*Appleton C 


AND 
*Sherwood 


CASTINGS, GRAY AND MALLEABLE 
Detroit Brass & Malleable Works, 
Illinois Malleable Iron Co. 
*The Jeffrey Mfg. Co 
*Sherwood Manufacturing Co 
CATALOGS, SUPPLY HOUSB 


*Wynkoop Hallenbeck 


CEMENT, LEATHER BELT 


*Alexander Bre 


Crawford Co 





Ctr igo Belting 
*Chicago Rawhide Mfg. Co 
*Cocheco—I 3% Wil & Sons 





CHAIN BELTS 





H. W. Caldwell & Son Co. 
Hlowe Chain Co an 
*The Jeffrey Mfg. Co 


*W A. Jones Foundry & Machine Co. 
CHAIN, COIL, CONVEYOR, DREDGE, LOAD- 
ING, LOGGING, ETC, 

Howe Chain Company 

*The Jeffrey Mfg. Co 

CHEMICALS AND CHEMICAT 
FOR MILES AND INDUSTRIAL PLANTS 
American Agramid Cory 

CHISELS, CARPENTERS’ 

The Peck, Stowe & Wilcox Co 
CHUCKS, DRILL 

st Drill Co 


SPECIALTIES 





‘Pexto” 


*Detroit Tw 


‘Skinner Chuck Company 
CHUCKS, LATHE 
Skinner Chuek Company 
*“Sweetland’’—The Hoggson & Pettis Mfg. Ce 


CLAMPS, BELT 
Wood's Sons Co 
CLAMPS, “C” 
Machinists’ and Toolmakers’ 


“T. B 


*Armstrong Bros. Tool Co 
*’*Vulcean’ J. H. Williams & Co 

CLIPPERS, BOLT 
*H. K. Porter. 


CLOCKS, WATCHMAN’S PORTABLE 





Har Brothers, Inc. 
CLOSETS, FROST PROOF 
Jos. A. Vogel Co 


CLUTCHES, FRICTION 
*Bond Found & Machine Co 
H. W. Caldwell & Sons Co 
Chicago Pulley & Shafting Co 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
*The Hill Clutch Co 
*Lemley”"—W. A. Jones Fdy. & 





Mach. Co. 





When writing to Advertisers please 


mention 


Mitt Suppiirs 














(LLL QUPPLIES 


*Medart Patent Pulley Co. COUNTERSHAFTS, SMALL CUTTERS, PIPE 
eT) > a) ae 7 > ‘ Ps y 
Me ig 1 Hage nag bite Birkle Machine Works. *The Borden Company 
tis Snevaeneweed Pathe On COUPLINGS, MOTOR *The Curtis & Curtis Co 
*Valley Iron Works. ; ; Birkle Machine Works. Toledo Pipe Threading Machine Co. 
*T. B. Wood's Sons Co. COUPLINGS, SHAFT CUTTERS, STORAGE BATTERY 
: eee. ®*Chicag >ulle Shaftine C *H. K. Porter. 
COCKS, AIR one ee See Oe. , 
*American Injector Co ow. Ge Sales & Mngineering Co. CUTTERS, TOOL HOLDER 
cae “= jee . a: — ge wenery & Machine Co. ey. H. Williams & Co. 
( ane >. ‘ il ch oO, 
roit Brass & Malleable Works. *Medart Patent Pulley Co. CUTTING DIES FOR LEATHER, PAPER AND 
Lunkenheimer Co. *Koyersford Foundry & Machine Co. CLOTH 
cRae & Roberts Co. Smith & Serrell The — > Da i 
. cs es P Bs oe *spiro—Bond Foundry & Machine Co. ~eh Hoggson = rors mig. S oe : 
Vm. Powell Co. _ = standard Brancadptael OG. CUPTING AND GRINDING OIL 
wide ng hey peinnes seit =< *T. B. Woods’ Sons Co. “Tuloyl’ American Agramid Corp 
f. Witams Valve Ca. COUPLINGS, SHAFT, FLEXIBLE CUTTING AND WELDING OUTFITS 
COCKS, BALL *W. A. Jones Foundry & Machine Co. So oath a ae peu cet . 
*Detroit Lubricator Co. Smith & Serrell. CYLINDERS, WATER, AIR OR GAS 
*McRae & Roberts Co. COUPLINGS, SHAFT, FRICTION CUT-OFF — National Tube Co. 
*The Sterling Skinner Mfg. Co. The Carlyle-Johnson Machine Co Wm. B. Scaife & Sons Co. 
COCKS, CORPORATION *The Hill Clutch Co. . CYLINDERS, WATER, BRASS AND BRASS 
Crane Co. *W. A. Jones Foundry & Machine Co. LINED 
*The Lunkenheimer Co. *Medart Patent Pulley Co. F. E. Meyers & Bro. 
*The Wm. Powell Co. *Valley Iron Works. DIES, BOLT THREADING 
COCKS, GAUGE CRABS, HOISTING *The National Acme Company. 


*American Injector Co. *The Yale & Towne Mfg. Co. DIES, PIPE THREADING 
Crane Co. CRANES *The Borden Company 
*Jenkins Bros. . , . 7 
fs . " Armington Engineering Co. The Oster Mtg. Co. 
sane Lunkenheimer Co. . : rere — *Toledo Pipe Threading Machine Co 
“Ohio’—The Ohio Brass Co. CRANKSHAFTS sear teceaicive resis 
*The Wm. Powell Co. *J. H. Williams & Co. “up tat? DISINFECTANTS ‘ 
*Sherwood Manufacturing Company. CUP LEATHERS Phenyle American Agramid Corp 
*The D. T. Williams Valve Co. " — — DOGS, LATHE 
COCKS, STEAM AND SERVICE Gateses tunes ta *Armstrong Bros. Tool Co. 
Crane Co. o seahibe Week *Chicago Rawhide Mfg. Co. e“Vulcan”—J. H. ee te vie 
Detroit Brass Malleable orks, KTEG 5 . DRILLING POSTS 
*The Lunkenheimer Co. ° ' ct re, On AND GREASE *Armstrong Bros. Tool Co. 
*McRae & Roberts Co. American Injector Co. _ *] Gieloa ‘Tool ar anien 
*The Wm. Powell Co. Bowen I roducts Corporation. a viet sighs a : : ” 
*The D. T. Williams Valve Co. 2 rane Co. a DRILLS, BIT STOCK, FOR WOOD OR METAI 
COLLARS, SHAFT ae Gace eh *Detroit Twist Drill Co. 
*Bond Foundry & Machine Co. *The Wm. Powell Co. DRILLS, BREAST 
Chicago Pulley & Shafting Co. *Sherwood Manufacturing Company. *“‘Pexto’’—The Peck, Stow & Wilcox Co. 
*Dodge Sales & Engineering Co. *D. T. Williams Valve Co. DRILLS, ELECTRIC 
*The Hill Clutch Co, eas = JLS, EL 
* Jeffrey “Mfe. Co., The CUPS, PRIMING *U. S. Electrical Tool Co. 
*wW. A. Jones Foundry & Machine Co. Bowen Products Corp. DRILLS, POST 
*Medart Patent Pulley Co. *The Lunkenheimer Co. °The Crescent Machine Co 
*Royersford Foundry & Machine Co. CUTTERS, BOLT, RIVET AND WIRE ; eae . 
*Standard Pressed Steel Co. “HK Porter DRILLS, RATCHET 
*Valley Iron Works. . ’ or bs : *The Armstrong Bros. Tool Co. 
*J. H. Williams & Co. CUTTERS, MILLING *Lovejoy Tool Works 
*T. B. Woods’ Sons Co. *Detroit Twist Drill Co. “‘Pexto’’—The Peck, Stow & Wilcox Co. 











MILLED FROM 
THE BAR- 


ANDARD 
USS« SAE: 
CAP SCREWS 
USS SET SCREWS 
SAE NUTS 


SPECIAL PARTS 


TO YOUR SPECIFICATIONS ~ 





THE NATIONAL ACME COMPANY 


CLEVELAND, OHIO 
New York Boston Chicago Detroit Buffalo 
Warehouses: New York, Chicago 
Factories: Cleveland, 0.; Montreal, P. Q. 
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MULL QUPPLIES 




















We the 
necessary valves, fit- 


make all 








tings and piping to 
take care of high 










pressure superheated 
steam and high or 
low pressure satu- 








rated steam. 
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: CRANE 


We can supply fab- 
ricated pipe work 
for any pressure or 
temperature which 
can be generated 
by any practical 
steam producing 
units. 


POWER PLANT EQUIPMENT 
is designed with the object of producing an 


a minimum cost of up-keep. 


SALES OFFICES, WAREHOUSES AND SHOWROOMS: 


BOSTON ATLANTIC CITY CINCINNATI 
SPRINGFIELD NEWARK MEMPHIS INDIANAPOLIS 
HARTFORD CAMDEN LITTLE ROCK FOUNDED BY R. T. CRANE, 1868 DETROIT 
BRIDGEPORT BALT IMORE CHICAGO 
ROCHESTER WASHINGTON MUSKOGEE : CRAN E. CO ROCKFORD 
NEW YORK SYRACUSE TULSA » OSHKOSH 
HARLEM BUFFALO OKLAHOMA CITY GRAND RAPIDS 
: BROOKLYN SAVANNAH WICHITA 836 S. MICHIGAN AVE. DAVENPORT 
ALBANY ATLANTA sT. Louis DES MOINES 
PHILADELPHIA KNOXVILLE KANSAS CITY CHICAGO OMAHA 
READING BIRMINGHAM TERRE HAUTE SIOLX CITY 








efficient system having the longest possible 
life, the least liability of a break-down, and 


WORKS: CHICAGO AND BRIDGEPORT 


ST. PAUL SEATTLE 
MINNEAPOLIS TACOMA 
WINONA PORTLAND 
DULUTH POCATELLO 
FARGO SALT LAKE CITY 
WATERTOWN OGDEN 
ABERDEEN SACRAMENTO 
GREAT FALLS OAKLAND 
BILLINGS SAN FRANCISCO 
SPOKANE LOS ANGELES 


CRANE MONTREAL, TORONTO, VANCOUVER, WINNIPEG, LONDON, ENG 
LIMITED SYDNEY. N.S. W., QUEBEC, HALIFAX, OTTAWA. REGINA, CALGARY 





We are manufacturers of about 20,000 articles, including valves, pipe fittings and steam specialties, made of brass, iron, ferrosteel 
cast steel and forged steel, in all sizes, for all pressures and all purposes, and are distributors of pipe, heating and plumbing materials 
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19, 




















DRILLS, TWIST, CARBON AND HIGH SPEED 


*Detroit Twist Drill Co. 
*Whitman & Barnes Mfg. Co. 


DRILLS, WIRE GAGE 
*Detroit Twist Drill Co. 


DROP FORGINGS 








d 


H. 


FITTINGS, WIRE ROPE 
Williams & Co. 
FLOOR STANDS 
*Bond Foundry & Machine Co 
*Dodge Sales & Engineering Co 
*The ; 


eJ 


GEARS, KAWHIDE 
*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
GLUE HEATERS 


International Electric Con.spany 

















































































































he Hill Clutch Co, GOVERNORS, ENGINE 
*J. H. Williams & Co. ak: Fagg alt mei aaa “~ ‘Gunther’’—The Wright Machine Co 
r . ‘ sony y Medé € 25 - " 7 
i DRUMS, CAST IRON *T. B. Wood's Sons Co GOVERNORS—PUMP 
eivinns tenes wee a Machine Co. *Valley iron Works. ' *The Jeffrey Mfg. Cog 
, FLY WHEELS, CAST IRON GRATES, BOILER 
DRUMS, STEEL RIM *Dodge Sales & Engineering Co. ee ieee 
ome: " . age ‘The Hill Clutch Co Valley Iron Works. 
Medart Patent Pulley Co ’ . —— ‘ATEING: 
“ie ’ *The Jeffrey Mfg. ‘Co. GREASE, LUBRICATING 
, EJECTORS *W. A. Jones Foundry and Machine Co Adam Cook's Sons. 
*American Injector Co *Medart Patent Pulley Co *Royersford Foundry & Machine Co. 
*Sherwood Manufacturing Company *T. B. Wood's Sons Co GRINDERS, ELECTRIC 
ELIMINATORS, OIL FORGES, RIVET *U. S. Electrical Tool Co. 
*The D. T. Williams Valve Co *Lovejoy Tool Works GRINDERS, TOOLS, ROLLER BEARING 
ENGINE AND BOILER FITTINGS FRAMES, WALL *Chicago Pulley & Shafting Co. 
*American Injector Co. *Bond Foundry & Machine Co GUARDs, ELECTRIC LAMP 
Crane Co *Dodge Sales & t*ngineering Co *Flexible Steel Lacing Co. 
“G ther Gove "—Wrigh ac Cc *Med: ate > e » niaeeemin . . . 
“ne toe aa Vright Machine Co. sm yey Bloc flag y Co GUNS. OIL AND GREASE 
*McRae & Roberts Co ‘ ‘“ ewe Oo TO . *Royersford Foundry & Machine Co 
‘The Wm. Powell Co. FRICTION CLUTCHES HACK SAWS AND FRAMES 
ec 1 . (See “Clutches, Friction’’) 
Sherwood Manufacturing Co GAGE The L. S. Starrett Co. 
*D. T. Williams Valve Co i1AGES a 
1G : The L. S. Starrett Co HAMMERS, HAND : 
ENGINES, HOISTING ome > “Pexto’’—The Peck, Stow & Wilcox Co 
Somers, Fitler & Todd Co - : oF eo ER The Warren Tool & Forge Co 
° ulcan A ams & Co v4 , 
EXPANDERS, BOILER TUBE ais anager HANDLES, CRANK, BALANCE AND 
“| » fone GAGES, WATER MACHINE 
sa F ait” ikon *American Injector Co *J. H. Williams & Co 
FASTENE ’ tLT C e Co pi called 
os ASTENERS, BELT hore es ae tha ahi ‘uel ILANGERS, PIPE 
Flexible Stes Lacing Co Wetro rass & Mallieable o a - . = Theo eo Enginee ry C 
*Detroit Lubricator Co Ball Joint The Penn Engineering ° 
FEED Ww ATER SOFTENER AND PURIFIER *The Lunkenheimer Co HANGERS, SHAFT 
Dodge S ule s & sngineering Co *McRae & Roberts Co *Bond Foundry & Machine Co 
Wm. B. Scaife & Sons Co *The Ohio Brass Co *Chicago Puiley & Shafting Co. 
FILES *The Penn Engineering Co *Dodge Sales & Engineering Co. 
*Delta File Works *The Wm, Powell Co. *The Hill Clutch Co 
*Nicholson File Company *Sterling & Skinner Mfg. Co. *The Jeffrey Mfg. Co 
*Si ids Manufacturing Co GASKETS °W. A. —— rig vk > Machine Co 
nae aie *General Asbestos & Rubber Co. *Medart Patent Pulley Co. 
Wm. B. &e FIUT ERS, Ww ATER or rat ares ; . ieee . *Royersford Foundry &' Machine Co 
a = life & Sons Co *New York Belting & Packing Co *Standard Pressed Steel Co 
FITTINGS, GAS FIXTURE ‘ . *Valley Iron Works. 
Detroit Brass & Malleable Works " ‘ GEARS *T, B. Wood's Sons Co. 
: a H. W. Caldwell & Son Co pace os 
. FITTINGS, PIPE, MALLEABLE *Dodge Sales & Engineering Co ; —" > HAT HETS Tile . 
Crane Co *W. A. Jones Foundry & Machine Ce, ‘Pexto The Peck, Stow & Wilcox Co 
Detroit Brass & Malleable Works *Medart Patent Pulley Co. HEATERS, GLUE, ELECTRIC 
Illinois Malleable Iron Co *Pyott Geo \ Co International Mlectrie Company 
me) ti \ . a : =e — : PU 
eran lanufacturers OCEAN BRAND MANILA With Green Thread SABLE 
“ M ANILA ROPE = 
Write us today asking about our special proposition on Rope 
for supply houses. A 
ns bl > = a ’ ’ : Ik Ww . 
BE. T.RUGG & CO. dep. Mes. © NEWARK, OHIO =)! 
. YT 1 , 1 rye ’ ry ELIA BLE 
Manufacturers OCEAN BRAND MANILA With Green Thread Ae 





























movers. 








of lifting it. 


Overcomes 


thoroughly hardened. 
—withstands severest use—and lasts for many years. 
Your customers will choose the ATLAS. Send for prices and discounts. 


APPLETON CAR-MOVER COMPANY, Appleton, Wis. 


the deficiencies 
Exerts a powerful 


of all other car- 
double leverage 


thrust which pushes the wheel forward instead 


Made of Malleable Iron and Steel— 
Handle of selected hardwood 








ee 


TRADE 


SE- 











MARK 
M- 


Every Dealer Who Sells Twist Dri 
Sockets. Nearly all the railroads 
fully equipped with them, which pr 
shop or factory that uses drills. 


328 West Ohio St., 


Ue Dritt Sockets 


Ils should also sell ““Use-Em-Up”™ Drill 
and many large industrial shops are 
oves them to be money savers for any 


But the field has only been scratched. Drill users need only be shown to become 
buyers. And supply dealers can have this business almost without effort. Display 
*Use-Em-Up” Sockets with your drills. Send ““Use-Em-Up” folders with your imprint 
to your drill using customers. Drop us a line and we will tell you of our special 
jobber’s proposition. 


Lovejoy Tool Works—American Specialty Co. 


CHICAGO 











When writing 


to Advertisers ple 


ase mention Mitt SuppLieEs. 












































t 
q 
iA 
3 
i 
His] 1a 
i f i 
Si ‘ a 
7 Ally 
| aw 
al 

on . q 

i 





Reasons Why AMERICAN PULLEYS Sell 


Because they stay sold and call for repeat orders on account 
of their performance under actual working conditions. 


Unlike the power waste of the old sluiceway that could be 
seen, there are innumerable unseen wastes in every machine 
shop for which the average pulley is directly responsible. 


M ERI< A Belt slip, excessive friction on the bearings due to extra weight, 


STEEL SPLIT and air fanning, are a few faults that are negligible when 


PULLEYS “American” pulleys are used. 


This is why dealers like to handle them. Besides, they know 
the co-operation we put back of our dealers to help them sell. 


For particulars write 


THE AMERICAN PULLEY COMPANY 
Philadelphia, Pa. 


A wheel with a broad rim transmit- 
ting power from or imparting powerto 
machinery, or changing the direction 


of motion by means of a flat belt. 
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HOISTS, TROLLEY 
Armington Engineering Co 
HOISTS, CHAIN 
Armington E ngineering Co 
*Wright Mfg. Co. 
*The Yale & Towne Mfg. Co 
HOISTS, ELECTRIC 
*The Jeffrey Mfg. Co 


HOLDERS, TOOL 
"Armstrong Bros. 
“J. H.W 


Tool Co 
liams & Co 
HOOKS, BELT 
*Flexible Steel Lacing Co 
HOOKS, HOIST 
*"Vulcan J. H. Williams & Co 


HOSE, AUTOMOBILE AND GARAGE 
*Empire Tire & Rubber Corp 
*New York Belting & Packing Co 

HOSE, COTTON 
*Empire Tire & Rubber Corp 
-T} :; J Goodrich Rubber Co 
*New York Belting & Packing Co 
HOSE, FIRE 
°E mpire Tire & Rubber Cory 
BK. I (;oo0drich Rubber Co 
*New York Belting & Packing Co 
HOSE, RUBBER 


Buckeye Rubber Products Co., The. 
Fl re Tire & Rubber Corp 





KMLL QUPPLIES 


INSTRUMENTS OF PRECISION 
The L. S. Starrett Co. 
JACKS, 
sovejoy Tool Works 
LACE LEATHEK 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*New York Leather Belting Co. 
*Chas, A. Schieren Co. 
*l. B. Williams & Sons. 
LACING, BELT, 
*Flexible Steel Lacing Co. 
LAMP GUARDS FOR INCANDESCENT 
LAMPS 





LIFTING 


METALLIC 


*Flexible Steel Lacing Co. 
LEATHER BELTING 
(See “Belting, Leather.’’) 
LEATHER SPECIALTIES 
*Alexander Brothers. 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co 
LEATHERS, 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
LEGS, BENCH 
*Standard Pressed Steel Co. 
LUBRICANTS, BALL & ROLLER BEARING 
*Royersford Foundry & Machine Co. 
LUBRICATORS 
*American Injector Co. 
Bowen Products Co 
*Detroit Lubricator Co. 


HAND 


*The Jeffrey Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 


MACHINES, GRINDING AND POLISHING 


*Royersford Foundry & Machine Co. 
MACHINES, PIPE CUTTING & 
THREADING 
*The Borden Company. 
*The Curtis & Curtis Co. 
The Oster Mfg. Co. 
*Toledo Pipe Threading Machine Co 


MACHINES, PUNCHING AND SHEARING 


*Royersford Foundry & Machine Co. 
MACHINES, SHEET METAL WORKING 
Peck, Stow & Wilcox Co. 

MACHINERY, WOODWORKING 

*The Crescent Machine Co. 
Somers, Fitler & Todd Co. 

MALLETS AND HAMMERS, RAWHIDE 
*Chicago Rawhide Mfg. Co 

MATS AND MATTING. RUBBER 

Buckeye Rubber Products Co., The. 
*Empire Tire & Rubber Corp. 
*The B. F. Goodrich Rubber Co. 
*New York Belting & Packing Co 
MERCHANDISE CONVEYORS 
Myers & Bro. 

METAL, BEARING 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*Reeves Pulley Co. 

MILLBOARD 
Davey & Sons. 
MILE. LEATHERS, ALL 
Chas. Bond Co., Philadelphia. 


F. E. 


Ww. © 
KINDS 


*Chicago Relting Co. 
*The Chicago Rawhide Mfg. Co. 
*Chas. A. Schieren Co. 
MILT. ny gg IES 

Somers Fitler & Tod 

MILL SUPP a: cat TALOGS 
*Wynkoop Hallenbeck Crawford Co 

MOTORS, AUTOMOBILE 


*Reeves Pulley Co. 


“T} I I Goodrich Rubber Co °T} ae 
: 1e Lunkenheimer Co. 
*New York Belting & Packing Co *McRae & "otertn Co. 


HOSE, STEAM *The Wm. Powell Co 


*hm j rT b ( *Sherwood Manufacturing Conmipany 
then iy = oo —. ‘paige 7 *The D. T. Williams Vaive Co. 


*New Yoric Belting & Packing Co. MAC —" TOOLS 
HYDRAULIC LEATHER Fitler & Todd Co 


*Alexander Brothers MAC Rene CLUTCHES 
*Chicago Rawhide Mfg. Co. The Carlyle Johnson Machine Co. 


Somers, 





: ( MOVERS, CAR 
Chas. A. Schieren Co. MACHINERY, COAL HANDLING ‘Appleton Car-Mover Co, 

IDLERS, BELT CONVEYOR “Dodge Sales & Engineering Co. MULE STANDS 
*Jeffrey Mfg. Co., The sahe Jeffrey Mfg. Co. 


Ls , MI z *Bond Fo d : Machi Co. 
*The Yale & Towne Mfg. Co. st Savon i eco Co 


MACHINERY CONVEYING AND ELEVATING *\V. A. Jones Foundry & Machine Co 
H. H. Caldwell & Son Co. 


INJECTORS 
*American Inje« 





*Medart Patent Pulley Co 
*The Lunkenhei > *Dodge Sales Engineering Co. *Gco. W. Pyott Co 
*Sherwood Manufacturing Company *The Hi VM Clutch Co ‘T + Woods’ Sons Co 
*The Wm. Powell Co Howe Chain Company. 


*Valley Iron Works 














The Dies many 


To thread a pipe with a 
hand die stock, do you 
clamp the stock in a vise and 
then screw the pipe into it? 
Certainly not. Yet that is 
the principle on which the 
lathe bed type of threading 
machine works. It is un- 
natural. The pipe is heavy 
and the dies are light. The 
natural procedure is to hold 
the pipe still and rotate the 
dies around it. 

The Forbes alone embodies this 


feature. One result is that there 


° e h 4 is no strain on the cutting teeth 
thisisw at as there is when the teeth must 


Courteous, careful atten- 
tion to your every desire; 
prompt and accurate de- 
livery of the goods you 


order; a guarantee on 


these goods after they are 
in service, and an interest 
that follows them through- 
out the years— 








. h Number 258. Motor drag the pipe into the dies. An- 
we call service, and what Driven. other result is that the Forbes ma- 
. ° h d Range 1” to 6” chine is lighter and can be taken 
we give with our goods. R. H. to the job, thereby saving the ex- 
" pense of hauling pipe to the shop 
Designed in 1882. and then to the job. 

Charlotte Leather oe Be arg re In every dealer’s territory there 
‘ “ning NeeweGaw. tia are a soy — can —_ by 
cumbersome athe using Forbes machines. end us 
Belting Company “Ss ees pe — a list of these contractors, and any 
hand lic stock others who thread pipe. and let us 
Charlotte, N. .. More than 25,000 help YOU sell them Forbes ma- 

sold chines for their 1921 work. 


CURTIS & CURTIS CO. 


354 GARDEN STREET, BRIDGEPORT, CONN. 
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tra To Help You Sell 
ys * Skinner Drill Chucks 


The wide reputation of Skinner Drill Chucks 
makes them a profitable line for the dealer to carry. 


In order that your customers may know you 
handle this quality product, we will supply you this 
very attractive display, suitable for use as a window 
card or counter display. It is beautifully printed in 
orange, yellow and black, and is sure to produce a 
favorable impression on customers interested in 
Drill Chucks, because of the character and power 
of the illustration. Sent without charge to any 
dealer who is interested. 


Let us help you get your share of the 


Drill Chuck business. Skinner Drill Chucks 
have always enjoyed an extensive — sale. 


THE SKINNER CHUCK COMPANY 
DRILL CHUCKS ea 





aia 


S 





Established 1887 





New York Office: & hicago Office san Francisco Office: 


4 94 Reade Street 552 W. Wash. Islvd, Rialto Building 
wy ase O Maw London Office: 139 Queen Victorin St., FE. C. 4 
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PRR Se RE 


This Self-Fluxing Solder 
Makes Soldering Easy 


That’s why they all want it—great manufacturers who have thousands 
of soldering operations in their plants daily, garagemen, factory repair- 
men, tinsmiths, plumbers, linemen, householders—all give this self- 
fluxing solder immediate approval—all are converted to the use of— 


















The acid flux is contained an ever-sticking bond. 
in little pockets in the Kester So there’s the reason 
hollow wire of solder and = for the popularity of 
is released as the solder A ad: Cc the Kester Method—it 
melts. It does away with s Ci a ore speeds up work, saves 
the slow, mussy, fluxin time, money, solder and 
operation—enables you ro Wire Solder flux, and eaieun per- 
do away with wasteful fect soldering. 
pots of acid or paste. Speeds up soldering Most supply houses carry Kester Solder. 
—you merely go from job to job with a If you don’t, you should. See its economy 
coil of Kester Acid-Core Wire Solder and utility in your own shop—see what a 
in one hand and an iron in the wonderful seller it must be. Send the cou- 
other. Put the solder to the part, pon for free sample. Just tear it out and 
touch it with the iron and you have mail it. 








CHICAGO SOLDER CO., Ms 
1215 Wrightwood Ave., Chicago. 


1 Please send Tr Lunple of Keates 
Wit Solder 


Chicago Solder Co. 


4215 Wrightwood Ave., Chicago 


Direct Factory Representatives: 


Faucette-Houston Co., Chattanooga, Tenn. 
Louis, J Ziesel Co., 216 Market St., 
San Francis co, Cal. 
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NUTS AND SCREWS PACKING, ROD 
‘The National Aeme Cc *Einpire Tire & Rubber Corp 
OAKUM *General Asbestos & Rubber Co 
W. O. Davey & Sons *Montgomery Bros., Ine 
OLL WELL ACCESSORIES "New York Belting & Packing Co 
‘ 4G... 2 a Ms : 2 
*T) \\ Powell Co PACKING, RUBBER 
‘ . = Buckeye Rubber Products Co The 
' po OILERS, PUMi Empire Tire & Rubber Corp. 
Cannon fhe Cannon Oiler Co General Asbestos & Rubber Co 
OLLERS, LONG SPOUT, LINESHAF'’ The PB. |! Goodrich Rubber Co 
( nnor The Cannon Oj Co Hlollow Center Packing Co 
OLLING DEVICES Montgor cry Bros., Inc 
Arie in Injector (Ce New York Belting & Packing Co 
Bowen Products Corp PACKING, SHEET 
ne Co kK yjire Tire & Rubber Corp 
Sherwood Manufacturing C'¢ ! \ Gen t Asbestos & Rubber Co 
Tl I> Tr. Williams \V The RB. F. Goodrich Rubber C'o 
I Wh Powe Co ‘Hollow Center Packing Co 
OILS, SOLUBLE Jenkins Jenkins Bros 
Tule Americar Agra} % Montgomery Bros Ink 
PACKING, AMMONIA an ee ee =e 
Pl a ’ » erage 
yniiin Bina ae aeatiee Car PACKING, VALVE STEM 
*Hollow Center Packing C« Kimpire Tire & Rubber Corp 
Montgomer Bros Inc *Crenera Asbestos & Rubber Co 
New York Belting & P ne Co Hollow Center Packing Co 
cate Montgomery Bros., Ine 
; . I ee "New York Belting & Packing Co 
2 ‘ re & Rubber Cory ; , 
saa Tae 4 PEGS OR PINS, RAWHIDE 
os Ir Chicago Rawhide Mtg. Co 
( ‘ & Rubber €¢ PICKS 
PACKING, HYDRAULI¢ he Watrem Fool @ Pare 
x0 Rawhide Mfg. (« PIPE THREADING TOOLS 
e Tire & Rubber Cory The Borden Company 
1 Asbestos & Rubber Crane Co 
* ri I’. Good Ruble ari The Curtis & Curtis Ce 
*Hollow Center Packing C'« ‘Toledo Pipe Thre ne Mac 1 ee 
*Montgomery Bros., Inc PIPE. STEEI 
*New York Belting & Pach ze Cc NX; on Tube Ce 
PACKING, LEATHER Crane Co 
one x Bros, PIPE, WROUGHT IRON 
*c") selting Co rane C 
*Chi o Rawhide Mtg, C« Somers, Fithr & Todd Co 
- . oe PLATES, BASE 
« ASE 
PACKING, PISTON Bond Foundry & Machine Co 
er Brothers Dodge Sales & Engineering Co 
re & Rubber Cory *Valley Lron Works 
Asbestos & Ruble or Paes 7 : 
*Hollow Center Packing (« PLATES, FLOOR AND CEILING 
"Montgomery Bros., In a 1 : Co i 
He en Sbisiteering (a, 
PACKING, RING Pies 
*Empire Tire & Rubber Cory PLIERS — 
*(ienera Asbestos & Rubbe ‘ rl Peck, Stow & Wilcox Co 
*Holle " Co PLUG, BRASS AND FUSIBLE 
*Mont American Injector Co 
“Ne ne 6% The Wm. Powell Co. 








*Sherwood Manufacturing 
‘The Lb. T. Williams Valve 
POLES, TUBULAR STEEL 

National Tube Company 

POWER TRANSMISSION APPLIANCES 
*Bond Foundry & Machine 
«"} Pulley & Shafting Co 
‘Dodge Sales & Engineering Co. 
Edgemont Machine The 
The Carlyle Johnson Machine Co 


Company 
Co. 


Co 


Nengo 


Co:, 


‘The Hill Clutch Co, 
Jeffrey Mfg. Co 
Wy A. Jones Foundry & Machine Co 


Medart Patent Pulley Co 


The Moore & White Co. 
Pyott, Geo. W Co 
lKioyersford Foundry & Machine Co 
Stundard Pressed Steel Co 
Valley Iron Works 
Tv) BRB. Wood's Sons Co 
PRESSES, DRILL AND FOOT 
*Koyverstord Foundry & Machine Co 
PRESSES, PAPER BALING 
Somers, Fitler & Todd Co 


PRINTERS AND BINDERS 
*Wrenkoop Hallenbeck Crawford Co 
PROTECTORS, ELECTRIC LAMP 
Piexible Steel ing Co, 
PRUNING 
Pexto® Peck, Stow & 
PULLEY 
Arguto Oilless Bearing 
Flier! Col, Inc 
PULLEY COVERING 
Rawhide Mfg. Co. 
Serrell 
PULLEY 
& Serrell 
PULLEYS, CAST IRON 
3irkle Machine Works. 


Lit 
SHEARS 
Wilcox Co 
BUSHINGS 
Co, 
Christian 


*Chicago 
Smith & 
TREAD 


Smith 








*Bond Foundry & Machine Co 
*Dodge Sales & Engineering Co. 

*The Hill Clutch Co 

*Jeffrey Mfg. Co. 

*W. A. Jones Foundry & Machine Co. 


*Medart Patent Pulley Co. 
*George W. Pyott Co. 
*Royersford Foundry & Machine Co. 
*Valley Iron Works. 
*T. B. Wood's Sons Co. 

PULLEYS, CONE 
*Saginaw Mfg. Co. 


PULLEYS, CONVEYOR 
*Medart Patent Pulley Co. 














EDGEMONT 
FRICTION 
CLUTCH 












Co-operation for Extended 


Sleeve Plate 


“Edgemont” Dealers “Type C” 





Our engineering department is at your service at all times to 
advise on the proper clutch installation. Our dealers find this 
most helpful, as many unusual clutch problems are submitted to 
them for advice 





The successful operation of Edgemont clutches is assured 
when the proper size and type of clutch is selected. By advising 
our engineering department of conditions, the proper clutch is 





supplied, fully able to handle the drive. This technical service 
breeds good will and confidence between ‘‘ Edgemont” dealers 
and their customers 


Write for the Edgemont 
Dealer Proposstion. 


EDGEMONT MACHINE CO., INC. 
DAYTON, OHIO 














Wo hen consider the 


you 
facts that the 


Babbitt 


—Adjustable— } 


SPROCKET RIM | 
with CAain Guide ! 


can be easily strapped onto any 
valve In your plant in ten 
minutes (it fits any make of 
vaive) and that this standard- 
ization has reduced the cost to 
a minimum, then you realize the 
foolishness of using ladders. 














BABBITT STEAM 
SPECIALTY CO. 





New Bedford, Mass. 














When 


writing to 


Advertisers mention Mitt Supp ies. 
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PIPILUES 








‘“PERFECTION - MILLED ”’ 


Two-Piece, Hardwood 


PULLEY BUSHINGS 


Write for Prices. 


CHRISTIAN FLIERL CO., 
Buffalo, N. Y. 


Inc. 





HETTRICK 
Red 
Stitched 


CANVAS 
BELTING 


The Belt of Service 


The Hettrick Mfg. Co. 
TOLEDO, OHIO 


~ 



































“Wax 
Your 


Belts”’ 





WATER-PROOF 


Wax Belt Dressing 


1.—Produces maximum traction power. 

2.—Water-proofs and preserves belts. 

3.—Contains no rosin, alkali, soap, tar, or other injurious 
Substances. 


}+—Endorsed by belt manufacturers and large distributors 
Jobbers: Write for prices and samples 
CANTOL WAX COMPANY 

Blocmington Indiana 











Independent, 

Combination, 

Universal Geared 
Scroll, 

Universal Geared 
Screw, 

Box Body, 2-jaw, 

Round Body, 2- 
jaw, 

Face Plate Jaws, 


Drill Press Vises. 


CWEETLANA, 
» CHUCKS — ‘D. 


af 











THE 
HOGWGSON & PETTIS 
MFG. CO. 


New Haven, 
Conn. 





















|} EL EVAT 
BUCKE 





OR 
TS 


Enjoying dominance in their field for 
neurly half a century, Salem Buckets 
Agsure : re known universally for their util 
lean ry nd dependable ser 2 
high s ( 1 ) - 
nd bottor Price-list on request 
rounde Mace t 
No band Mullins Body Corporation 
* ges eds Stamping Dept. “A” 
102 Mill Street 


Salem, Ohio 




















CANNON PUMP OILERS 


anywhere 


—_— 7 wast a a drop, i s en- 
\ ie THE tit y ntro led ;~ oper 
\ CANNON fica Sil edivines 
ce ISS speed with convenience 

” and economy sed i 
OILER \ctorles, machine 


3 ry \ 
— O-A n s fs ories mac 
er shops on locomotives, 
haan" | iutomobiles tractors — 
||! ly | wherever machinery needs 
Set lubrication 
{| — Cannon Long Spout Pump 
TT ‘y Oiler made with spouts 
mi from 20 inches to 15 feet, 
f 
yy 


are for oiling overhead 
hangers, et 
supply 


s now sell 


FORCES 


10 ers 
Cannon Pump Oil 
THE OIL ove. If you de not, 


send for descriptions 
and pri 


Keithsburg, Ill. 





ANYWHERE \ 
The CANNON OILER CO. 











MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 











| 6AM Ano RELTA > 
A <a 


ay B: i 


. 
AEGISTEREO 


VAN 










TA 


PACKINGS 


S 
€ 





" A * ye 

<5 > ry Description 

“Ee RyoRAuLIC OO Every P 

Our Branded Products Distributed Through 
Agents 

Jobbers and Dealers Supplied Under Private 
Brands 

MONTGOMERY BROS., INC. 


MANUFACTURERS 


Philadelphia, U.S. A. 
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PULLEYS, FLANGE 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & ~eapeonaed Co, 
*Medart Patent Pulley C 
*The Ohio Valley Pulley ow orks, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PULLEYs, FRICTION CLUTCH 
*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co 
The Carlyle Johnson Machine Co 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*The Moore & White Co. 
*George W. Pyott Co. 
*Reeves Pulley Co. 
*T. B, Wood's Sons Co, 
Valley Iron Works. 
PULLEYS, GROOVED 
Birkle Machine Works. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co 
*Reeves Pulley Co. 
*The Ohio Valley Pulley 
*Saginaw Mfg. Co. 
*Medart Patent Pulley Co. 
PULLEYS, HEADED 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*Reeves Pulley Co. 
PULLEYS, IRON CENTER 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley ead Works, Inc. 
*Reeves Pulley Co. 
a Mfg. Co 
° B. Wood's Sons Co, 
PULLEYS, LOOSE 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co, 
*Reeves Pulley Co 
*The Ohie Valley Pulley Works, Inc. 
*George W. Pyott Co. 
*Saginaw Mfg. Co. 
*Valley Iron Works. 
PULLEYS, MOTOR 
Birkle Machine Works. 
*The Ohio Valley Pulley 
*Saginaw Mfg. Co. 
PULLEYS, STEEL 
*American Pulley Company 
*Dodge Sales & Engineering Co. 


Works, Inc. 


Works 


ULL 


PULLEYS, STEEL RIM 
*Medart Patent Pulley Co. 





PULLEYS, STEP AND TAPER CONE . W. 


*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*George W. Pyott Co. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PULLEYS, WOOD SPLIT 
*Dodge Sales & bugineering Co. 
*Medart Patent Pulley Co. 
*The Ohio Valley Pulley Works, Inc. 
*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
PUMPS, HAND AND POWER 
F. E. Myers & Bro. 
PUMPs, HYDRAULIC PRESSURE 
F. E. Myers & Bro 
PUMPS, JET 
*American Injector Co. 
*Sherwood Manufacturing Company 
PUMPs, MINE 
Myers & Bro. 
PUMPs, OIL 
*Detroit Lubricator Co. 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Company. 
PUMPs, TANK 
F. E. Myers & Bro. 
PUNCHES AND DIES 
*Royersford Foundry & Machine Co. 
PUNCHES, SCREW 
*Lovejoy Tool Works 
PUNCHES, SHEET METAL 
Peck, Stow & Wilcox Co 
RAILS, ELECTRIC MOTOR 
Machine Works. 
RASPS 


F. E. 


Birkle 


*Delta File Works. 

*Nicholson File Company. 
RATCHETS 

*Armstrong Bros. Tool Co. 
REAMERS 

*Detroit Twist Drill Co 

*Whitman & Barnes Mfg. Co. 

REGULATORS, PRESSURE 

*The Ohio Brass Co. 

ROD ENDS 


*J. H. Williams & Co. 
RODs, CONNECTING 
*J. H. Williams & Co, 





ROPE DRIVES 
Sales & Engineering Co. 
Caldwell & Son Co. 
The Hill Clutch Co. 
*Medart Patent Puiley Co. 
*T. B. Woods’ Sons Co. 
ROPE, MANILA AND SISAL 
E. T. Rugg & Company 
RUBBER GOODs, MECHANICAL 
Buckeye Rubber Products Co., The. 
Empire Tire & Rubber Corp. 
*General Asbestos & Kubhber (Co, 
*The B. F. Goodrich Rubber Co 
*Jenkins Bros. 
*New York Belting & Packing Co 
SAFETY DEVICES 
*The Crescent Machine Co. 
*Dodge Sales & Engineering Co. 
SAWS, BAND 
*The Crescent Machine Co. 
*Simonds Manufacturing Co. 
SAWS, CIRCULAR 
*Simonds Manufacturing Co, 
SAWSs, HACK 
The L. S. Starrett Co. 
*Simonds Manufacturing Co. 
SAWS, SWING, CUT-OFF 
*The Crescent Machine Co. 
SCREW DRIVERS 
The Peck, Stow & Wilcox Co, 
SCREW MACHINES, AUTOMATIC 
*The National Acme Company. 
SCREW MACHINE PRODUCTS 
*The National Acme Company. 
*Standard Pressed Steel Co. 
SCREWS, CAP AND SET 
Cap and Set Screw Co. 
SCREWS, SAFETY SET 
*Ferry Cap and Set Screw Co. 
*The National Acme Company. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co, 
SEPARATORS, OIL AND STEAM 
*The D. T. Williams Valve Co, 
SHAFT COUPLINGS, FLEXIBLE AND RIGID 
Smith & Serrell. 


——— 


*Ferry 


SHAFTING 


*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 

The Carlyle Johnson Machine Co. 
*Medart Patent Pulley Co. 





Howe Double-locked Combination 


Malleable Iron and Steel 
Chain 


A deveiopment of the old type 
chains, 
years have been constructed with 
the rivets flattened at one end only 
to lock them to the side links. 


combination 





Howe Chain Co., Muskegon, Michigan 





Our improved design embodies the 
DOUBLE-LOCKED pin — machined flat 
at both ends, driven tight into machined 
holes in the side links—actually integral 
with the side links. 
loose and wear in the side links. All 
wear distributed over a large area be- 
tween pin and barrel of center link— 
elongation is minimized. 


Pins cannot work 


Write for Catalog 100 














which for 





Howe Chains-Buckets || _~: 





Most Plumbers and Fitters Know Them as the 


““Dependable’’ 








DETROIT BRASS & MALLEABLE WORKS 
Formerly Detroit Valve & Fittings and Detroit Brass Works 
Holden and Greenwood Ave., Detroit, Mich. 


Office (Metropolitan District Only) 66 Cliff St, 
ROMEYN SMITH, Eastern Sales Mameger 


Brass Goods 
and 
Malleable 
Fittings 


Not only through constant ad- 
vertising in trade papers but by 
29 years of actual experience 
with them. They are recognized 
by these trade marks. 





Malleable 
Fittings 





Sold Through Jobbers 



























a 
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Ni Md QuUPPLUES 
Gi ( A 
— FORCE PUMP 
‘ For pumping Kerosene, Gasoline, Lubricat- 
ing Oils and Similar Liquids direct into 
the Measure from Original Steel or Wooden 
Barrel or Drum. 
Inexpensive equipment but A MARK 
just as_ satisfactory as : 
high priced cab‘nets sie Known and Respected Around — the 
cial betnien yee ‘atieee World Since 1868 for Fair Dealing, A 
: 4 . . ) dae ea ESE 
expensive paraphernalia. Ouality sen and an Unexcelled 
if Does away with the neces- ervice 
; sity of transferring the 
liquid from original con- 
J tainer to tanks or other ~ 
receptacles. Simply insert 
pump in opening—side or : 
top-—of barrel or drum, M D ] 
screw in handy tapering r. ealer. 
connection and_ start to 
pump contents direct to 
measure without loss of Why Not Take Advantage of the 
time or waste of liquid. 

> ia) , ” ° 

Big ‘‘Cook’s Products’? Advertis- 
Every public or private garage, every 
manufacturing plant, every power bd 2 
station, every farm where power ma- ing Campaign? 
chinery is employed, every oil and 
rasoline depot is a prospect—a rather 
inviting field for live dealers to reap 
a harvest in with another proven and 
successful Myers “Honor-Bilt" Pump. 
Write us today. Literature and prices 4 i a ee : hone  - 
i. tha Scan The Marine Engineer, the Industrial Engi- 
neer, the Civil Engineer has been taught for 
F. E. MYERS & BRO., Ashland, Ohio the past fifty years to think of Albany—when 
Ashland Pump and Hay Tool Works he thinks of lubrication. 
To keep them thinking along these lines a 
KEEP broad gauged advertising campaign on Cook’s 
products is already under way. 

You are naturally aiming to increase your 
business—why not stock up on Cook’s prod- 
ucts—take advantage of this campaign—it 
costs you nothing. 

Albany Grease and Cook’s Lubricants are 
put up in cans—kegs—half barrels and barrels 
—and stamped with the trade-mark “Albany.” 
Irite for full particulars today. 

A Pintite Coupling sells on sight—and stays 
* sold. A Pintite means absolute coupling satis- 
faction. No fuss, no trouble, no tools but a 
hammer—two sets of smooth steel pins driven 
home in holes already prepared in the coupling 
: sleeve. Slip the ends of the shafts into the ’ 
Pintite bore. Hammer the pins fiush—their hard- Ad m { k 
ened cupped ends cut their own keyways. The a oo Ss 
angle between the two sets of pins adds a tre- S 
mendous wedging grip. A hammer and drift are ons 
all that are needed to take the couplings off 
just drive - e pe out. ss 
? illet Tealer pr position, 708-10 Washington St. 
SMITH « » SERRELL intel 
Established 1868 
43 Central Avenue Newark, N. J. 
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DULL QUPPLUIES 














AIR AND GAS RECEIVERS 
HYDRO-PNEUMATIC TANKS 
HOT WATER STORAGE TANKS 
GASOLINE STORAGE SYSTEMS 
EXPANSION TANKS 
STEEL SHIPPING BARRELS 





PITTSBURGH, PA. 
38 S.DEARBORN ST. CHICAGO 
26 CORTLANDT ST. NEW YORK 





GALVANIZED AND PAINTED 


STEEL TANKS 


RIVETED, WELDED OR BRAZED 
SEND FOR NEW CATALOGUE 








*Royersford Foundry & Machine Co, 
Somers, Fitler & T 
*Valley Iron Works 

SHAFTING, TUBULAR (MATERIAL FOR) 
National Tube Company 

SHEARS, SQUARING 

Peck, Stow & Wilcox Co 

SHEAVES, MANILA AND WIKE ROVE 
*The Hill itch Co 
°W. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co. 
*George W *yott Co 
°*T, B. Wood's Sons Co 


SLEEVES AND SOCKETS, DRILI 
ejo fool Wo 


odd Co 


1.0 \ < 
SNIPS AND SILEAKS 
“Pext« The Peck Stow & Wilcox ‘o 
SOCKETS, WIRE ROPE 
*jJ. H. Williams & 





SOLDER 


Chicago S le Company 
SOLDERING PASTE AND SALTS 
Chicago Solder Company 
SPROCKET RIMS, VALVE OPERATING 
Babbitt Steam Specialty Co. 


I : 
SPROCKETS 
H. W. Caldwell & Sons Co. 
*The Jeffrey Mfg. Co. 
*w. A. Jones Foundry & Machine Co 
*Medart Patent Pulley Co 
*George W. Pyott Co. 

SQUARES, STEEL 
The Peek, Stow & Wilcox Co 

STEAM SPECIALTIES 

*American Injector Co. 
Babbitt Steam Specialty Co 
Crane Co. 
*Detroit Lubricator Co 


Detroit Brass & Malleable Works. 


*The Lunkenheimer Co. 
*Sherwood Manufacturing Co. 
Standard Valve & Supply Co. 
*Sterling & Skinner Mtg. Co. 
Strong, Carlyle & Hammond Co. 
*The MeRae & Roberts Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
STEEL STAMPS AND MARKING DIES 
*The Hoggson & Pettis Mfg. Co. 
STOCKS AND DIES 
*The Borden Company. 
Crane Co. 
The Oster Mfg. Co 
*The Curtis & Curtis Co. 
*Toledo Pipe Threading Machine Co. 
STRAINERS 
*American Injector Co. 
STRAPS, LEATHER 
*Alexander Brothers. 
*“hicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
STUDS, MILLED 
*Ferry Cap and Set Screw Co. 
SWIVELS, HOOK 
*J. H. Williams & Co. 
TAGS, SHIPPING 
International Tag Company 
TANKS, FOR AIR, GAS AND LIQUIDS 
Wm. B. Scaife & Sons Co. 
TANKS, SEAMLESS STEEL 
National Tube Company. 
TAPE, RUBBER 
Buckeye Rubber Products Co., The, 
The L. S. Starrett Co. 
TAPS, COLLAPSING 
*The National Ae~* Co. 
THUMB NUTS AND SCREWS 
*J. H. Williams & Co 


TILING, RUBBER, INTERLOCKING 
*New York Belting & Packing Co. 
TIRES, AUTOMOBILE 
*Empire Tire & Rubber Corp. 
TOOLS, BORING 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co 
TOOLS, CARPENTERS’, MACHINISTS’ AND 
WHEELWRIGHTS’ 
*Nicholson File Company. 
The Peck, Stow & Wilcox Co, 
The L. S. Starrett Co. 
The Warren Tool & Forge Co 
TOOLS, ELECTRICAL 
Electrical Tool Co. 
TOOLS, LATHE AND PLANER 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 
TOOLS, PLUMBERS’ AND STEAMFITTERS’ 
*The Borden Company. 
Crane Co 
*The Curtis & Curtis Co. 
The Oster Mfg. Co 
The Peck, Stow & Wilcox Co. 
*Toledo Pipe Threading Machine Co. 
*J. H. Williams & Co. 
TRACK SYSTEMS, SWITCHES, FROGS, ETC, 
Armington Engineering Co. 
TRADE CATALOG PUBLISHERS 
*Wynkoop Hallenbeck Cray ! 3 
TRANSMISSION, VARIABLE SPEED 
*The Moore & White Co. 
*Reeves Pulley Co. 
TRAPS, STEAM 
Strong, Carlisle & Hammond Co. 
*D. T. Williams Valve Co. 
TROLLEYS, OVERHEAD 
Armington Engineering Co. 
W } 


*Lovejoy Tool orks 


*y. 8 


vi ( 
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mean 


Homestead 


Turn 


patterns, 





Ibs. to the square inch. 


HOMESTEAD VALVE MFG. COMPANY 


HOMESTEAD 


Satisfied Customers 


Profitable Business 





Quarter 


Valves 


are rendering efficient service in countless Mills and Factor- 
ies throughout this country on water, air and/steam lines; on 
operating machines, and in other places where the service 
issevere. QThe next time your customers are in need of a de- 
pendable valve ona troublesome line, be sure to recommend 


Homestead Quarter-Turn Valves 
Made in the Straight-Way, Three-Way, Four-Way and Angle 


of Brass, Semi-Steel, Monel Metal and special 
compositions, in all sizes up to 6" and in all pressures to 5,000 


tenance. 

















This cup is used extensively for the 
lubrication of machine tools as well as 
other machinery 
oiler is needed. 
any direction by the oil can spout. Self 
closing 
brass; eight sizes. 


Empress 
Greas@ «ne Oil Cups 


Provide a profitable and quick selling stock article 
for the mill and factory supply dealer. 
every lubricator requirement of factory and mill main- 
In constant demand as repair and replace- 
ment parts as well as for new equipment. 


They meet 


Empress No. 52 
Style D Oil Cup 


where a conspicuous 
Easily operated from 
and dust proof. Made 


from 





Catalog E shows many other Empress cups 
equally good for your stock 


Write for it. 


Bowen Products Corporation 


Rea. U.S. Pat. Off. 


Manufacturing and Sales Divisions 
Auburn Division, Auburn, N. Y. 
Winkley Division, Detroit, Mich. 
_Cleveland Division, Cleveland, Ohio 
Minneapolis Division, Minneapolis, Minn. 


BRANCH SALES OFFICES: 


New York, 220 Broadway Chicago, 1607 Otis Bldg. 
Boston, 903 Dexter Bldg. Cincinnati, 409 Lyric Bide. 


San Francisco, Monadnock Bldg. 








When writing to Advertisers please 


mention Mitt Suppttes. 
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San Francisco 


The Pacific seaport of the United States, pre-eminent be- 
cause of its harbor, one of the world’s best. From its 
“Golden Gate,” over $100,000,000 worth of exports flow 
annually to the orient, to South America and, in increasing 
volume, to Atlantic ports of America and Europe. In 
industry, nearly two thousand factories add their production 
to the wealth of this great city’s service of the United 


States and the world. 


NICHOLSON FILES 


have been long distributed, more and more each year, to 
the shops and factories of San Francisco, the mines, lum- 
ber camps and farms of California. 100% UNIFORMITY 


—wins them new uses and users daily. 


NICHOLSON FILE Co. 


MM UE WAIL a OLA LAVIN] | 


























TUBING, LAP-WELDED AND SEAMLESS 
STEEL 


Tube Co 


TUBING, RUBBER 
*New York Belting & Packing Co 
UNIONS, BRASS AND IRON COMBINED 
Crane Co 
Illinois Malleable Iron Co. 
VALVE LEATHERS 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
VALVE OPERATING 
Babbitt Steam Specialty Co. 
VALVES, AIR 


Oetroit Brass & Malleable Worke. 
*Homestead Vaive Mfg. Co. 

*The Lunkenheimer Co. 

The Penn Engineering Co. 
*Sterling & Skinner Mfg. Co. 


VALVES, BALANCED, FLOAT 
*Mason Regulator Co. 
VALVES, BLOW OFF 


National 


WHEEIS 


Crane Co. 

*Homestead Valve Mfg. 
*Jenkins Bros. 

*The Lunkenheimer Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 


VALVES, CHECK 


Co. 


Crane Co. 
*Jenkins Bros. 

Detroit Brass & Malleable Works. 
*The Ohio Brass Co. 

*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
VALVES, HIGH PRESSURE 

Standard Valve & Supply Co 

Crane Co 
*Homestead Valve 
*Jenkins Bros. 
*The Ohio Brass Co, 

*The Wm. Powell Co 
*The D. T. Williams Valve Co 

VALVES, GATE, GLOBE AND 

Crane Co. 

Detroit Brass & Malleable 
*Homestead Valve Mfg. Co. 
*Jenkins Bros. 

*The Lunkenheimer Co 
*The Ohio Brass Co 
*The Wm. Powell Co. 

*The D. T. Williams Valve Co 


Mfg. Co. 


ANGLE 


Works. 


Crane 


*Homestead Valve 





VALVES, 





HYDRAULIC 
Co. 


Mfg. Co. 


*Jenkins Bros 


*The 
*The L 


*The Ohio 
Wm. 
VALVES, 


*The 


Crane 
*Detroi 


*The Lunkenheimer 
Wm 


VALVES, 


*The 


Crane 
*Mason 
*The 

Stand: 


Crane 
*Empir 
*The B 


*Jenkir 


New York 


Detroi 
*Detroi 
*Jenkir 
*The I 
*The 
*The 
*The I 


Wm 
Standard 


Powell Co 
Valve & Supply Co. 
Williams Vaive Cv. 

VALVES, LOCK SHIELD 
Brass Co 

Powell Co. 

POP SAFETY 


, T 


AND RELIEF 

Co. 

t Lubricator Co. 

Co. 

Powell Co. 

PRESSURE REGULATING 
REDUCING 


AND 


Co. 
Regulator 


Co 


Ohio Brass Co. 


ard Valve & Supply Co. 
VALVES, PUMP OR RUBBER 
Co. 
e Tire & Rubber Corp. 

F. Goodrich Rubber Co 
is Bros. 
Belting & Packing Co 
VALVES, RADIATOR 
t Brass & Malleable Works. 
t Lubricator Co. 
is Bros. 
szunkenheimer Co. 


Ohio Brass Co. 
Wm 


Powell Co. 
Williams Valve Co. 
VALVES, THROTTLE 


% ee 


*Detroit Lubricator Co. 
*Jenkins Bros. 


*The I 
*The I 


‘The ( 
Prenti 


Crane 
*The ¢ 


sunkenheimer Co. 
» T. Willlams Valve Co. 
VISES, BENCH 
Parker Co 
ss Vise Company 
VISEs, 


‘has 


PIPE 
Co 


‘has. Parker Co 


*Curtis & Curtis Co. 


Prenti 
*Toledc 
eJ.. Ei. 


*Alexander 
*Chicago 
*Chicago 


ss Vise Company 

» Pipe Threading Machine Co. 
Williams & Co 
WASHERS, 
Brothers 
Belting Co. 
Rawhide Mfg. Co. 


LEATHER 


WASHERS, 
New York Belting & Packing Co. 
WASTE, COTTON AND WOOL 
Milton Hagy Waste Works. 
Mfg. Co. 
WATCHMEN’S CLOCKS 
Hardiuge Brothers, Inc. 
WATER CLOSETS, 
Jos. A. Vogel Co 
WAX COMPOUNDS 
Cantol Wax Company 
WELDING AND CUTTING OUTFITS 


Oxweld 


RUBBER 


*The J. 


Royal 


FROST PROOF 


Acetylene Company. 
WHEELS, GRINDING 
Belting & Packing Co. 
WINCHES 
Yale & Towne Mfg. Co. 
WIPING CLOTHS, MACHINERY 
*The J. Milton Hagy Waste Works 
WIRE SOLDER 
Co. 
WRENCH SETS 
*Armstrong Bros. Tool Co. 
*J. H. Williams & Co. 
WRENCHES, 

Peck, Stow & Wilcox Co. 

Williams & Co 

WRENCHES, AGRICULTURAL 
Peck, Stow & Wilcox Co. 
*J. H. Williams & Co. 

WRENCHES, DROP FORGED, OPEN END 
*Armstrong Bros. Tool 
*J. H. Williams & Co. 
WRENCHES, ENGINEERS’ & MACHINISTS 
*“Pexto’’—The Peck, & Wilcox 
*J. H. Williams & Co. 
WRENCHES, PIPE 
Williams & Co. (chain). 
Peck, Stow & Wilcox Co. 
WRENCHES, SOCKET 

*Armstrong Bros. Tool 
*J. H. Williams & 
YARN, 
Company 
YOKE 
& Co. 


*New York 


*The 


Chicago Solder 


ADJUSTABLE 
The 
°s. 


Co. 


Stow Co. 


°F. Hf. 
¥ 


he 


fest ('o 

LATH 
E. T. Rugg & 
ENDS 
H. Williams 
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PORTER’S BOLT CLIPPERS 


‘‘Easy’’, “New Easy”’, “‘Allen Randall’’ 


43 Styles—5 


i — > 


BENEFITS THE BUYER 


When 


Sizes 





30 YEARS EXPERIENCE 





30 YEARS ADVERTISING 


BENEFITS THE DEALER 











THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 











You Have Inquiries For 


Approved 


Watchman’s Clocks 


Wire or write 


Hardinge Bros., Inc. 
MANUFACTURERS 
4141 Ravenswood Ave. 
Chicago U.S. A. 





DURAPUL 


The BELT 
TREATMENT 


Will 


reduce 


prevent slip— 
excess tension. 
A belt protection 
against water, gases, 
salts and acids. 

A neutral, nonoxidiz- 
ing product; exposure to 
air will not change it. 

DURAPUL has a 
high dieletric constant. 

Contains no destruc- 
tive rosin, 


Guarantees Pulling Power and 


Durability on All Kinds of Belts 





A BELT TREATMENT THAT /S ONE 





A Fast Seller Wherever Belts are Used 


Put up in Handy Tubes, Cans or Barrels 


AMERICAN AGRAMID CORPORATION 
FLUSHING, N. Y. 





When writing to Advertisers please mention 


Mitt SupPLies 

















KMLL QUPPLIES 


U. S. ELECTRIC DRILLS AND GRINDERS 


Send for Oo. ~ 
complete — | 
catalogue 








THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Chicago, St. Louis, Cleyeland 








We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 











TheWhitman & Barnes oe 
TWIST DRILLS & REAMERS 


AKRON, OHIO, U.S.A. NEW YORK LONDON 





STANDARD IRON‘ 
MOTOR PULLEYS 
FROM 1, TO 12 
INCH DIAMETER 


Shipped Within 24 


7 OU can't afford to take — f r' Hours After Receipt 
; Q |: 
Y chances with any but of Order 





the “Wright” hoist. It ts 
the one hoist fully backed 


Phone Main 754 
and 755 


by its maker 
126-128 South 
Clinton Street 


———-WREZ BIRKLE MACHINE WORKS—Chicago 


LISBON. O, 
USA 


Have you our latest catalog? 
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Alexander Brothers 
American Agramid Corp 
American Injector Co 
American Pulley Company 
Appleton Car-Mover Co 
Arguto Oilless Bearing Co 
Armington Engineering Co 
Armstrong Bros. Tool Co 
Babbitt Steam Specialty Co 
Birkle Machine Works 
Bond Foundry & Machine Co 
Borden Company, The 


Bowen Products Corp 


Burrell Belting Company. 
Caldwell, H. W. & Sons Co 
Cannon Oiler Co., The 
Cantol Wax Company 


Carton Belting Company 


Chicago Belting Co 

Chicago Pulley & Shafting Co 
Chicago Rawhide Mfg. Co 
Chicago Solder Co 

Cook’s, Adam, Sons 

Crane Co. f 

Crescent Machine Co., The 
Curtis & Curtis Co., The 
Davey, W. O. & Sons 

Delta File Works 

Detroit Brass & Malleable Works 
Detroit Lubricator Co 

Detroit Twist Drill Company 
Dodge Sales & Engineering Co 
Edgemont Machine Co., Inc 





Ferry Cap and Set Screw Co., The 
Flexible Steel Lacing Co 

Flierl, Christian Co., Inc 

Gandy Belting Co., The 

General Asbestos & Rubber Co 


Hardinge Bros., Inc 

Hettrick Mfg. Co., The 

Hill Clutch Co., The 

Hoggson & Pettis Mfg. Co., The 
Hollow Center Packing Co 
Homestead Valve Mfg. Co 
Howe Chain Company 

Illinois Malleable Iron Co 


International Electric Company 
[International Tag Co 

Jeffrey Mfg. Co., The 

Jenkins Bros. 


Lay, Joseph, Company, The... 
Lovejoy Tool Works 
Lunkenheimer Company, The 





VAN J 
Alphabetical Index to Advertisers 


Buckeye Rubber Products Bathe: The 


Charlotte Leather Belting Company 


Empire Tire & Rubber Corporation 


Goodrich, B. F., Rubber Company, The 


Indianapolis Brush & Broom Mfg. Co 


Johnson, Carlyle, Machine Co., The 
Jones, W. A., Foundry & Machine Co 
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Mason Regulator Co....... Se ne eR een te ete 99 
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Mount Vernon Belting Co Cee eae tae 88 
Mullins Body Corporation meer a SS 
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New York Belting & Packing Co ; cee A Sree 
Nicholson File Company ere ; sine LOS 
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Cster Mfg. Co., The , = : 64 
Oxweld Acetylene Company pce bares 13 
Parker, Chas. Co., The 25 
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Penn Engineering Co ; = 62 
Porter, H. K... ; ; . 104 
Powell, Wm. Co., The... ; 58 
Prentiss Vise Company 54 
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Rahmann, Geo., & Co......... 46 
Reeves Pulley Co 8 
Rossendale-Reddaway Belting and Hose Co 90 
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Sherwood Manufacturing Company........ Sas 56 
Simonds Manufacturing Co : 24 
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United States Electrical Tool Co... 105 
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Vogel, Joseph A., Co . 88 
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Whitman & Barnes Mfg. Co....... wala hes .. 105 
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Yale & Towne Mfg. Co., The ; aes 8 





















































The Old Reliable 


UNTHER 


OVERNOR 
FOR STEAM ENGINES 
Quick Shipment 


Thousands are in use, giving continual 
satisfaction. 


In design they are mechanically correct. 
Every Gunther Governor 
in use has proven this. 

In quality of material they 
are unexcelled. Their long 
service record wherever installed 
shows their stamina. 










Compared with other governors 
Gunthers have fewer wearing 


y parts, a wider range of 
we speed and greater adjust- 
ment of the drive pulley. 


Gears are made noiseless 


by the Gunther method of cutting them from solid metal. 
Equipped with automatic stop if desired. If purchased without 
stop, it can be attached later. 
There’s a Gunther for every engine. Five styles of valve 
chamber. Sizes from 34” to 6”. 

DEALERS—We are increasing our list of agencies. 

Write for descriptive literature and prices. 

The Wright Machine Company 
Incorporated 


OWENSBORO, KENTUCKY 
Established 1880 











UR picks are 

typical of the 
high quality of all 
Quikwerk Tools. 
Best open hearth 
steel, hammer forg- 
ed, correctly temper- 
ed, black with pol- 
ished points. 


Write for new, complete catalog. 





The Warren Tool & Forge Co. 


258 Griswold St. Warren, Ohio 






































“Chicago Rawhide”’ 
Lace Leather and Cut Lacing 















? SELECTED” Cut Lacing 
sds aie Cater} < MECMANEAL Rnehide Leathe | 





sone th 


Made 
from the 
best green 
salted Packer 
Hides. Strictly 

a MECHANICAL 
RAWHIDE Leath- 
er for Belt Lacing purposes. 


By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 
cal rawhide or surface tanned leather. 


OUR PRODUCTS 


include ‘“‘Krome” and Indian Tanned Lace Leather and Cut 
Lacing—Rawhide and “Krome” Fiat Beltings, also Roun 
and Twisted Belting—Rawhide Hammers and Mallets— 
+ ag =a Packings, Cups and U Leathers—Leather Special- 
ties, etc. 


If made of leather for hanical purposes, we make it. 


Write for Dealer’s Terms 
37 The Chicago Rawhide Mfg. Co. 
=D 1301 Elston Ave., Chicago 


New England Branch: LEWIS E. TRACY CO., 
127 Broad Street, Boston 





Beeeer-=~Seacgee a2o8 a8 ne 
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The enduring quality of 


Crescent 
Wood Working 
Machinery 


rr SERRE RRR 


will eventually command the interested 
attention of all users cf wood working = 
machinery. Send for catalogue and price 5 
list so you will be prepared to quote when {x 
you receive inquiries. - 
r 

a 

THE CRESCENT MACHINE CO. = 
96 Columbia St. " 

LEETONIA, OHIO = 

ee ee 2 FF F288 228 








When writing to Advertisers please mention Mitt Supp ies. 
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KNOW PITTSBURGH'S HOUSE OF SERVICE 


Warehouse Products 


Wrought Iron and Steel Pipe 
Boiler Tubes-—Bar Iron and Steel 
Railroad Spikes 

Wire Rope—Wire and Wire Nails 
Contractors’ Equipment 





Proper handling and trucking facilities 
for the prompt execution of your orders. 


Ye) si) =) oF Lo) aed Ree le in One) 


SYA fa \/-\ 4 -) te) Pittsburgh, Pa. 
View in Warehouse MENGeliiasa Tele] SUPPLIES 
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make the first cost for Mac-its higher — but a 
steadily increasing number of individuals and in- 
dustries has found that it pays to buy the extra 
bonus of performance of Mac-it screws. 
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Backed up by an adequate advertising campaign, 
Mac-it screws are easy to sell and one sale to a 
customer is positive assurance that you will get 
that customer’s repeat orders. 
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A 3% IN. SET-SCREW FORCED 
THROUGH SOLID STEEL. 
The illustration shows a Mac-it SET. CAP and SAFETY SET SCREWS 


Set Screw driven with a 14 inch 


wrench into a solid block of steel. Pid 
Observe how a button of solid 

steel was forced out in advance of 

the Mac-it. es 


Square-head, headless, hollow, tool-post 
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TWISTED COLD: As a demonstration of quality note the two tests 
This Mac-it airplane eyebolt is illustrated at the left. If you prefer to convince 


graphic proof of Mac-it toughness. 
Nae eae Ge coe cael ie Bae yourself—send for the test set (screw and block). 








knots with the cap screws and bolts We dare you to twist the head off a Mac-it! 


you are selling today?—Not un- 
less they’re Mac-its. 


The Strong, Carlisle @ Hammond Co. 


New York Chicago Boston CLEVELAND Philadelphia Detroit 


—Make Mac-it Endurance your sales insurance— 
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